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YV eyuacnux ymosax yugposoi exonomixu mpaouyitini 6isHec-mooeni 3a3Har0ms KapOUHALbHUX 3MIH N0 BNIUBOM HOBUX
MexHo02il, 2nobanizayii ma 3pocmarouoi enmponii punkosux npoyecis. OcHosHuMuU Opaigepamu Mpanchopmayili BUCmMynaroms
PO36UMOK BUCOKOWIBUOKICHO20 THMEPHemy, MOOIIbHUX mexXHON02ill ma inmepHemy peyell. Lugposi bisnec-moodeni nepecmaromo
bymu nuwe 00n0GHeHHAM 00 KIACUYHUX CXeM — BOHU 3a0aiomy HOGY J02IKYy CMEOpeHHs YIHHOCMI, hopMy6ants GIOHOCUH 3i
cnodicusauamu ma opeanizayii npoyecie ycepeOuHi Komnauii. Boonouac mapkemurneogi cmpamezii maxkoxic esonoyioHyomo.
Knacuunuii komnaexc 4P mpancopmyemocs: npooykm inmezpyemoca i3 cepsicamu, Oucmpubyyis nepexooums y yupposi
Kanau, YiHoymeopeHHs: Cmae OUHAMIYHUM, a NPOCY8AHHs [DYHMYEMbCSA HA NEPCOHANi3ayii ma ananimuyi oanux. I apmonizayis
OizHec-moO0enell I MapkemuHzo8ux cmpameeiti Habysae KpumuuHo2o 3HauenHs. Jluwe ix y3e00dcenui po3gumox 003607A€
KOMNAHIAM epeKmUHO adanmysamucs 00 mexHOI0IYHUX GUKTIUKIG | 600HOUAC 30epizamu 008ipy ma NOATbHICIb CHOXHCUBAUI8. Y
cmammi 00CNiOHCeHO n’amb KIo408ux munie yugposux 6isnec-moodenell — niam@popmery, nionuckosy, data-driven, loT ma
Direct-to-Consumer (D2C). J{ns Kox#cHOI MOOeNi NPOAHANI308AHO K NOSUMUGHI, MAK | He2AMUGHI NPUKIAOU 3ACTNOCYBAHHS Y
cgimogiti npaxmuyi. [lnamgopmena moodens, wo bazyemuvcs Ha eghexmi mepedici, npooemoncmpogana xevicamu Airbnb ma Amazon,
5KI 3a805KU N0OYO08i exocucmem i popmyeantio 00sipu docsenu 2nobanvhozo yenixy. Hamomicme npuxnad eBay nokazye puzuxu
HeguacHol adanmayii mapxkemunzogoi cmpameeii. ITlionuckosa moodenv poskpuma Ha npukiadi Netflix, skuii 3mie nepemeopumu
VHIKANbHUL KOHMeHM, NePCOHANi3ayilo ma eHyuKe yiHOymeopeHHs Ha CMpudicenb KOHKYPeHmMHUX nepesae. Boonouac needaua
Quibi intocmpye pusuku giocymnocmi po3yMinHa peanbhux nompe® xopucmysauie. Data-driven 0isnec-mooens sAcKpago
demoncmpyroms Google ma Meta, siki 3podunu 0awni 20106HUM 0HCEPENOM CIBOPEHHs YiHHOCMI ma no6ydyeanu 6a2amominbapoHi
pexnamui Oisnecu. Ipomunesicnutl npukiad Nokia nokazye Hacnioxu ienopysanus nomenyiany avanimuxu. loT-modens, wo
NOEOHYE Pizuuni npodykmu 3 yugposumu cepsicamu, ycniwno peanizosana John Deere ma Philips. ¥ moil oce uac nposan Nest
Secure 6i0 Google niokpecnioe 6axciugicmv NpasuIbHO20 NO3UYIOHYEAHHS | YimMKOI mMapkemuHe08oi komyHikayii. Direct-10-
Consumer mooenw iniocmpye ketic Nike Direct, de komnanis ubyoysana npsimi 6iOHOCUHU 3i CHONCUBAUAMU HA OCHOBL COMMUNILY-
MAapKemuney ma nepcoHanizayii, MiHIMIZy8aeuiu 3a1edCHiCmb 6i0 nocepeonuxis. Takum uunom, capmonizayis Oiznec-mooeneu i
MapkemuHeogux — cmpameii y  yugposiii  ekoHoMiyi  cmae  PYHOAMEHMANTbHOI — YMOBOK  00820CHPOKOGOL
KOHKYDEHMOCNPOMOIHCHOCIMII.

