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V' cmammi 30ilicneno meopemuxo-memooonoziyne y3acanbHeHHs mMd CUCMeMAmu3ayilo KOHYenmyanbHux 3acao
@DYHKYIOHYBAHHS PUHKY NOCIY2 MEXHIYHO20 Cepeicy K cheyudiunozo 06'ekma MapkemuHe08020 YNPAGIiHHS 8 YMOBAX CUCEMHOT
cepsimuzayii ekoHoMiKu ma it yughpoeoi mpancpopmayii.

3'acoeano, wo cneyudika mMapkemune068020 YNpasninma Yy yill cepi 3yMOGNEHA BUPAICEHUM NPOSBOM KAACUUHUX
eracmugocmell nociye (HeMamepianbHiCmb, HEPO3PUBHICb, 2emepO2eHHICb, He30epexcHicmy), AKi Habysaromv yimxoi
mexHono2iunol ma opeanizayitinoi cneyuiku. 3anponoHOBAHO ABMOPCLKY MAMPUYIO  AOANMOBAHUX MAPKEMUHSOBUX
iHCmpymenmie 01 Heumpanizayii cnoxcueuux pusuxie, 30kpema uepe3 e@isyanizayito axocmi (Physical Evidence),
cmarndapmusayiio npoyecy oocayeogysanus (ISO/SLA) ma onmumizayiro suxopucmarnis pob0o4oeo uacy.

30iticneno dexomno3uyilo puHKy MeEXHIYHO20 Cepeicy 3a 2any3e60-Yilb08OI0 O3HAKOIO i3 BUOKPEMIEHHAM HOMUPbLOX
MAaKkpocezmMeHmia:  agmomobiNibHO20, NPOMUCTIOB020, CLIbCbKOZOCNOOAPCLKO20 Ma nodymoeo2o. Busnaueno yHikaabui
XapakxmepucmuKu KOJCHO20 Ce2MeHma y pospisi yiibosoi ayoumopii, kpumepiie ubopy, OMIHYIOUUX NOCYe, PIGHIE Yyupposizayii
ma Kananie KOMyHIKayii.

Jlosedeno, wo HoBIMHIL eman po36UMKY PUHKY XAPAKMEPU3YEMbCSA NEPexo0oM 8i0 pPeakmusHo20 ma NIAHO8020
0b6cnye08ysanus 00 npoakmuenoi npeduxmugnoi modeni (Predictive Maintenance) na ocuosi lloT, wmyunozo inmenexmy ma
nramgopm Smart O&M. OOTpyHMOBAHO OOYINLHICMb 3ACMOCY8AHHA POIUUPEHO20 KOMNIEKCY mapkemurne-mikey (7P) ma
Hackpiznoi inmeepayii CRM-cucmem 0ns popmyeants 00820CmMpoKOGUX NAPIMHEPCLKUX 83AEMOBIOHOCUH ) MEHCAX NPOOYKIOE0-
cepsicHux cucmem (PSS) i yupxynsaproi exoHomiku.

Kniouoei cnosa: mexwniunuil cepgic, mapkemuHneo8e YIPAasiinHs, cepgimuzayis, yugposa cepsimusayis, npooyKmogo-
cepsichi cucmemu (PSS), npeouxmuene o6cnyeogysanis, mapkemune-mixc 7P, CRM-cucmemu, yupkyasipHa eKOHOMIKA.
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The article provides a comprehensive theoretical and methodological generalization of the conceptual foundations for
the functioning of the technical service market as a specific object of marketing management in the context of systemic economic
servitization and digital transformation.

1t is substantiated that the specifics of marketing management in this domain are driven by the pronounced manifestation
of fundamental service characteristics (intangibility, inseparability, variability, and perishability), which acquire distinct
technological and organizational features during technical maintenance and repair. The author proposes an adapted matrix of
marketing management tools designed to neutralize consumer risks through quality visualization (Physical Evidence),
comprehensive standardization of service procedures (ISO/SLA compliance), and dynamic demand-capacity optimization.

A structural decomposition of the technical service market is performed based on sector-target parameters, leading to
the identification of four key macro-segments: automotive, industrial, agricultural, and domestic services. The study determines
unique profiles for each segment regarding target audiences, critical selection criteria, dominating service categories, levels of
technological deployment, and optimal promotional channels.

1t is proven that contemporary market evolution is shaped by digital servitization, driving a strategic shift from traditional
reactive and scheduled maintenance to proactive predictive models (Predictive Maintenance) powered by lloT sensors, artificial
intelligence, and Smart O&M platforms. The necessity of implementing an expanded 7P marketing mix model integrated with end-
to-end CRM infrastructure is fully demonstrated. This integrated approach ensures the effective transition of service enterprises
toward long-term customer relationship management within Product-Service Systems (PSS), optimizes Total Cost of Ownership
(TCO) for clients, and fosters sustainable development within the principles of a circular economy.
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IIOCTAHOBKA ITPOBJIEMH Y 3AT'A/TBHOMY BHT AT

TA IT 3B’A30K 13 BAK/IHBHMH HAYKOBUMH YU ITIPAKTHYHUMMH 3ABJAHHAMH

Cy4acHuil eTanm pO3BHTKY TIJIO0aNbHOI Ta HAliOHAIBHOI EKOHOMIKH XapaKTepHU3YeThCS TITTHOOKHMHU
CTPYKTYPHUMH TpaHCHOPMAIIIIMH, Cepell SKUX YUThHE MICIIe MMOCIJa€ CUCTEMHA CEPBITU3AIlisl BUPOOHUYMX raly3en
Ta 3pOCTaHHS YaCTKH HEMAaTepiallbHOr0 BUPOOHHLTBA B 3arajlbHOMY OOCS31 BAJOBOTO BHYTPILIHBOTO MPOAYKTY.
Tpagumifina eKOHOMIYHA TapagurMa, 3TiTHO 3 KO0 KIFOYOBOKO WIiHHICTIO IJIS CIIOKMBAYa CIYTYBaB 130IbOBAHHH
MaTepialbHUA TPOXYKT (TPAHCIOPTHI 3aCO0HM, IMPOMHCIOBE YCTaTKyBaHHSA, CITHCHKOTOCHOJAPCHKI MAaIIMHU a0o
mo0yToBa TEeXHiKa), TOCTYMAEThCA MiclleM KOHIENMii ITTiCHOI IiHHICHOI mpomo3umii. Y mid HOBiff mapamurmi
BUpIMIAIBHY pPONb Bifirpae Oe3mepeOifiHICTh (YHKIIOHYBaHHS TEXHIYHHX CHCTEM IPOTATOM YCHOTO IXHBOTO
JKUTTEBOTO MHUKIY, IO MEPETBOPIOE PUHOK IOCITYT TEXHIYHOTO CEPBICY 3 IOMOMIXKHOI, 00CIyroByto4oi chepu Ha
CaMOCTIHHIH, BUCOKOIMHAMIYHUH Ta BUCOKOTEXHOJIOTIYHIH CEKTOP EKOHOMIKH.

EBomroniss pUHKY TEXHIYHOrO CepBiCy OOyMOBJIEHa CTPIMKMM 3pOCTAaHHSM KOHCTPYKTHBHOI Ta
TEXHOJIOTIYHOI CKJIaTHOCTI 3ac00iB Mpalli i TOBapiB TPHBAJIOT0 KOPHCTYBaHHs. BIIpoBa)keHHS €JIeKTPOHHUX CUCTEM
YIPAaBJIiHHS, MIKPOIIPOIIECOPHUX KOMIIOHEHTIB, MEXaTPOHIKH, 3ac001B TeleMeTpii Ta elIeMEeHTIB IITYYHOTO IHTENEKTY
YMOXJIMBWIO (AKTUUHY HEMOXKJIMBICTH BHKOHAHHS SIKICHOTO TEXHIYHOrO OOCIyrOoByBaHHS I pPEMOHTY
Oe3mocepe/IHRO  BIIACHUKAMHU 3acO0iB  BHpPOOHHIITBA 0€3 3aCTOCYBaHHS CIICIIaTi30BAHOTO iaTHOCTHYHOIO
obnasiHaHHs, cepTU(hiKOBAHOTO MPOrPaMHOT0 3a0e3NeYECHH Ta BUCOKOKBaITi(hikoBaHOTO nepcoHaty. CBOEIO 4eprolo,
me chopMyBalo CTIMKWH, BHCOKOCIICIiaNi30BaHUKA TOMUT Ha mpodeciiiHi IHXWHIPUHTOBI, MIarHOCTHYHI,
po¢LIaKTHIHI Ta BiTHOBIIOBAIBHI TOCITYTH.

3 morusi iy MapKeTHHIOBOTO YIIPABITiHHS, PUHOK ITOCITYT TEXHIYHOTO CEPBICY € CKJIAIHO0, 6araToacleKTHOIO
Ta JWHAMIYHOIO CHCTEMOIO, K4 OXOIUIIOE CYKYITHICTh €KOHOMIYHHX, TEXHOJOTIYHUX Ta OpTraHi3aliiHUX BiIHOCHH
MiX cy0'eKTaMu Tporo3uMii (BUpOOHHUKAMH TEXHIKH, aBTOPU30BAHUMH Ta HE3aJIC)KHUMH CEPBICHUMH ICHTPAMH,
JMJIEPCHKUMH MepeKaMiu) Ta Cy0'€KTaMU MOMHUTY (TPOMUCIOBUMH HiIIPUEMCTBaMH, arpapHUMH T'OCIIOIAPCTBAMH,
KOMEpLIHUMH aBTOTPAaHCIIOPTHUMH CTPYKTypaMH Ta KiHIEBUMH MOOYTOBUMH crHoxuBauamu). Crenudika
MapKETHHTOBOT'O YIPABJIIHHS B LIl cdepi mosrae y HeoOXiTHOCTI OJHOYACHOTO OIMEPYBAHHS SIK MaTepialbHUMHU
KOMIIOHEHTaMH (3aracHi 4acTHHH, BUTPAaTHI MaTepiaju, pecypCcOBHM3HAuallbHI BY3JM), TaK i HeMaTepiaJbHUMHU
CEpBICHUMH NIOTOKaMH (J1arHOCTUKA, BUKOHAHHS TEXHOJIOTIYHUX OTepalliii, KOHCYIbTaliiHUN CyNpOBiJ, rapaHTiitHi
3000B'sI3aHHS).

3azHavyeHi TpaHcdopmanii BHMararoTh ITMOOKOTO IIEPEOCMHUCICHHS KIACHYHUX KATErOpili MapKEeTHHIY
HOCIYT CTOCOBHO PUHKY TEXHIYHOTo cepicy. ®opMyBaHHS e()EKTHBHOI CHCTEMH MapKETHHIOBOTO YIPABJIiHHA HA
JAHOMY PHHKY TOTpeOye aHami3y Horo CyTHOCTI, ieHTH(IKaI] CIeNU(piTHAX PUC CEPBICHOTO MPOAYKTY, NeTaTbHOT
kinacugikamii cy0'eKTiB Ta MOCHYT y po3pi3i KIFOUOBHX Taly3eBUX CErMEHTIB, a TAKOXX PO3POOKH aJalnTOBaHHMX
IHCTPYMEHTIB MapKETHHT-MIKCY, OpPI€HTOBaHHX Ha JOBTOCTPOKOBY B3aEMOJIIO0 31 CHOXXHBAaYaMH, MaKCHMI3aIlito
iXHBOT JOBIpH Ta 3a0€3MICUCHHS CTANIOr0 PO3BUTKY.

AHAJII3 OCTAHHIX JOCTIIKEHB I ITYBJIIKAITH

TeopeTHko-MeTO0IOTIYHNIT 0a3UC JOCIIUKEHHS PUHKY MOCIYr Ta MapKETHHIOBOTO YIPABIIiHHSA Y
cepBicHIN cdepi 3akmaneHo y (HyHIAMEHTAIBHUX MPAIIX KIACHKIB CKOHOMIYHOI AYMKH Ta MapKeTuHry. bas3osi
KOHIEMNIIT MapKeTUHTY TOCIyr, OCOOJMBOCTI (OpMYBaHHS LIHHICHOI Npomno3uuii Ta creuudika yHpabliHHS
B32€EMOBIIHOCHHAMH 31 CIIO)KMBadaMu po3kpuTi y npaipix @. Kornepa ta I'. Apmcrponra [1].

Baromuii BHECOK y JOCTIDKEHHS cHenn(iki MapKeTHHIOBOTO YIIPABIiHHS Ha TPAHCIIOPTHOMY PHHKY Ta
PUHKY TEXHIYHOTO CEpBiCY aBTOTPAHCIIOPTHHX 3ac00iB 3p00JCHO BITYM3HIHHMH HayKOBISIMH. DyHIaMeHTaNbHI
BJIACTHUBOCTI ITOCTYTH SIK EKOHOMIYHOI KaTeropii — HeMaTepiadbHICTh, HEPO3PUBHICTh BUPOOHUIITBA Ta CIIOKUBAHHS,
TeTePOTCHHICTh 1 He30epeKeHICTh — JeTalbHO BUCBITIEH] y HaykoBux npamsix O. FO. Kpacoserkoi [2], a Takox y
po3pobkax Tkauyka C. B. ta Craxypcekoro B. O. [3] 3 mapkerunry mocayr. [IutanHsS po30ynoBu OpeHIY
aBTOCEPBICHUX MIANPUEMCTB, 3aCTOCYBaHHS KOMIUIEKCHHMX MAapKETHMHTOBHX KOMYHIKalliif, reOMapKeTHHTy Ta
BIpOBajpKeHHs crieniaiizoBanux CRM-cucrem nociimpkeno y npausx byra H., Orpenuyk A. [4] Ta myOmikamisix
3inuenko O. i Kynu6aba K. [5] 3 Openaunry aBrocepsicy. [IpakTHuHI acniekTH MpoCyBaHHs ITOCIYT aBTOCEPBICY 3a
JIOTIOMOTOI0 0araToOKaHAJBPHOTO IHTEPHET-MAapKEeTHHTY, KOHTEKCTHOI peryiamMu Ta JokaiabHOi SEO-omrmmizamii
BHCBITJIEHO B aHAITHYHUX MaTepiajiaX ray3eBux ¢axiBIliB, 30kpema bpoxercrkoro B. [6].

[IpobnemaTrka TEXHIYHOTO cepBicy B arpomnpomucioBomy komruiekci (AIIK) € mpeameToM MigBUIIEHOT
yBar" BITYM3HAHOI arpapHO-eKOHOMIYHOI MKOJIH. Poib (hipMOBOTO TEXHIYHOTO cepBicy SIK YMHHHKA 3a0e31eYeHHS
HajifiHOCTI Ta edekTuBHOCTI (yHKUIiIOHYyBaHHS TexHiuHOro mnoreHniany AIIK po3kpuro y mocmimpkeHHsIX
¢yHkiioHyBaHHs pHHKY arpocepsicy Konzparioka M. B. ta cniBaBropiB [7]. [HHOBamiiiHi 3acamm opranizamii
arpoTEeXHIYHOIO  CepBiCy, 30KpeMa BIPOBA/DKEHHS  KOHLEMLIH  JUCTAaHUIHHOTO  MOHITOPUHTY  CTaHy
CUIBCHKOTOCIIOIAPCHKOT TEXHIKHM B TPOIECi eKCIuTyaTanii Ta PO3MIMPEHHsI CHEKTPY TapaHTIHHO-MICHsIrapaHTiiHUX
MOCIyT, OOIPYHTOBaHO y MeToAWYHUX po3pobOkax Koszauenka O. B. [8] Ta ['pymenskoro C. M. [9] 3 TexHiUHOTO
ceppicy B AIIK Ta mpamgx [omoai O., Yemepuca FO. [10] mpuCBSYEHHMX PHHKY CiIBCHKOTOCIOAAPCHKOTO
oO0J1aTHaHHA.

Ha wmixkHapomHOMY piBHI HayKOBa JIMCKYCis HaBKOJO PO3BUTKY PHHKY TEXHIYHHMX ITOCIYT 3MiCTHIAcs B
TUIONIMHY KOHIICTIIi cepBiTH3alii (servitization) mpomMucioBocTi Ta 1udpoBoi ceprituzamii (digital servitization).