Kniouosi cnosa: yugposizayis, mapkemuneogi cmpameeii, 6i3HeCc-M00elb, eHMPONIUHI 3IMHU, MEXHOIO2IYHI GUKTUKLL,
MEXHON02IUHI 3MIHU.
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In today's digital economy, traditional business models are undergoing radical changes under the influence of new
technologies, globalization, and the growing entropy of market processes. The main drivers of transformation are the development
of high-speed Internet, mobile technologies, and the Internet of Things. Digital business models are no longer just a supplement to
classical schemes — they set a new logic for creating value, forming relationships with consumers, and organizing processes within
companies. At the same time, marketing strategies are also evolving. The classic 4P complex is transforming: the product is
integrated with services, distribution is moving to digital channels, pricing is becoming dynamic, and promotion is based on
personalization and data analytics. Harmonization of business models and marketing strategies is becoming critical. Only their
coordinated development allows companies to effectively adapt to technological challenges and at the same time maintain
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consumer trust and loyalty. The article examines five key types of digital business models: platform, subscription, data-driven, l1oT,
and Direct-to-Consumer (D2C). For each model, both positive and negative examples of application in world practice are
analyzed. The platform model, based on the network effect, is demonstrated by the cases of Airbnb and Amazon, which achieved
global success thanks to building ecosystems and building trust. In turn, the example of eBay shows the risks of untimely adaptation
of marketing strategy. The subscription model is revealed by the example of Netflix, which was able to turn unique content,
personalization, and flexible pricing into the core of competitive advantages. At the same time, the failure of Quibi illustrates the
risks of a lack of understanding of the real needs of users. The data-driven business model is vividly demonstrated by Google and
Meta, which made data the main source of value creation and built multi-billion dollar advertising businesses. The opposite
example of Nokia shows the consequences of ignoring the potential of analytics. The 10T model, which combines physical products
with digital services, has been successfully implemented by John Deere and Philips. At the same time, the failure of Google’s Nest
Secure highlights the importance of proper positioning and clear marketing communication. The Direct-to-Consumer model is
illustrated by the case of Nike Direct, where the company built direct relationships with consumers based on community marketing
and personalization, minimizing dependence on intermediaries. Thus, the harmonization of business models and marketing
strategies in the digital economy becomes a fundamental condition for long-term competitiveness.

Keywords: digitalization, marketing strategies, business model, entropic shifts, technological challenges, technological
changes.
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ITOCTAHOBKA ITIPOBJIEMH Y 3ATA/TBHOMY BUTJIA/II

TA IT 3B’A30K 13 BAJK/IHBUMH HAYKOBHMH YH ITPAKTHYHHUMH 3ABJAHHAMHU

Tpaauniiini 6i3Hec-Mo/IeNi 3a3HAIOTH NIBUKKUX 3MiH IIiJ1 BILIMBOM LidpoBoi Tpancdopmarii. B cBoto uepry,
110 3yMOBJICHO KIJIbKOMa KJIFOUOBUMH (haKTOpaMHu:

— [To-niepire, po3BUTOK BHUCOKOUIBHUAKICHOI'O IHTEPHETY, IIOPIYHE 3pOCTaHHs KUIBKOCTI HU(POBUX
MPUCTPOIB Y CBiTI Ta MOUIMPEHHA MOOLTFHUX TEXHOJOTiH BiIKPWUBAIOTh KOMIIAHISIM HOBiI KaHAJM B3a€MOJIi 3i
CIOKMBaYaMH.

— Io-gpyre, mudpoBi TmpuCTpoOi, MIKIIOYCHI A0 MEpexi, TeHepyIOTh IeAaii OuTbIle MaHWX, IO
pOOHUTH aHANITUKy OZHHUM i3 TOJOBHHX pPECYpCiB [UIS TPHHHATTSA YIPaBIiHCBKUX pimeHh 1 (opMyBaHHS
MIEPCOHATI30BaHUX MapKETHHTOBHUX CTPATETiH.

— [To-Tpere, aKTHBHUHM pPO3BUTOK CYYaCHHX IUIATDKHUX CHCTEM CIIPHSAE TOSBI HOBUX (OpM
MOHeTH3alii — MiANUCKOBUX CepBiciB, miardpopmMeHux Mmojaened ta ¢opmary freemium, siki 3 KOXXHUM POKOM,
MOCTYIOBO TOTICHSIOTH KJIACHYHI CXEMH Pa30BOT0 MPOJAKy TOBapiB.

— VY pesynbrari Oi3Hec-Mozei KOMIIaHId 3MYIIEHI €BOJIOLIOHYBAaTH Ta aJalTyBaTHCS JO yYMOB
urdpoBoi exkoHOMikM, 00 30epiraTh KOHKYPEHTOCIIPOMOXKHICTh 1 BIJNOBIIATH 3pPOCTAOYMM OUYiKyBaHHIM
cnoxuBauiB. Il{opoky Ha pUHKY 3’SIBISIETBCSI BCe OLblie CTapTamiB, sSKi BUKOPHCTOBYIOThH IepeBipeHi nugposi
0i3Hec-Mo/iel, anpoOOBaHi BEIMKHUMH TPaBISIMU.

Y Takux yMoBax KOMIIaHISIM HEOOXiTHO TIEPEOCMUCIIOBATH SBOIIOIIOHYBATH CBOi Oi3HEC Mopemi
TapMOHI3YBaTH iX 3 MapKeTHHroBi crparerissMu. OCHOBHE NMHUTaHHS IOJATa€ B TOMY, SIK aJaNTyBaTHCS IO HOBHX
TEXHOJIOTIYHHX BHUKIUKIB pUHKY Ta BOJHOYAC YTPUMYBATH YBary i JOBipy CIIOKHBAYIB..

AHAJTI3 JOCTUTKEHB TA ITYBIIKAIITH

VY cydyacHuX ymoBax mudpoizamii ¢popMyBaHHS Ta PO3BHTOK Oi3HEC-MOzeNeil HaOyBa€ HOBOTO 3MICTY,
OCKIJIbKHM 1M(pOBa €KOHOMIKa CTBOPIOE CEPEIOBHIIE JUIA ITOSIBM IHHOBaIiiiHUX (opmariB BeaeHHs OizHecy. Y
JIOCIHIDKEHHSIX Bin3HavyaeTbes, o Industry 4.0 crnpuse BUHMKHEHHIO HOBHX Oi3HEC-MOJIelNiei, OpIEHTOBaHMX Ha
iHTerpaito HUpPOBUX TEXHOJIOTIH Ta MiABUIIEHHS KOHKYPEHTOCIPOMOXKHOCTI mifnpuemctB [1]. Cepen KIIOYOBHX
¢axtopiB TpaHchopmallii Bi3HAYAETHCS PO3BUTOK 0araToOCTOPOHHIX IIaTGOPM, SKi CTAIOTh PYIIIHHOI CHIIOK
uudpoBux puskiB [2]. OcobauBY yBary NOCHITHMKMA NPHIUISIOTH MIAMUCHUM MOJEISIM, sIKi (DOPMYIOTH HOBY
€KOHOMIKY JJOBIOCTPOKOBUX BigHocuH 3 kiieHTamu [3]. Ilpu npomy eBosolisi Oi3Hec-mMojelneil mop’si3aHa 3 ix
3IATHICTIO alalTyBaTHCS IO 3MiH CEpPEeIOBHINA Ta IHTETPYyBaTH iHHOBamiiHI migxoxu [4]. Okpemi HayKoBi poOoTh
(OKyCYIOTBCSI Ha €HTPOIIMHUX BUKJIMKaX, 110 BIUIMBAIOTh HAa CTANICTh Ta PO3BUTOK HiINPUEMHHITBA, 30KpEMa B
KOHTEKCTI IUPKYISPHOT eKOHOMIKH [5]. BaxkiBo 3a3Ha4nTH, 0 BxKe HA moyaTKy 2000-X TOCIITHAKH HATOJIONTYBaJIH
Ha TOTpedi CHCTEMHOro aHalizy 3MiH Oi3Hec-mMojeneil y pi3HuMX raiys3sx [6], a cboroaHi iXHs TpaHChOpMALis
PO3TMIISIAETHCS SIK HEBIJ €MHA CKIIaoBa IM(pPOBOT eKOHOMIKH [7]. Y 1IbOMY KOHTEKCTI MAPKETHHIOBI CTpaTerii TaKoX
3a3HAIOTh CYTTEBUX 3MiH, OCKUIBKH HU(POBI IHCTPYMEHTH CTAIOTh KIIFOUOBHM €JIEMEHTOM Yy B3a€MOJIi 3 KIi€HTaMH
[8]. ¥V mpamsx cydacHHX yKpaiHCBKHX HAyKOBIIIB IPOCTEXYETHCS AKIEHT HA POJI CTPATETiYHHUX IAapTHEPCTB Y
MIOJIOJIAHHI €HTPOMIMHNX YMOB [9], a TaKo)X Ha MOIIYKY HAIPSIMiB 3a0€3MIEYEHHS CTAJIOTO PO3BUTKY MiJIPHEMCTB Y
HectabinmsHOMY cepenosuili [ 10]. Le cBimuuTh mpo GopmMyBaHHS HOBOTO MiAXOMY 0 TapMOHi3amii Oi3Hec-MoeneH i
MapKETHHTOBHX CTPATErii B yMoBaX I(PPOBOT EKOHOMIKH.

BHJIUIEHHA HEJIOCTII’KEHHX YACTHH 3ATAJTbHOI ITPOBJIEMHA
VY HaykoBHX po0OTax 4acTo po3risiiaroTh IUQpPOBi Oi3HEC-MOJelNi, ONUCYIOTh IXHI THIIM Ta HPUKIAAN
BUKOPHCTaHHS abo po3risiiaeTses edekt mudposizaiii Ha enemenTH KoMiutekcy 4P. IIpore 3HauHO MeHIIe yBaru
NPUALIIETHCS TOMY, SIK caMme Oi3Hec-MOEeNb Ma€e Y3ro/KyBaTHCh 3 (HOpPMyBaHHS MapKETHHIOBOI CTpaTerii KOMMaHii.
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Han3uuaiiHo Ba)JIMBHM, akKe caMe IOE€MHAHHS [MX JBOX €JIEMEHTIB BH3HAYa€ 3JIaTHICTh Oi3HECY IIBUAKO
aJlanTyBaTUCS 10 BUKJIMKIB pUHKY Ta 30epirati KOHKYpEHTHI IepeBaru y JOBroCTPOKOBii mepcnekTuBi. OTxe, iCHY€E
motTpeda y MOCITiHKEH], IO J03BOJISATh BU3HAYUTH, SIKI cCaMe MapKETHHTOBI CTpaTeTii € HaOIIbIT pe3yIbTaTHBHUMH
JUSI KOHKPETHHUX THUIMIB IU(ppoBux OizHec-monenei. CnpuaTHME KpamoMy pO3YMIHHIO CYYacHHX TEHACHIIIH
(poBOi EKOHOMIKM Ta CTBOPEHHIO NMPAaKTHYHMX PEKOMEHAALIH Ui KOMIaHIi Mmoxo po3poOku edeKTHBHUX
MapKETUHTOBHX IiIXO/IB Y CYYaCHHX YMOBaX.

®OPMYITIOBAHHA IIIVIEH CTATTI
MeTo0 JOCHI/DKEHHSI € B3a€MO3aJIEXKHICTh NHUGPOBUX Oi3Hec-Moneseil i MapKeTHHIOBUX CTpaTerii Ta
OoOIpyHTYBaTH, IO IX TapMOHIHHE y3TO/PKEHHS € KIIFOUOBOIO YMOBOIO JOBTOCTPOKOBOI KOHKYPEHTOCHPOMOKHOCTI
KOMIIaHi# y T poBiif eKOHOMIIII.