~ 225~



Scientific journal kDEVELOPMENT SERVICE INDUSTRY MANAGEMENT»

Issure 3, 2026 ISSN 2786-7870
OdyHIaMeHTaIbHUI OMOIIOMETPHYHUY Ta TEMATUYHUI aHaNi3 EBOJIOLIT NOCIIIKCHb CEPBITH3AIil, MEPEXOAY Bia
MPOAaXy TOBapiB J0 MpoaykToBo-cepBicHux cucteMm (Product-Service Systems — PSS) Ta mopenei ormiHku

pe3ynbTaTUBHOCTI (outcome-based services) nposeneHo y npamsx K. Koeankoscekoro, A. Ckisipa, T. Axmena [11],
a TakoX y rpyHTOBHUX onpigax K. Xanpa Ta inmmx [12].

[Muranuo nudposoi Tpanchopmalii MoCIyr TEXHIYHOTO CEpBICY Ha OCHOBI TeXHOJIOTIH [HTepHeTy peueit
(IoT), mTy4HOTO iHTENEKTY, XMAapHUX OOYUCIICHH Ta IDIAaT(HOPMHOTO YIIPaBIiHHS MpUCBAYeHO mpari 3. Wkana [13],
C. Kpayca, C. [lepcra [13], b. Mowmewi [15], a takosx T. ITaymi [ 16]. HaykoBIti JOBOISATS, 10 BHKOPHCTAHHS PO3YMHHIX
cepBiciB omepamiifHOro 006cayroByBaHHS Ta peMOHTY (Smart Operation and Maintenance — O&M) CyTTEBO 3MiHIOE
MeXaHi3MHU CTBOPEHHS Ta BITyYCHHS [IIHHOCTI HAa pUHKY IIPOMICIIOBOTO CEpBiCy.

OcTaHHIMH pOKaMH 3pOCTa€ KITBKICTh JNOCHI/KEeHBb, MPUCBIYCHAX CTiHKii a00 €KOJOTiuHili cepBiTH3aIil
(sustainable servitization). ¥ mparsx M. KoxTamski [17], a Takox y myOumikamissx OOTpYHTOBYETBCS POJb ITOCITYT
TEXHIYHOTO cepBicy y 3abe3rneueHHi QpyHKUioOHyBaHHS IMPKYIsApHOI ekoHoMikH (Circular Economy), nponoBxeHHi
KHUTTEBOTO LUKy OOJIaJIHAHHS, ONTHMI3allii PecypcOKOPHUCTYBaHHS Ta JAeKapOOHi3alii MPOMHCIOBHX i arpapHHUX
JIQHIIFOTIB CTBOPEHHS IHHOCTI.

BHJUIEHHA HEBHPIIIEHHUX PAHIIIE YACTHH 3AT A/TbHOI ITIPOBJIEMH,
KOTPUM IIPUCBAYYETHCA CTATTA
[Mompn 3HaYHY KiNBKICTP HAYKOBUX ITyOJIKaIliif, KOMIUIEKCHOI MiTICHOI KOHIEHINi MapKEeTHHTOBOTO
VIOpaBIiHHS PUHKOM TIOCIYT TEXHIYHOTO CEpBicCy, sfka O OAHOYACHO BpaxoByBaja CHEeUU(idHI BIACTHBOCTI MOCIYT,
iHppacCTpyKTypHI  BIOMIHHOCTI ~ MDK  Tally3eBUMH  CETMCHTaMH  (aBTOMOOLTBHHM,  IPOMHUCIIOBHM,
CLTBCHKOTOCIIOTaPCHKIM, TIOOYTOBHM) Ta HOBITHI TPEeHAH II(POBOI cepBiTH3aIlii, Hapa3i cOPMOBaHO HETOCTATHEO.
Le 3yMOBIIIO€E aKTyallbHICTh 0OpPaHOT TEMH Ta HEOOXITHICTH IMOJANBIINX ITOTIHOICHUX PO3POOOK.

®OPMYTIOBAHHA IIIVIEH CTATTI
MeTo0 HOCTIKEHHS € TEOPETHKO-METO/I0JIOT YHE y3arajbHEHHs CyTHOCTI, CHelM(IYHIX BIaCTHBOCTEH Ta
iHpPACTPYKTYPHOI CTPYKTYPH PHHKY MOCIIYT TEXHIYHOI'O CEPBICY sIK 00'€KTa MApKETHHIOBOTO YIIPABJIIHHS, a TAKOX
OOIpyHTYBaHHSI KOHLENTYaJlbHUX 3acaji MapKETHMHTOBOTO IHCTPYMEHTApPil0 ajanTalii CepBICHUX IiJIPUEMCTB JI0
yMoB 1dpoBoi cepBiTu3zalii Ta TpaHcopmalii COKUBYOTO MOIHUTY.

BUKJIA/] OCHOBHOI'O MATEPIA/IY

ITocmyra TexHIYHOTO cepBiCcy SK EKOHOMIWHA KaTeropis sBIs€ COOOI0 MiIEeCIpSIMOBaHY TPYIOBY,
TEXHOJIOTIYHY Ta IHKUHIPHHTOBY isJIbHICTH, CIpPSIMOBaHY Ha 3a0€3ICYCHHS BITHOBICHHS, MIATPUMKY abo
ONTUMI3AIlil0 POOOYOr0o CTaHy, HAAIHHOCTI, MPOAYKTUBHOCTI Ta OE3MEKH MAaIIWH, MEXaHi3MiB, YCTaTKyBaHHS,
TPAHCMOPTHUX 3aC00iB 1 TOOYTOBUX MPHIIAIIB MIPOTIATOM YChOTO TIepioy iXHBOT eKcruryararii. Ha BiqmiHy Bin cyTo
MaTepialbHOr0 BUPOOHHUIITBA, PE3yIbTATOM TEXHIYHOTO CEpPBICY € HE CTBOPEHHS HOBOTO pedyoBOro o0'ekTa, a 3MiHa
SIKICHOTO (TEXHIYHOT'0) CTaHy BiKe ICHYIOUOro 3aco0y npaiii a00 Cro)KHBaHHSI.

EdekrtuBHe MapKeTHMHroBe YIpPaBJIiHHS Ha PUHKY TEXHIYHOTO CEpBICY BHMAara€ pO3yMIiHHS TOTO, SIK
¢byHnamMeHTanbHi  crieuudiuHi BIACTUBOCTI MOCIYrd BIUIMBAIOTH HAa TIOBEJIHKY CIIOKUBAUYiB Ta MPUHHATTS
YIPaBIIHCHKUX pilieHb. KilacMYHMII MapKeTHHr MOCIyr BHALISE YOTHPU KIIOUOBI PHCH: HeMaTepiajbHICTh
(HeBIIUYTHICTH), HEPO3PHUBHICTH (HEMIOAUILHICTh) BUPOOHHIITBA Ta CIIOKUBAHHSI, FETEPOrCHHICTh (MIHIUBICTh IKOCTI)
Ta He30epekHICTh (HEIOBrOBIUHICTE). Y cepi TEXHITHOTO CepBiCY JaHi BIACTUBOCTI HAOYBAIOTh YITKO BHUPAKEHOL
TEXHOJIOTIYHOI Ta OpraHi3amiifHol crierudikm.

HemarepianpHicTh (HEBIIIYTHICTB) ITOCIYT TEXHIYHOTO CEPBICY MOJSATAE€ B TOMY, MO KIIIEHT IO MOMEHTY
(aKTUYHOTO BHKOHAHHS POOIT HE MOXE Bi3yaJbHO OIIIHWUTH, OTJSHYTH a00 MPOTECTYBATH SKICTh MaiOyTHHOTO
PEMOHTY 4YH TE€XHIYHOTO 00CITyroByBaHH. Lle cTBOpIOE BHCOKHI piBeHb Cy0'€KTHBHOTO PH3HMKY Ta HEBU3HAYCHOCTI
JUIs Crio’kuBavya. MapKeTHHIOBe yIpaBiIiHH JloJia€e e 6ap'ep nuisixoMm (GopMyBaHHSI MaTepialbHUX J0Ka3iB SIKOCTI
(Physical Evidence). [lo HuX HanexaTh: HasBHICTH Cy4YacHOTO JIIarHOCTHMYHOTO OOJIAJIHAHHS, aBTOPH3ALliiHI
ceprudikatu Bij BUpoOHMKIB TexHiKH (OEM), BIOPSIIKOBaHICTh Ta YMCTOTA CEPBICHUX 30H, HAJ@QHHS JACTaJIbHUX
JIPYKOBaHUX a00 €NeKTPOHHUX JIarHOCTUYHUX KapT, BAKOPHUCTAHHs OPEHI0BAHOIO CIEIO/ISArY Ta IIPO30pa CUCTeMa
HaJaHHs TapaHTIHHUX 3000B'sI3aHb.

Hepo3puBHicTs BUPOOHHUIITBA Ta CIIOKMBAHHS BHABISETHCS y MPOIECyanbHOMY 30iry 3a 9acoMm i micuem
HaJIaHHS MOCITYTH Ta 11 CIPUHHSTTS CIIO’KUBaYeM 200 HOro MaifHOM (TEXHIYHUM 3ac000M). Y TEXHIYHOMY cepBici el
NIPOLIEC Ma€ JIBOSIKMI XapakTep: 3 OJHOro OOKy, 00'eKTOM BIUIMBY € (pi3MUHMII MeXaHi3M, 3 IHIIOTO — CYO'€KTOM
NPUIHATTS pIlIEHHS € BJacHUK a00 NpEACTaBHUK IiJNPHEMCTBAa-KIi€HTa. lle akmeHTye poJib IHTEPaKTHBHOTO
MapKeTHHTY Ta IepcoHaxy nepiuoi JiiHii (MalcTpiB-pHiMaIbHUKIB, cepBicHUX iHkeHepiB). Ilepconan crae He
IIPOCTO BUKOHABIIEM TEXHIYHMX MaHIIyJISIIiH, 8 KIIFOYOBUM HOCIEM OpEH/y Ta MAPKETHHI'OBUM KOMYHIKaTOPOM.

I'ereporenHicTh (MiHIMBICTB SKOCTI) OCIYT TEXHIYHOTO CEPBICY 3yMOBIICHA BITMBOM JIIO/ICBKOT'0 YHHHHKA,
BapiaTUBHICTIO BUXIJHOTO TEXHIYHOTO CTaHy OOJaJHAHHSA, IO HAAXOJUTh HA PEMOHT, Ta PI3HOMAHITTAM YMOB
eKcIuTyaTarii. SIKiCTh aHAJOTiYHOI 3a pEerJaMeHTOM IOCIYTH MOXE BIIPI3HATHCS 3aJIe)KHO BiA KBamidikarii
KOHKPETHOTO MeXaHika, TIOBHOTH IHCTPYMEHTAJIHHOTO OCHAIICHHS ab0 SKOCTI BHKOPHUCTAHWX 3aMaCHUX YaCTHH.
MapkeTHHr OB IHCTpyMEHTapii MiHiMi3amii reTeporeHHoCTI epeadavyae CTaHAAPTH3AIIIO TEXHOIOTIYHUX IIPOIIECiB
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(BIIpOBaLKEHHS TEXHOJIOTIUYHUX KapT, pernamenTiB OEM), ceprudikauito paxisiiiB, aBTOMaTH3ALII0 TIarHOCTUYHUX
IpoLEeayp 3a JOTIOMOTOI0 CHCTEM IITYYHOTO IHTEJIEKTY Ta IMOCTIHHNI BHYTPILIHIN KOHTPOJIb SIKOCTI.

Hes0epexxHICTh MOCIYTH MOJISITae y HEMOSKIJIMBOCTI i MONepeAHbOro BUPOOHUIITBA ITPO 3anac Ta 30epiranHs
Ha ckyiaji Jursl mojaubinoi peasnizauii. [Ipoctiit cepBicHOro mocra abo HeBHKOpHCTaHa poOova 3MiHA CEPBICHOTO
iHKeHepa € 0e3MOBOPOTHO BTPAaueHHM €KOHOMIYHHUM pecypcoM. BopHo4ac momuT Ha MOCIyru TEXHIYHOTO CepBiCy
MiATA€TbCS  3HAUHUM ~ CE30HHUM, TIDKHEBMM Ta J0OOBMM  KOJMBAaHHAM (HAlpHUKIaA, CE30HHICTh Yy
CLTBCHKOTOCIIONaPCEKOMY Ta aBTOMOOULTBHOMY cepBici). MapKeTHHroBe YIpaBITiHHSA HE30€pPEeKHICTIO BHMAarae
THYYKOTO YIPaBJIiHHS IIOMUTOM Ta MPOIO3ULIE0: BIIPOBAKEHHS ITONIEPEIHBOTO 3AIUCY Yepe3 eICKTPOHHI CHCTEMH,
mudepenmianii miH y MKOBI Ta MO3aIiKoBi Iepioau, 3aIydeHHs MOOUIEHOTO TIEPCOHATTY Ta PO3POOKH KOMITICKCHUX
MaKeTiB MPOpiTAKTHIHOTO 0OCTYTOBYBAHHS Y TIEPIOIU CTIAAy aKTHBHOCTI.

Hmxye HaBeZeHO MaTPHUIIO CHENHU(IYHUX BIACTHBOCTEH TOCIYT TEXHIYHOTO CEpBIiCY Ta BIATIOBITHHUX
IHCTPYMEHTIB MapKETHHTOBOTO yIpaBiiHHS (Tadu. 1).

PuHOK MOCTYyT TEXHIYHOTO CEPBiCY BOJIOJIE CKIIQJHOI, 0araTOpiBHEBOI Ta CETMEHTOBAHOIO CTPYKTYPOIO.
Moro 1eKkoMIO3HILis 32 raTy3eBo-Lilb0BOI 03HAKOI I03BOISAE BUIUINTH YOTHPH MAKPOCETMEHTH, KOXKEH 3 SKHX
XapaKTepu3yeThesl CHEUU(IUHUM CKIaJoM CyO0'eKTiB, crHenudikor MONHUTY, TEXHOJOTIYHUM YKJIaJIOM Ta
0COOJIMBOCTSIMH MapKETHHIOBOI CTpaTerii: aBTOMOOUIbHUH, MPOMHUCIOBHUH, CUIbCHKOTOCHIOAAPCHKUIT Ta MOOYTOBUIMA
CETrMEHTH.

CTpyKTypHa OpraHi3alilisi pHHKY TEXHIYHOTO CEpBICY CIHPAaeThCS Ha MUQEpeHIIanilo (YHKIIOHATHHUX
3aBJaHb Y pO3pi3i 3a3HaYCHUX TATy3CBHX HAIPSAMIB.

B aBTOMOOITEHOMY CerMeHTI (PYHKIIIOHYIOTh aBTOPH30BaHi TMIEPCHKI ICHTPH, He3aleKHI MyIbTHOPEHIOB1
ctaHuii TexHigHoro obdcyropyBanHs (CTO) Ta By3pKOCTeNiaTi30BaHi aBTOMANCTEPHI.

Y TIpOMHCIOBOMY CerMEHTI OCHOBHUMH CyO'ektamu € miapo3nimn OEM-BHPOOHHKIB MPOMHUCIOBOTO
yCTaTKyBaHHSI, CIIeLialli30BaH] IHKMHIPUHIOBI (hIpMH Ta CUCTEMHI IHTETPATOPU CEPBICHHUX MOCIYT.