BUKIIA/] OCHOBHOI' O MATEPIATY

KommaHisM ye HeZOCTaTHBO NMPOCTO MATH SIKICHUH MPOXYKT UM MOCIYTY — BAXKIIUBO OOPaTH IIPAaBUIBHY
OizHec-Mofenb 1 moOyayBaTy Mg Hel eheKTUBHY MAapKETHHTOBY CTpAaTerito. Y cydacHid eKOHOMIIll HaHOuIbIIoro
MOIIMPEHHS HaOyH 11’ ITh TUMIB IU(POBUX Oi3HEC-MozeNel: miaTdpopMeHa, maniuckoBa, data-driven, IoT ta D2C.
KoskHa 3 HUX Mae CBOI IepeBary i BUKJIMKH, a TAKOXX BUMarae pisHOro MiJXo4y O MapKeTHHTy. Hikue po3risHemo,
SIK 1[I MOJEIN MPAIlOI0Th Ha MPAKTHIN, SIKi CTpaTerii J0moMaraloTh KOMITaHISIM JOCSTaTH YCIIiXy Ta SIKi MOMHJIKH
MOXYTb TPHU3BECTH 0 BTpPAaTH KOHKypeHTHHX mo3uuiil. Ilmardopmena mopmeab IpyHTYeTbCs Ha CTBOPEHHI
CepelloBHUINA, Jie KOMIIaHis BHCTYNAe IOCEPEIHUKOM MK PI3HHMMHU IpylnamMH KOPHCTyBadiB. ['onoBHa i1 LiHHICTB
nojsirae B edpexti Mmepexi. [1lo Ginbie koprcTyBayiB 6epe ydactsb y miatdopMi, TO IPUBaOIUBIIIO BOHA CTA€ IS
HOBHUX KJi€HTIB. Takwii miaxin TpaHCchOpMye MapKETHHI-MIKC: MPOAYKT MEPETBOPIOETHCS Ha €KOCHUCTEMY, 30yT
MEPEHOCUTHCA Y LU(POBUIT POCTIP, a MPOCYBAHHS 30CEPEIKYETHCS Ha JOBIpI Ta pedTHHrax. Jkepenamu goXomry
BUCTYIAIOTh KOMICIi 3 TpaH3aKIIiif, a00HEHTCHKA IJIaTa 3a TOJaTKOBI CEPBICH, PEKIaMHi MOCTYTH i IPOJaK aHATITHKH.

Airbnb cTaB OZHUM 13 HAWICKPABIIIUX ITO3UTUBHUX MPHUKIANIB IUIaTGOpMeHOi Oi3Hec-Momenm, sAKa
TPYHTYETbHCSI Ha MepekeBoMy eexTi. KommaHis He BOJIOAi€ BIACHUM JKHTIIOM, IIPOTE CTBOPIOE MIHHICTh, TIOEJHYIOUH
BJTACHHKIB KBAapTUP 1 OYAMHKIB 31 CIIO’KMBAaYaMu, [0 IIyKAIOTh aJIbTEPHATUBY TOTEISIM. | 0JJOBHOIO MapKETHHIOBOIO
cTpareriero crano (opMyBaHHS I0BIPH, OCKUILKH KOPUCTYBadi HOBHHHI OyJM BiuyBaTH Oe31eKy, OPOHIOIOYH )KUTIIO
y He3HailoMuXx Jitojieil. Airbnb akTHBHO BIPOBAJMB CUCTEMY BIATYKIB 1 PEHTHHIIB, sIKa CTajla KJIFOYOBUM (akTOPOM
NpU yXBalleHHI pimieHs KiieHTamMu. KpiM Toro, KoMmadis MpaiioBaja HaJ [epCcOoHali3ali€lo: KOpUCTyBadi
OTPHUMYBAJIM MPOIO3ULLIi, 1[0 BPaXOBYBAJIM IXHi MOIEpe/IHI MOMYKHU Ta iHTepecu. [IpocyBaHHs OymyBanocs He JHIlIe
Ha TpaguLidHIi pekiaMi, a # Ha pekoMmeHaauisx camux KimieHTiB. Came edekt «word of mouth» maB Airbnb
BEJIMUE3HUH TOIITOBX Uil MaciuTabyBaHHs. [Ipu 1[bOMy MOHeTH3alis BHSIBMJIACS MPO30POI0 — KOMIMaHis Oepe
KOMICIFO 3 KOKHOI TpaH3aKIlil, 10 J03BOJsIE€ MacITadyBaTH Oi3HeC 0e3 BENMKUX KaNiTallbHUX BHTpPAT. Takox BCiM
BiTOMHH Kelic Amazon, sSKMH IOYMHAB SIK IHTEPHET-Mara3WH KHHT, aJie 3TOJIOM IIEpETBOPUBCS HA TiraHTCHKY
nnatdopMy, sIKa MOeHye MPOJABIIB i MOKYIIiB Y TI06anbHOMY MaciiTadi. Moro cuna — y mo6yaoBi moTyxHOI
exocucremH. [Iponykt Amazon — 1ie He TOBapH, a 3py4HICTb MOUIYKY, IIBUAKA JOCTAaBKa, T IHTErpalis 3 IHIINMHI
cepBicaMi. MapKeTHHTOBa CTpaTerisi Amazon 30cepe/KeHa Ha 3pydHOCTI Jurd kiieHTa. Komnanis 3pobuna craBky
Ha MPOCTHH 1 3p03yMUIHIA IHTEepdEiic, peKOMEHIAIIIHI aITOPUTMH, SIKi IiAKa3yI0Th KOPUCTYBAYEBi, 10 KYITUTH JTaJi.
Ki1ro4oBUM enieMeHTOM MPOCYBaHHS CTAJI0 HE arpeCHBHE PEKIaMyBaHHs, a 3a0€3IeUeHHs KPaloro KOpUCTYBaIbKOTO
JIOCBiy, SIKMH caM 1o co0i MEepeTBOPIOBAB KITIEHTIB Ha ajBOKaTiB OpeHmy. Mojens MoHeTH3amii Amazon
nuBepcudikoBana. Kpim komiciii Bij posiaBIiiB, KOMIaHisi 3apo0Iisie Ha MiAMKCKAaX, peKiaMi Ta BIaCHUX MPOIyKTaX.
3okpema, Amazon Prime nae moctyn no Oe3KOIITOBHOT JOCTAaBKH, BiJeOcepBiCy, MY3WUKH Ta IHIIMX IIepeBar,
CTBOPIOIOYM BIAYYTTS J0/1aHOI I[IHHOCTI, IO 3HAYHO IEPEBUINYE caMy BapTicTh mianmucku. Lle poOuth KiieHTa
«3aJIe)KHAMY B1Jl €KOCHCTEMH Amazon i 3MEeHIITye HMOBIPHICTB MEPEXOAY A0 KOHKYPEHTIB. Y TOH e Yac € i HeraTUBHi
MPUKIaaA KOMIaHii 3 iatdopMeroi 6i3Hec mozeni. CBoro yacy eBay OyB mioHepoM y cdepi OHIAHH-ayKITIOHIB i
OJHHM i3 MepIIMX II0GaNbHIX MapKeTIelciB. oro izes nmomsrana y cTBOpeHH] BipTyanbHOTO PHHKY, € OY/b-XTO
MIT BHCTaBHUTH CBiif ToBap, a moKymmi poomnu craBkd. Ha mowyatky 2000-x pokiB eBay 3maBaBcsi HemmepeMOKHIM,
aJDKe TPOIIOHYBaB YHIKaJbHMH (opMmar TOpriBii, SKWIl JO3BOJSB LIBHJIKO PO3IIUpIOBaTH 0a3zy KOPHCTYBadiB Ta
3apOo0JIATH HA KOMICIT 3 KOKHOT yToJTu.