Tabuuns 1
Manl/IIIH cneuml)iqlmx BJIACTHBOCTEH mocayr TEeXHIYHOI 0 cepBicy
Ta iHCTPYMEHTIB iX MapKeTHHIOBOI0 YNPaBJIiHHA
BaacTusicts mocyru Cneu'mbika BUSIBY Y Mapl.ceTl/lHl"(‘)Bi PHU3HKH 17151 IHchymeHTu MapKeTHHIOBOTO
TeXHIYHOMY cepBici KJIieHTa/mianpueMcTa yrpaBJ/liHHs Ta HeliTpagizanii pu3uKiB
HewmarepiansHicTs HemosxuBicTs Bucokuii piBeHb HEIOBIPH KITi€HTA, Bisyamnizamis sikocti (Physical Evidence):
(Uncertainty & Bi3yaJIbHOTO OTJISAAY SIKOCTi| OCTpax HaB'I3yBaHHS 3aiBHX IOCIIYT, JeTajtizoBaHi (oTo/BiCO3BITH,
Intangibility) BHYTPILIHIX PEMOHTHUX acuMmerpis iHpopmari. ¢oTodikcawist "1o 1 micat", mpo3opi YeKH,
POOIT 10 IX BUKOHAHHSL. ceprudikatu OEM, rapanrii.
HepospusHictb Ticha B3aemois Cy6'exTuBHE HeraTuBHe BpakeHust Bin | CranmapTusamis GpoHT-0dicy, HaBUAHHS
(Inseparability) CEpBICHOTO MEPCOHAITy 3 HEKOPEKTHOI KOMyHiKallii MaiicTpa- TIepCoHaTy HaBUYKaM KOHCYIbTAIlIHHIX
00'eKTOM TEXHIKHM Ta Horo npuiMaNbHUKa. TIPOJIaXiB, Po30y/10Ba CHCTEM
BJIACHUKOM TIiJ] 4ac IHTEPAKTUBHOTO MAPKETHHTY.
npuifoMy-Tiepesadi.
T'ereporenHicTb 3anexHicTh pe3ynpTaty | HecTaGinmbHICTh SKOCTI, BiIXUJICHHS Bif Brposamkennst ISO/SLA cranpapTis,
(Variability) Bif kBamidikarii imkenepa, | HOpPMATUBIB, PU3UK TOBTOPHOTO BHXOY | ABTOMATH3ALIis TIarHOCTHKH, BUKOPHCTAHHS
3HOCY 00JIaJHaHHA Ta 3 namy. OpHTiHAJIBEHHX 3aIT9acTHH, TOCTiiHA
SIKOCTI JIeTaliei. arecTaris 1<aupi33.
Hes0epexnicts HepiBHOMIipHiCTh TONHTY; Brpara Bupyuku mij] 4ac npocToro Jlunamiyne ninoytBopenns, CRM-
(Perishability) HEMOXXJIUBICTD obJiaHaHHS 200 BTpaTa KIIIEHTIB Uyepe3 | aBTOMATH30BaHi HaraJyBaHHs IIPO IIAHOBE
HAKOITMYEHHS CEePBICHO- Yepru B MIKOBHHU MEPio. TO, cucremu OHJIAH-OpPOHIOBaHHS Yacy.
TOJUH Ha CKJIai.

Jlxeperno: po3pobieHo aBTopoM 3a [3, 6].

CLIbCHKOTOCTIONAPCHKHI CErMEHT 00'€THYe IMIePChKI MEpeKi arpOTeXHIKH, PerioHajbHi IMiJIpHEMCTBA
«ArpoTexcepBicy» Ta MOOLITBHI cepBiCHI OpUraay 6€3MOCepeTHFOTO pearyBaHHs.

[ToOyTOBMI CErMEHT OXOILTIOE CEPBiCHI IICHTPH BUPOOHHKIB TTOOYTOBOT CIIEKTPOHIKH, HE3aJe)KHI pEMOHTHI
MalCTepHi Ta CAMOCTIHHUX IPUBATHUX MalCTPIB.

ABTOMOOIUTHHUI CepBiC OXOIUIIOE OOCIYrOBYBaHHS Ta PEMOHT JIETKOBOTO, KOMEPLIHHOTO Ta BaHTa)KHOT'O
aBToTpaHcnopry. Cy0'eKTH JaHOTO PHHKY JUISATHCS HA TPU OCHOBHI KaTeropii:

- asmopuzosani  (Ounepcvbki) cepsicni  yewmpu: TPALIOIOTh y OIKOPCTKHX paMKax (paHIIN3H
ABTOBHPOOHMKIB, OPIEHTOBAHI Ha TapaHTIHHUI Ta MOCTrapaHTIHHWNA CEepBiC HOBHX aBTO, 3aCTOCOBYIOTH CTpATETii0
nudepeHIniamii 3a BUICOKOi BApTOCTi TOCIYT;

- nesanexcui myromubpenoosi CTO: 0XOIUTIOIOTh MACOBUH PHHOK aBTOMOOIIIB BIKOM MOHAT 3—5 POKiB,
(hopMyIOTh IIHOBY MPOIIO3HUIIII0 B CEPEIHHOMY CETMEHTI, aKTHUBHIIE 3aCTOCOBYIOTh IHCTPYMEHTH JIOKAJIBHOTO Ta
U(PPOBOTO MAPKETHHTY;

- gy3vbKocneyianizoeani  mavicmephi: (POKYCYIOThCSI Ha KOHKpeTHUX By3nax (pemont AKIIII,
aBTOEJICKTPHKA, TTaJIMBHA arapaTypa, MOHTax Ta oocimyroByBanHs [’ BO) abo Bumax poOiT (IIMHOMOHTaX, Ky30BHHI
PEMOHT).

MapkeTHHroBe yIpasiliHHS B JJAHOMY CETMEHTI OpI€EHTOBaHE Ha MacoOBOI'O ITPHUBATHOTO cIioXKBayda Ta B2B-
KJTI€HTIB (KOMEpIiiHI aBTONApKH, CIyXO00BI TpaHcnoptd). KIllOWOBMMH KaHalaMH 3aJy4eHHs BHUCTYIAIOTh
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nokaneHui GEO-mapkernnr (Google Maps), KOHTEKCTHAa Ta TapreToBaHa pekiama, a TakoX YTpPUMaHHsS 3a
nonomororo CRM-cuctem uepe3 aBToMaTH30BaHi CIIOBIIIEHHSI PO PErjiaMeHTHI pOOOTH.

[TpomucnoBuii cepBic 3a0e3nedye MATPUMAHHS Npale3JaTHOCTI OCHOBHOIO KalliTaldy MiANPUEMCTB:
BEPCTaTHOTO TapKy, KOMIPECOPHOTO Ta XOJOAWIBHOTO YCTaTKyBaHHS, MiJHOMHUX MEXaHi3MiB, EHEPreTUYHUX Ta
TexHONOriyHuX JiHiiM. Cy0'ekTaMyM BUCTYNArOTh IHKUHIPUHTOBI Kommauii, mixpo3ainn OEM-BupoOHUKIB
MIPOMHUCIIOBOTO YCTaTKyBaHHS Ta CIEIiali30BaHi ayTCOPCHHTOBI CEpBicHI QipMu.

Crierpikoro TaHOTO CETMEHTA € OPi€HTAllis BUKIIOYHO Ha B2B-puHOK, 1 pillleHHs Mpo KYIIBIIO cepBicy
pUMarOThCsa Ha OCHOBI cyKymHOi BapTocTi BomoaiHHs (Total Cost of Ownership — TCO) Ta OpcTKUX yrom Ipo
piBeHp obcayroByBanHs (Service Level Agreement — SLA). MapkeTHHT y IPOMECIOBOMY CEpBICI Ma€ XapakTep
KOHCyNbTalliitHnx B2B-niponaxis, popMyBaHHS JOBITOCTPOKOBHX MAPTHEPCTB Ta MEPEXOAY 10 KOHTPAKTIB HA OCHOBI
KiHIIEBUX pe3ynbTaTiB (outcome-based service).

CibCHKOTOCTIONAPCHKUH TEXHIYHUN CEpPBIC PO3rOpTAETHCS B YMOBAX IMiJABUIIEHOIO PU3UKY TEXHOJIOTTUHHX
MIPOCTOIB y KPUTHUYHI NEPiOAM MOCIBHUX Ta 30MpaibHUX KamnaHiil. Cy0'eKTH pUHKY OXOIUTIOIOTH JHIEPChKI MEpexi
CBITOBHX Ta BITYM3HSHUX OPCHIIB CUTLCHKOT'OCIONAPCHKOT TEXHIKH, JTIOKAIBHI MiJIPUEMCTBA «ATPOTEXCEPBICY» Ta
BUI3HI MOOUIBHI CepBiCHI OpHray.

["o510BHI MOCITYT'M BKJIIOYAIOTh NEPEANPOAAKHY MiArOTOBKY, TEXHIYHUI orisin, manose TO, onepaTuBHUN
BUI3HHUI PEMOHT 0e3M0CEepPeIHO Y MOIBOBUX YMOBaX Ta IMOCTaBKY OPHUIHAIBHUX 3alaCHUX YacTHH. MapKeTHHrose
VIOpaBIiHHS B arpOCepBici CITUpAEThCs Ha 3a0e3MEUCHAS MaKCUMAaJIbHOT IIBUAKOCTI peakii (Bui3HUI cepsic 24/7),
PO3BHHYTY CKIAJCBKy JIOTICTUKY 3aIMacTHH Ta aKTHBHE BIIPOBA/DKCHHS CHCTEM TelIeMETpii W IUCTaHLIHHOTO
JIiarHOCTYBAHHS CTaHy arpOMAIIIHH.