OpmHak i3 yacoM KOMIaHis Mmodvaja BTpadaTH KOHKYPEHTHI Mo3uIlii. ['0J0BHA MpUYMHA — came HeBJana
MapKEeTHHTOBA CTpPATeris, sIka He 3MOIJIa aJlaTyBaTHCA A0 3MiH y MOBEeAiHII crioknBaviB. Kiientn nemani meHre
XOTiM OpaTH y4acTh y NOBTMX ayKI[iOHAaX 1 BiAaBaay mepeBary MHTTEBHM IOKYNTKaM. Amazon y meif 4ac akTHBHO
(oxycyBaBcs Ha miaxoni «Buy Now» i3 MIBHIKOIO TOCTaBKOIO, CTBOPIOIOYHM BPaKEHHS MAaKCHUMAaJIbHOI 3PYYHOCTI.
eBay HanTO MOBroO 3anMmIaBcs 30cepeKEHNM Ha (hopMati TOPTIB 1 HE BCTUT CBOEYACHO TIEPEOPiIEHTYBATHCS.

IIle omHier0 cMabKOO CTOPOHOIO CTaJla BiICYTHICTh TIMO0KO1 mepconarizaiii. Ha Bigminy Bing Amazon, skuid
MOCTIHHO B/IOCKOHAJIOBAB PEKOMEHJAMilHI airoputMu, eBay He 3Mir 3a0e3meuynTH peleBaHTHI HPOMO3MIT JUIs
KO>KHOTO KOpHCTyBaua. Lle 3HMKyBano 3airydeHHs KI€HTIB 1 poduio riatdopmy MeHnn npuBadiusoo. Kpim Toro,
MapKeTHHI KOMIaHii 4acTO HaroJollyBaB Ha BUTIHUX IliHaX, ajle He (JOPMYBaB BIAUYTTS AOBIpH Ta JIOSUIEHOCTI, 110
0co0JIMBO BaskJIMBO y cepi e-commerce.
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VYV mignuckoBili Mogeni KopucTyBad CIUTauye PEryJISIpHUH IDIaTiXK 32 IOCTYH IO CEpPBiCY YW KOHTEHTY.
OCHOBHHH BUKJIUK TYT MOJISATAE B YTPUMaHHI KIEHTIB 1 (GOpMyBaHHI JTOBrOTPHBAIIOT JIOSUTBHOCTI. [IpOyKT TOBUHEH
OyTH yHIKaJIbHUM 1 TIOCTIHHO OHOBITIOBATHCS, a I[iHA BU3HAYAETHCS HE PA30BUM MPOJAXKEM, a IMEePioJUIHOI0 OTUIATOIO,
gacTo y ¢opmari freemium un ciMeHHHMX makeTiB. [T00aNbHUN OHJIAMH-IOCTYI 1 MEPCOHANI3allisA € KIIFOUOBUMHU
yYMOBaMH Ui ycIlixy. MoHeTu3alis peanizyeThCsi uepe3 peryisipHi miatexi, 0e3KOIITOBHI Bepcii 3 peKiiamoro,
anrpeiin miaHiB 10 npemMiymy abo MakeTHi MPONO3HUIT ISl TPy KOPUCTYBayiB.