[ToOyToBMiT CepBic OXOIUIIOE TIOCIYTH 3 PEMOHTY Ta TEXHIYHOTO OOCITyroBYBaHHS MOOYTOBOI TEXHIKH,
€JIeKTPOHIKH, KOMITFOTEPHOTO 00JIaTHAHHS, IPUIIAJiB Ta IPEAMETIB 0COONCTOrO BXKUTKY. Cy0'eKTH BapiroroThCS Bifl
aBTOPU30BAHUX CEPBICHUX LIEHTPIB MOOYTOBOI EJIEKTPOHIKK 10 APIOHUX NPUBATHUX MaiCTepeHb Ta MaWCTpiB Ha
BUKJIMKaX.

Crneundika MapKeTHHT'Y B I[bOMY CEIMEHTI XapaKTepU3Y€EThCsS BUCOKOIO JUCKPETHICTIO Ta CHOHTAHHICTIO
MOINKUTY, HU3bKAM DPIBHEM IOBTOPHHMX 3BEPHEHb JO OJHOr0 W TOTO CaMOro BHKOHABII (SKIIO MOBa Hae Mpo
1o3arapaHTiiHU{ peMOHT). Y 3B'S3KY 3 IIMM MapKeTHHIOBE YIPaBIIiHHS KOHIIEHTPYETHCS Ha IHTEpHET-arperaropax
MOCITYT, MapKeTIuieiicax, poOoTi 3 BiArykamu KiieHTIB Ha 1uppoBux miardgopmax ta SEO-ontumizanii nourykoBoi
BHIAYi.

HesBakaroun Ha CHUIBHICTH €KOHOMIYHOI MPUPOAHM, 3a3HAUEHI MAaKpOCETMEHTH CYTTEBO BiIPI3HAIOTHCS 3a
0a30BUMH TIapaMeTpaMy OpraHi3alii MapKeTHHTOBOI MisIbHOCTI. [IOpiBHSANBHA XapaKTEPUCTHKA CETMCHTIB PUHKY
TEXHIYHOTO CEepBIiCY HaBelCHA B TAOIHIII HIDKYE.

Cy4acHUI PUHOK MOCIYT TEXHIYHOTO CcepBicy nepeOyBae MiJi CHIbHUM BIUIMBOM JIBOX B3a€MOIIOB'S3aHUX
riro0abHUX MPOIECiB: KOHIIENITYAIBHOTO 3CYBY B OiK cepBiTH3alIii (servitization) Ta HacKpi3HOI IHdpoBizarii Oi3Hec-
npouecis (digital transformation).

Tabmums 2
IopiBHsIIbHA XapaKTEPHUCTHKA OCHOBHMX CErMEHTIiB PHHKY MOCJIYT TEXHIYHOIO cepBicy

ITi INPHEMCTBA, 3aBOJIH).

ITapamerp ABTOMOOIILHHI cerMenT ITpomucioBuii cerment | CilbChbKOrocnogapchLKuii IMoOyToBHii cerMenT
TOPiBHSIHHS CerMeHT
OcHOBHa I1iTb0Ba B2C (Bnacuuku aBTo) Ta B2B Bukmrouno B2B B2B (arpoxonauHruy, Burxmrouno B2C (xiHuesi
ayaAnuTOpis (KOMepI1iiiHi aBTOIAPKH). (poMHCITOB1 (hepmepchKi TOCIOAAPCTBA). JIOMOTOCIIOIAPCTBA)

JlomiHyroumii THIT
HocIyr

Pernamentre TO, miarHocTHka,

MOTOYHUIT Ta KarmiTalbHUI
PEMOHT.

[HXHHIPHHT, IPEANKTHBHE
00CITyroByBaHHs,
MO/ICpHi3aIlisl.

OnepaTHBHUM BUI3HUH
pemoHT, nonsose TO,
JIe(heKTOBKaA.

JpiGHwmit Ta 61ovHMI
PEMOHT, 3aMiHa BUTPaTHHX
Marepiais.

Kputnunuii ynHHUK
BUOOPY

Ieorpadivuna 6au3bKicTb, IIiHA,

JIOBipa, MBHU/KICTb.

HIBuAKICTH BiIHOBIEHHS
(SLA), minimizarist TCO,
EKCIEPTHICTB.

IIBuaKicTh pearyBaHHS
(24/7), nasiBHICTBH
3aIT9acTHH Ha CKIIAJI.

BapricTs pemonTy
MOPIBHSHO 3 HOBOIO
TEXHIKOIO, BUJIKICTb.

IIpiopurerHi kaHau
MAapKeTHHTY

GEO-KoHTeKCTHA pekiama,
SMM, CRM-crioBileHHs,
capacdaHHe pamio.

Koncynbratusai B2B-
TIPOJIaKi, TEHAEPH,
BHCTaBKH, TTAPTHEPCHKI
OEM-nporpamu.

Tpsmi B2B-komyHikartii,
MOJIbOBI IEMOHCTpAILIT,
JTHIIEPCHKI MepexKi.

ITomrykoBa pekiaama
(Google Ads),
MapKeTIIeicH, TOIKH
OTOJIOMICHB.

PiBens u¢posizamii

Cepenniit/Bucoknii (CRM,
OHJIalH-3a1uC, aBTOCKaHEPH)

Hyxe Bucokuit (IoT,
1 poBi BIHHKUKY, Smart
O&M).

Bucoknit (tenemerpis,
GPS-moHiTopHHT,
JICTAHIIMHUH CEepBiC).

Huspknii/Cepenniii
(uudposi mraThopmu
arperaTtopis).

Jlxeperno: po3pobiieHo aBTopoM 3a [6, 7].

Cepsituzanisi siBisie cobor0 cTpareriyny TpaHchopmaliro Oi3Hec-Mojeni BHPOOHWYNX MiIPHEMCTB, Y

MeKax SKOI BOHH NEPeX0/IATh BiJ MPOJaXy Pa3oBUX (i3HYHMX MPOJYKTOB JI0 HAJAAHHS IHTETPOBAHUX MPOTYKTOBO-
cepBicanx cucreM (Product-Service Systems — PSS) ta BupimeHHs WidiCHUX 3aBJaHb KIi€HTAa. Y HayKOBid
JiTepaTypi BUAUIAIOTH TpU 0a30Bi PiBHI cepBITH3ALIHHNX MOZeIel Ha pUHKY TEXHIYHOTO CEpBICy:

- npodykmoeo-opicnmosani nocayeu (Product-oriented PSS): 6a3oBuii piBeHb, Jie¢ (i3MUHHNH HPOIYKT
3aJMIIAE€THCS B IIEHTPI YrOAW, a CEepBIiC BHUKOHYE JOJATKOBY poib (0a30Ba TapaHTisi, IMOCTaBKa OPHUTIHAIBHUX
3aIT9acTHH, Pa30Bi PEMOHTHI poOOTH);
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- euxopucmannsi-opicumosani nociayeu (Use-oriented PSS): paBo BIACHOCTI HA TEXHIKY 3aJIHIIAETHCS Y
MOCTa4YaJIbHUKA, a KIIEHT KyIye nocTyn 1o 1i ¢yHKUioHasy abo yacy ekcruryararii (OpeHja, Ji3HHT i3 IOBHUM
CEepBICHUM IOKPHUTTSIM, TEXHIKa sIK mociyra — Equipment-as-a-Service);

- pesynbmamusHo-opienmogani nocayeu (Result-oriented / QOutcome-based PSS): XiieHT oruiadye
Oe3mocepelHFO TOCATHYTHH KOpPUCHUH edekT abo MOKa3HWK Ipane3JaTHOCTI (HANpHUKIAZ, IUlaTa 3a TOAWHY
6e3mepebiiiHoi poboTH ABUTYHA, 00pOOIICHHIA TeKTap Pl abo KyOoMeTp mepeKkadaHoro rasy).

Hudposa cepsituzaris (Digital Servitization) mocumtoe et mporec 3aBASKA iHTETpalii B TEXHITHI 3aC00H
3aco6iB mpomucioBoro Iatepuery peueit (IloT), ceHCOpHHMX Mepek, XMapHHX OOYHCIEHb Ta MPEIUKTHBHOI
aHanituky. lle no3Boisisie mepeiTu Bix TpaaMIiiHOI peakTHBHOI MOJENi cepBicy («PEMOHT MICHsl HOJIOMKH») Ta
IUIaHOBO-TIONepeKyBanbHoi Moneni («TO 3a rpadikom») mo mnpoaktuBHOI npeauktuBHOol Mozeni (Predictive
Maintenance). JlaTuiku B peXuMi pealbHOTO Yacy MepelaroTh JaHi Mpo BiOpallito, TeMIepaTypy, 3HOC €JIEMEHTIB Ta
TUCK Ha IU(pOBY M1aTGopMy CEpBICHOTO IIANPUEMCTBA, 1110 JIO3BOJISIE BUSBIIATH IIEPEAYMOBH BiIMOBH 3aJI0BI'O JI0
ii HacTaHHS 1 IPOBOJUTH OOCITYrOBYBaHHS caMe TOJi, KOJH 1ie HeOOXiTHO.

JlonaTKOBUM CTHMYJIOM DO3BHTKY PHHKY € BUMOTM HMpPKyJsipHoi exkoHoMiku (Circular Economy) Ta
exosorivuHoi cTiiikocTi (Sustainable Servitization). SIkicHuit TeXHIYHAH cepBic, peMOHT, MoiepHizatis (upgrading) Ta
BiTHOBJIEHHA (remanufacturing) pecypcOEMHHX MAamIWH JO3BOJSIOTH ICTOTHO TOJOBXKHUTH CTPOK IXHBOI KOPHCHOI
eKCIUTyaTarlii, SMEHIIUTH BYTJICIICBHUHA CJIi/T Ta MiHIMI3yBaTH YTBOPCHHS MIPOMHUCIOBHX BinxomiB. Lle ¢hopmye HOBHIA
BEKTOP MapKETHHIOBOTO IO3WI[IOHYBAaHHS CEPBICHMX IIIPHEMCTB K MAapTHEPIB 31 CTAJIOTO PO3BUTKY a1t B2B-
KiieHTiB [17].

VYpaxoByOUH BHCOKY CICIU(IKYy CEpBICHOTO MPOAYKTY, TPATUIIHHUI KOMILICKC MapKeTHHTY (4P) e
HEJOCTaTHIM sl e(QEeKTHBHOTO YIPABIIiHHS CEPBICHUM MIANPUEMCTBOM. Y cdepi TEXHIYHOTO CcepBicy
3araJbHONPUHHATUM € 3aCTOCYBaHHS PO3LIMPEHOI KOHLenil MapkeTHHr-Mikcy 7P, ska Bkitouae: Product, Price,
Place, Promotion, People, Process, Physical Evidence.

Opranizaiiss MapKeTHHIOBOI'O YIPaBJIiHHS Ha OCHOBI PO3IIMPEHOr0 KOMIUIEKCY 7P peamizyerbcst yepes
CHCTEMY B3a€MOIIOB'SI3aHUX €JICMEHTIB:

- Ilpodyxm (Product): y TeXHIYHOMY CepBiCi IPOIYKT SIBJIsE€ COOOI0 OaraToOpiBHEBHMI KOMILIEKC, IO
CKJIaaeThes 3 spa (0e3nocepeIHbO YyCYHEHHs HecTIpaBHOCTI 9u mpoBeaeHHS TO), CymyTHIX MOCITYT (1iarHOCTHKA,
MUiiKa, eBakyamis, HagaHHA MiAMIHHOI TEXHIKM) Ta pO3MIMPEHOTO CEPBICHOTO CympoBoay (TapaHTid,
KOHCYJBTAIIHAH miATpUMKa). MapKeTHHTOBE yIIpaBIiHHI BUMAarae po3poOKU CTaHIapTH30BAHUX CEPBICHUX ITAKETIiB
3 9iTKO BU3HAYECHUM 00CATOM pOOIT Ta po3MEKYBaHHSM BiAmoBimadpHOCTI (SLA).

- Lina (Price): 1iHOYTBOPEHHs Ha PUHKY TEXHIYHOTO CEPBICY TPaHC(HOPMYETHCS BiJ| 3aTPATHUX METOJIIB
(BapTicTh HOPMO-TOJMHM + Mapka Ha 3al4acTWHH) A0 IiHHOCTi-opieHTOBaHuMX (Value-based pricing) Ta
HepeIuIaTHUX MOJielieil. AKTUBHO BUKOPHCTOBYIOTHCS AKeTH 3 (ikcoBaHo BapTicTio TO, 10BrocTpOKOBI cepBicHI
KOHTPAKTH Ta THYYKI CHCTEMH 3HW)KOK JUIs IIOCTIHHUX 1 KOPIIOPATUBHUX KJII€HTIB.

- Micye / Posnooin (Place): xanamu po3mnoiny mociayr OXOIUTIOTh SIK CTAlllOHAPHI CEPBICHI HIEHTPH, TaK
1 MOOLTbHI BUI3HI Opuraan. Y cygacHOMY u(bpOBOMY CEpeIOBHUIII BHHUKAE KOHIICIII[iSI OMHIKAHAIBHOCTI: KIIIEHT Ma€e
MOJKJIMBICTh 3aITUCATHUCS HA CEPBIC Yepe3 cailT, 4aT-00T, MOOITHFHIIA TOTATOK a00 MapKETILICHC, BIICTEXKYBATH CTAaTyC
BUKOHAHHS pOOIT Y peallbHOMY Yaci Ta OTPUMATH SIIEKTPOHHHUI aKT BUKOHAHHUX POOIT.

- Ilpocysanns (Promotion): cucTeMa MAapKETHHIOBHX KOMYHIKAIlii CEpBICHOTO IMiAIPHUEMCTBA
TU(EPEHINIOEThCS 3alIeKHO Bim cermenta. Y B2C-cermenti (aBrocepBic, MOOYTOBHI CEpBIC) MEPEBAXKAIOThH
IHCTpYMEHTH LU(POBOro rnephopMaHc-MapKETHHTY: JIOKaIbHa TAPreToBaHa pekiama, rourykose npocysants (SEO),
KOHTEKCTHA peKJaMa, MPUCYTHICTh y reocepsicax (Google Maps), a takok SMM 3 NeMOHCTPAIi€l0 KOHTCHTY
(dopmary «mo/micias» Juis minBuileHHs 1oBipu. Y B2B-cermeHTi (IpOMHCIOBHI, arpocepBic) BUpIlIaibHe 3HAYCHHS
MaroTh KOHTEHT-MapKETHHT, y4acTh Yy TAIy3€BHX BHCTAaBKaxX, MPsSMi KOHCYJIBTaTHUBHI NMPOAAXi Ta peKOMEHJaliiiHi
MPOTPaMH.

- JIrou (People): iepcoHan BUCTYyIa€ KPUTHIYHIM YHHHUKOM (hOpMYBaHHS SIKOCTI Ta nudepeHIiamii Ha
PHHKY MOCIYr. MapKeTHHTOBE YIpPaBIiHHS TEPCOHAIOM (BHYTPIIIHIA MapKEeTHHT) CIPSIMOBaHE Ha PO3BHTOK SK
tBepaux HaBm4dok (Hard Skills — TexHiuHA KOMIICTEHIIis, 3HAHHS crielu(iky 00JaIHAHHS), TaK 1 M'SKAX HABHYOK
(Soft Skills — kmi€HTOOPIEHTOBAHICTH, YMiIHHS BUPIITYBAaTH KOH(IIIKTH, TPO30PICTh Y CIIJIKYBaHHI).

- Ilpoyec (Process): cTanmapTH3allisi Ta Ipo30PicTh CEPBICHOTO Mpoliecy Oe3rmocepeHhO BIUTMBAIOTH HA
piBEeHb 3aJI0BOJIEHOCTI KIIi€HTIB. ONTHMaNbHUN CEPBICHHMI MPOIEC OXOTUTIOE: TMOTEepeaHii 3amuc, Oe3mocepeHii
NpUHAOM 13 TIPO30POI0 TE(PEKTOBKOIO y MPUCYTHOCTI KIIi€EHTA, Y3TOJUKEHHS KOIITOPUCY [0 TOYaTKy poOiT,
Oe3nocepeiHE BUKOHAHHS 32 TEXHOJIOTIYHUMHU KapTaMHu, IiITBEPKEHHs SIKOCTI Ta ITOCT-CEPBICHUH CYIPOBIJ.