Netflix cTaB OoJHUM i3 HaMsACKpaBilIMX NPHUKIAAIB YCHINIHOI peamizamii MiANMUCKOBOI Mojem y cdepi
mudpoBux cepiciB. Kommanis moumHana sk cepBic momroBoi goctaBku DVD, mporte 3aBnsku 1udpoBii
TpaHcdopmanii IIBUAKO IEpEOpieHTyBajacs Ha OHJIAHMH-CTPUMIHT, 3pOOMBIIM IIOMICSYHY MHiIIMHCKY TOJOBHHUM
oxepenoM noxoniB. Ycmix NetfliX MOsSCHIOETBCS KUTbKOMa KJIFOYOBHMH €JIEMEHTAMU MAapKETHHIOBOI CTpaTeril.
KomMriaHist MOCTIHO iHBECTY€E Y BIaCHUH YHIKAJILHUH KOHTESHT, IO CTa€ OCHOBHUM YMHHUKOM YTPHUMAHHS KJTi€HTIB.
Jlo3Bommino copMyBaTH BiTUyTTS YHIKQIBHOCTI, SKE HEMOXIJIHMBO 3HAWTH y KOHKypeHTiB. Netflix akTuBHO
3aCTOCOBY€E IepPCOHANI3aIi0. MOro anmropuTMH aHANI3YIOTh MEPErsn, yIOA00aHHS Ta HABiTh 4ac JOOH, KOJH
KOPHUCTYBad JUBUTHCS KOHTECHT, IO A€ MOMXJIMBICTh ()OpPMYBATH IHAWBIAYyalIbHI PEKOMEH/AII, SIKIi CTUMYITIOIOTh
JIOUHY 3aJMIIATUCS Ha TuaTdopMi i meperisiaaty Oiipine. TakuM YHHOM KOMITaHis BUPIIIYE OCHOBHY TpoOJieMy
T ITUCKOBOT MOJIENi — PHU3UK BIATOKY KOPHCTYBadiB. BayKIMBUM iHCTPYMEHTOM cCTaja THYYKa I[iIHOBA TOJITHKA.
Netflix He 00MEKYETHCS €IMHOIO MIIMMCKOI0, & IIPONOHYE Pi3HI MAaKeTH — 0Aa30BHi, CTAHAAPTHH, IPEMiyM, a TAKOXK
aJlanTye IiHU JI0 perioHaIbHUX ocobOnuBocTel puHKy. Hampukian, y kpaiHax A3ii 3 Bucokoro koHkypenuiero Netflix
3amyckaB MOOUTbHI IJAMHMCKK 3 HIKYOK IIHOK, OpieHTOBaHi Jyuie Ha cMaprdonu. KommnaHis rpaMoTHO
BUKOPHCTOBYE MPOMOIHCTpyMEHTH. BoHa mpornoHye 6e3KoITOBHI MPOOHI Mepiou, IHTerpye crelianbHi akmii 1uis
CTYJICHTIB 200 CiMel, a TAKO’K aKTUBHO TIPAIIOE 3 IOKATbHUMHU PUHKAMH, KYIIYIOUYH IIPaBa Ha HAI[IOHAILHUI KOHTCHT.

V pesynbrari Netflix 3Mir mepeTBOPUTH MiAMICKOBY MOJIEIb Ha TII00aIbHHUI CTaHAapT y cdepi possar. Horo
yCImiX TMOKa3ye, Mo KiIodeM 10 c(eKTHBHOCTI i€l Oi3Hec-MOIelli € TO€THAHHS YHIKAaJIbHOTO KOHTCHTY,
MIepCOHaNI3aMi{ Ta THYYKO1 I[iIHOBOT ITOJIi THKH.

V TOl ke 9ac JO HETaTHUBHOTO KeHCy KOMMaHii 3 MiIMUCKOBOIO Oi3HEC MOICIUTI0 MOXHa BimHecTH Quibi.
AMepUKaHCHKHI CTPUMIHTOBHI cepBic, 3amymennid y 2020 porri 3 amOiiiHOI0 METOI0 3MIHHTH PUHOK MOOITEHOTO
Bineo. Moro 6i3Hec-Momenn IPYHTYBaJIACs Ha NMIOMICSYHIN MiAMKCIN, SKa AaBajia JOCTYII 10 KOPOTKUX BiICOPOJIHKIB
TpuBainicTio 10 10 xBuiuH. [nes monsirana B Tomy, 11100 3anponoHyBaTH KOPUCTYBauaM «KOHTEHT JUIS IEperisiny Ha
X0/1y» — Y TPaHCHOPTI, I/ 4ac MepepBy UM OYiKYBaHHSI.

Ha mepiuit morsisin KOHIEIIS BUIJIsAIaa iIHHOBAIIIHO, OTHAK MPOEKT MPOBAJIIMBCS MEHII HIX 3 IiB POKY.
I"onoBHOO MPOOIIEMOIO CTalia BiICYTHICTh YiTKOTO PO3yMiHHS MOTPeO criokiBaviB. Quibi BUHIIOB Ha PHHOK Y MEpiof
nangeMii COVID-19, xonu ayauTopis He lIyKaja KOHTEHTY «Ha XO/y», aJike OUIbLIICTh JII0/IeH 3aIuIanacs Boma.
HaromicTh KopucTyBaui HaJlaBajii NepeBary JAOBrOTpUBAIUM (opMmaTaMm i1 BEIMKUM €KpaHaM, Jie KOHKYPEHIs BiJ
Netflix Oynma HemopiBHAHHO cuibHImOW0. 1lle omHiel0 MpruYuHOIO HeBAadi Oyia IiHOBa moiiTuka. [lonpu Te, mo Ha
PHUHKY iCHyBaJa BEJIMKa KUTBKICTh OE3KOIITOBHOT'O KOPOTKOMETPAKHOT'O KOHTEHTY, Quibi HaMaraBcst KOHKYPYBATH 3
MpeMiyM-CepBicaMH 3a CXOKOF0 [iHO. [le BUKIMKAIO CKEIICHC Y KOPUCTYBAUiB, sIKi He Oa4HiIN JOCTaTHBOI IIIHHOCTI
Yy KOPOTKHX BiJleO 3a IIary, criBcTaBHY 3 minmuckoro Ha Netflix. Kpim Toro, cepBic mMaibke HE BUKOPHCTOBYBaB
nepcoHamizamiro. Y Toi wac sk Netflix poOuB akmeHT Ha anropuTMax pekoMmeHmamii, Quibi mpomoHyBaB
KOpPHCTYyBa4yaM JIOCUTh CTAaHJApPTHUN HaOip KOHTEHTY 0e3 TIIMOOKOTro aHami3y iHTepeciB. L{e 3HmKyBaJlo 3aTy4eHICTh
1 JIOsUTBHICTh. MapKeTHHIOBa CTpATETisl TAKOXK BHUsIBHIIACS ciiabkoro. KoMmaHis BUTpaTHiia COTHI MUIbHOHIB JI0NapiB
Ha BUPOOHHLITBO KOHTEHTY, 3aJIy4uiia BiJOMUX aKTOPIB i pexKUCepiB, ajie He 3MOTJIa IIPABHILHO KOMYHIKYBAaTH CBOIO
LIHHICHY MPOMO3HLII0. Y pe3yJbTaTi NOTEHIIiHA ayAuTOopis He 3po3yMiia, yuM Quibi BiapisuseTbes Big YouTube
gu TikTok, a miaTHa MoieTb BUIIIS[a)1a HEIPOIOPIIIHHOKO 111010 OTPUMAHOT I[IHHOCTI.

Data-driven mopgennb 3acHoBaHa Ha 300pi Ta BHUKOPHCTAaHHI JaHMX KOPHCTYBauiB Uil CTBOPEHHs W
MoOHeTH3alii miHHOCTI. KIIEHTH OTpUMYIOTH OE3KOIITOBHI cepBicH (TOMIYK, COIMEPEXi, KapTh), aje «IUIATSATH»
CBOIMH JTaHUMH, TOAI SK peKiIaMoiaBlli — rpommuMa. [IpogykToM (akTHIHO cTae eKOCHCTeMa CepBiciB, sKa
AaKyMYJIIOE JIaHi JUIS TOYHOTO TapreTHHTy. MapKeTHMHTOBHH MIKC TYT BHOYMOBYETHCS HABKOJIO ITI€PCOHAI3aIl,
iHTerparmii cepiciB i pekinamu. OCHOBHI JpKepena JOXOAY: MPOJaXk PEKIAMHHX MiCIlb, & TaK0XK JOJATKOBI IUIATHI
IIPEMiyM CepBicCH.

Google ctaB omHMM i3 HalsCKpaBIMIMX NPUKIANIB eheKTUBHOI peanizamii data-driven Gi3Hec-Momeni.
Kommaniss Hamae xkopucTyBadaM OE3KOIITOBHHM JOCTYIT IO TOIIYKOBOi CHCTEMH, KapT, €IEKTPOHHOI IMOIITH Ta
6araTboX IHIINX CEPBICiB, MPOTE CIPABKHBOIO IIHHICTIO BUCTYHAIOTH JaHi, SKi BoHa 30mpae. KojkeH momrykoBuid
3amuT, KKK Ha caiitax, mapmpytd B Google Maps um mepernsam Ha YouTube mepeTBOpIOIOTBCS Ha MAacuB
iHpopmanii, mo mo3Bossie OymyBaTH TOYHHMH Mpodinbk kopuctyBada. Lli mani cranm ¢GyHIAMEHTOM PEKJIAMHOTO
6i3necy Google. Uepes miardpopmy Google Ads pexinaMoaaBIli MOKYTh HAJIAIITOBYBATH TapTeTOBAHY peKIaMy, sika
JocAra€ MaKCHMaJbHO peleBaHTHOI ayauTopii. TakuM YHHOM KOPHCTYBad OTPUMY€E OE3KOIITOBHHUI CepBic,
pexiiaMoiaBenlb — JOCTYI 10 LinboBoi rpynH, a Google — ocHoBHe pxepeno goxoniB. Y 2023 poui nonan 80%
npuOyTKY KOMIIaHii MpUIagano caMe Ha peKiiaMy, o IEeMOHCTPYE CHITY I1i€l Oi3Hec-Moeri.