- @isuunuii ooxas (Physical Evidence): cTBOpeHHs Bi3yalbHHX Ta MaTepialbHUX MapKepiB SKOCTI
KOMIICHCY€ HEBITUyTHICTB 1ocxyrd. O(hopMIIeHHS KITI€EHTCHKOT 30HH, OXaiHICTh CEpBICHOTO OOKCY, Cy4acHUH BUT IS
JIIarHOCTUYHOTO 00JIaTHAHHS, HASIBHICTh (DiPMOBOI YITAKOBKH JIJIS 3HATUX 3HOMICHUX JICTaJlIcH Ta HaaHHs QipMOBHX
rapaHTiHUX TaJOHIB (POPMYIOTH IIiJIICHE MO3UTUBHE BPAKEHHS IIPO OpEH/I.

@dyHIaMEHTAIBHUM E€IIEMEHTOM CHUCTEMH MAapKETHHIOBOI'O YIPaBIIiHHS CEPBICHUM MiJIPUEMCTBOM €
BripoBakeHHs cremianizoBannx CRM-cuctem (Customer Relationship Management). CRM-cuctema axymyiroe
MIOBHY ICTOPi0 0OCITYrOBYBaHHS KOXXHOTO 00'€KTa TEXHIKM (€JIEKTPOHHA CEPBiCHA KHMKKA), aBTOMATH3Y€E MPOIECH
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HaraJ{lyBaHHs KJII€HTaM IO HaOJIMKEHHS TepMiHy persiaMeHTHOro TO, BiicTexye eeKTUBHICT PI3HUX PEKJIAMHUX
KaHaJIB Ta 3a0e31euye 3BOPOTHUI 3B'SI30K Yepe3 MOoCT-cepBicHi A3BiHKM uu onutyBaHHs (NPS). ®opmyBanns mymy
MOCTIMHUX Ta KOpPHOpaTHMBHUX B2B-Kkii€HTIB Ha OCHOBI JOBrOCTPOKOBHX IPOTpaM JIOSUIBHOCTI 3abe3nedye
CEepBICHOMY IIAIIPUEMCTBY IIPOTHO30BAHMH MOTIK BUPYUKH Ta MiJIBUIIYE HOTO CTIHKICTh 0 PUHKOBHX KOJIMBAHb.

BUHCHOBKH 3 IAHOI'O JOCIII/IZKEHHA
1 IIEPCITEKTHBH I10OJA/TBIIIUX PO3BIIOK Y IAHOMY HAIIPAMI

VY pesymbTaTi NPOBEACHOTO MOCHIKEHHS 3MIHCHEHO TEOpEeTHYHE Y3arajJbHEHHS Ta CHCTEMAaTH3aIliio
KOHIIENITyaJbHUX 3acaX (YHKIIOHYBaHHS pPHHKY MOCIYI TEXHIYHOTO CEpBICY $AK CHenu(piqHOro o00'eKTa
MapKETHHTOBOTO yIpaBiiHHs. Ha OCHOBI BHKOHAHOTO aHaNi3y C(OPMYITHOBAHO TaKi MiJJCYMKOBI BUCHOBKH:

1. PHHOK MOCITYT TEXHIYHOTO CEPBICY CTAaHOBUTH COOOIO CKIAIHY COLIaTbHO-EKOHOMIYHY CHCTEMY, IO
3abe3nedye MiATPUMKY Ta BiJHOBJICHHS CHOXHMBYMX Ta EKCIUIyaTalllfHUX XapaKTepPHCTHK MalluH, oONajHaHHSA i
TEXHIKH MPOTATOM YChOTO TXHBOTO )KUTTEBOTO LIMKITY. Bu3HaueHo, mo cnenudika MapKeTHHIOBOT'O YIIPABIIHHS B LIl
cdepi 00ymMOBJIE€Ha BUPKCHUM MPOSIBOM KJIACHYHMX BJIACTUBOCTEH MOCIYr (HEMaTepialbHOCTi, HEPO3PHBHOCTI
BUPOOHMIITBA Ta CIIOXKHMBaHHS, I'€TEPOTCHHOCTI, HE30EPEkKHOCTI), sIKI BUMAaraloTh BUKOPHCTAHHS CIICLiaJIbHAX
MapKeTHHTOBHX IHCTPYMEHTIB HeHTpaizalii cloXXKMBYMX PU3HKIB, 30KpeMa Bizyanizamii sikocti (Physical Evidence),
CTaHAapTU3allii CepBICHUX IPOLECIB Ta YIPABIiHHI HEPIBHOMIPHICTIO TOIHUTY.

2. JocmimxeHo iHPPACTPYKTYpHY CTPYKTYpPY PHHKY Ta 3IIHCHEHO KiIachpikallio Horo cy0'eKTiB i mocayr
Y pO3pi3i HOTHPHOX OCHOBHUX CETMEHTIB: aBTOMOOLITEHOTO, IIPOMHUCIIOBOTO, CLTECHKOTOCIIOAPCHKOTO Ta TOOYTOBOTO.
BcraHoBieHO, MmO KOXEH CErMEHT BOJIOJi€ YHIKanbHUM mpodimeMm mimsoBoi aymauropii (B2C, B2B, B2G),
cnenu(iyHUMI KPUTHYHUMH YHHHAKAaMH BHOOpPY Ta TNPIOPUTETHHMH KaHaJlaMH MapKETHHTOBHX KOMYHIKaIliif.
OOTpyHTOBaHO, IO AKIIO B TMOOYTOBOMY Ta aBTOMOOUIEHOMY CErMEHTaxX KIIOYOBY POJb BiMIrpalOTh JIOKAIBHUHA
IHTepHET-MapKETHHT, IIBUIKICTh Ta TreorpadiyHa JOCTYNHICTh, TO Y IPOMHCIOBOMY Ta arpapHOMy cepBici
BU3HAYAJILHUMK € MiHiMi3alist cykynHoi Baprocti BonoainHs (TCO), rapantyBanus Oesnepe0iiiHocti (SLA) Ta
KOHCYJIbTaliiHI B2B-npoxaxi.

3. BusiBieHO, IO OCHOBHMMH TPEHAAaMH €BOJIOLIi PHHKY TEXHIYHOTO CEpBICY € MpouecH LU(poBoi
cepiiTuzanii (Digital Servitization) Ta mnepexim 10 Mojeneld mnpeAMKTHBHOro obcmyroByBanHs (Predictive
Maintenance) Ha OCHOBI TexHoJOTiid mpomucnoBoro IurepHery peueit (IloT), mTyyHoro iHTenekTy Ta cmapr-
mwratdopm (Smart O&M). [Tokazano, mo ceppiTuzamis TpaHcHOPMYe POIH CEPBICHOTO MIAMPUEMCTBA 3 TTACHBHOTO
BUKOHABIII PEMOHTHHX POOIT Ha CTPATEridyHOrO MapTHEpa, IO MPOJAE TapaHTOBaHy MPALE3AaTHICTh Ta KiHIEBUH
pe3ynbTar (outcome-based services), MiIABHIIYIOUH MPH IIbOMY €KOJOTIYHY CTIMKICTh Ta PecypcoeeKTHBHICTh Y
MeXax IUPKYJISIPHOI EKOHOMIKH.

4. JloBeneHO HEOOXiIHICTHP BUKOPUCTAHHS aJallTOBAHOI PO3MIMPEHOI MOJeNi MapKeTHHT-Mikcy (7P) mis
e(heKTUBHOTO YIpaBIiHHS CEPBICHUM MiampueMcTBOM. JloBeneHO, MO cHCTeMHa iHTerpaiis iHcTpymeHTiB CRM,
aBTOMaTHU3allis KJIIEHTChKUX KOMYHiKalliil, GopMyBaHHsS eJeKTPOHHOI icTopii 00CIyroByBaHHSI TEXHIKH, PO3BHTOK
M'SIKUX HaBUUYOK ()POHT-0(iCHOTO MEPCOHATY Ta BIPOBA/KEHHS OPIEHTOBAHMX Ha I[IHHICTb MOJENEH IIHOYTBOPEHHS
€ pyHIaMeHTaNnbHIMU NepeyMOBaMHt 3a0e31eYeHHS] KOHKYPEHTOCIIPOMOYKHOCTI Ta JJOBIOCTPOKOBOT MPUOYTKOBOCTI
cy0'eKTIB pUHKY TEXHIYHOTO CEPBICY B YMOBaX cy4acHOi HHU(POBI30BAHOT EKOHOMIKH.
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