Mapxkerunrosa crpareris Google opieHTOBaHa Ha 3py4YHICTh Ta €KOCHCTEMHICTh. KopHrcTyBau 3amydaeTsest
4epe3 OJIUH cepBic (HAMPHKIA[, MOUIYK), 2 HOTIM iHTErpyeThes y mupLinii Hadip npoaykrie — Gmail, Google Drive,
Android. Lle cTBOpIOE «3aMKHEHE KOJIO», JIe KII€EHT OTPUMY€ LIHHICTH BiJl B3a€MOIIOB’ I3aHUX CEPBICIB, a KOMIIaHis
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— yce Olble JaHUX IS HepcoHaisarii. Meta, Takox € KiacuuauM nprkiagoM data-driven kommanii. ComiansHa
Mepeka MPOTOHYE KOPUCTyBadyaM OE3KOINTOBHHM JOCTYIT IO CHUIKYBaHHS, KOHTCHTY Ta KOM'IOHITi, HATOMIiCTb
30Mparodyr BEJNWYE3HI 00CATH JaHWX TPO B3aEMOJil, IHTEPECH, IOBEIIHKOBI TMATEPHU Ta COIIaNbHI 3B’S3KH.
MapkeTuHroBa IiHHICTE ITi€l iHGOpMaIlii Mmoisarae y MOXIJIMBOCTI CTBOPEHHS HAJATOYHOI TapreTOBAHOI PEKJIAMHU.
PeknamonaBIi MOXYTh CETMEHTYBATH ayIUTOPIIO 32 COTHSIMH ITapaMeTpiB — Bix reorpadii 10 JaiKiB 1 meperssiis.
Le no3Bosisie 3HMXKYBATH BUTPATH Ha 3aJTyYEHHS KJIIEHTIB 1 3011bIIyBaTH e()eKTHBHICTD peKIaMHHUX KammaHii. Came
1 Mozenb 3poduna Facebook omHuMM i3 HaiOuIbII MPUOYTKOBUX PEKJIAMHHUX TpaBLiB y cBiTi. BogHowac He Bci
KOMITaHii 3MOTJIM CKOPHCTAaTUCS MOXJIMBOCTSIMH, sIKi BifkpuBae data-driven mizaxin. ITokazosum e npuxnan Nokia.
Xoua Nokia ve Oyna knacuuynoro data-driven kommaHiero, ii MpoBan 3HAYHOIO MIpPOK TOSICHIOETHCS HEBMiHHAM
BUKOPHUCTATH JIaHi PO TOBEAIHKY KOPUCTYBaYiB. Y Hepiofl, KO cMapTHOHH MOYAId F'eHePyBaTH BEINYE3HI 00CITH
iHpopmarii Mpo BUKOPHCTAaHHS NOJATKiB, MOOUTLHOTO IHTEpHETY Ta CIOXHBaHHA KOHTeHTY, Apple i Google
moOyayBaay €eKOCUCTEMH, OPIEHTOBaHI Ha aHANITHKY JaHUX i mepcoHarizamiro. Nokia jx 3anuimanacs mpuB’ S3aHO0
JIO TpaauIiHHOT MOEII amapaTHUX MPOJaXKiB 1 HE aJanTyBaja CBOIO MapKETHHIOBY CTPATETil0 10 HOBHX YMOB. Y
pe3yJIbTaTi KOMITaHisl BTpaTHIa PUHOK, CTABIIU MPUKIAIOM TOTO, SIK Oi3HEC i3 TOCTYIOM JI0 BEIMKHUX JaHHX MOXKE
MpoTpaTy, Ko He TpaHchopmye Oi3HEC-MOIETb i He iHTerpye data-driven miaxix y MapKeTHHTOBY HisIIbHICTB.

loT-6i3Hec-Moaenab moenHye (i3UdHI MPOAYKTH 3 MU(DPOBUMH CepBicaMH, CTBOPIOIOYHM HOBI (hopMaTh
B3a€EMOJIIi MK KOMIIAHI€IO0 Ta KII€HTOM. [IpOAyKTOM € «pOo3yMHi» NpHCTPOi, SKi IHTErpylOTbCs y LUQpPOBI
wiaThopMH, TOMI SAK IiHA CKJIAJAE€ThCS 3 BApPTOCTI caMOro oOJaJHAHHS Ta MIANMKACKKA Ha cepBicu. KomyHikaris
aKIEeHTye Ha e(EeKTHBHOCTI, 3pyYHOCTI W CTWII JKUTTS. MOHETH3alisl 3IIHCHIOEThCS uYepe3 MpPOJaXK MPUCTPOIB,
CEepBiCHI KOHTPAKTH, MiIUCKH HA aHATITUKY W HaBITh MPOJaX AaHuX it B2B.

YemimHauM npukiagoM BrpoBamkeHHs loT-6i3Hec-moneni € kommanis John Deere. Bona moOymyBana
HaBKOJIO CBOIX CUIBCHKOTOCIOJAPCHKUX MAIIMH LTy €KOCHCTeMY IHM(POBHX cepBiciB. 3aBASIKH CEHCOpPAM Ta
M IKTIOYCHHIO 10 IHTEPHETY TeXHiKa 30Mpae JaHi Mpo CTaH IPYHTY, BPOXKAHHICTh, IMTOTOIHI YMOBH Ta €()EKTHBHICTD
pobotu. Ili maHi HMepeTBOPIOIOTHCSA HA AHANITHKY, Ky KOMITaHisS MPOIOHYE arpoOi3HeCy y BUTIAAI CEpBICIB IS
ONTHMIi3allii BUpOOHUIITBA. TakUM YHHOM, KJIACHYHUH MPOJaK TEXHIKHA OYyJI0 JTOTIOBHEHO MiANMKMCKOI0 Ha ITU(POBI
CepBICH Ta MOHETHM3AL€I0 JaHHUX, IO MAal0 3MOTY IEPEeTBOPUTH BHPOOHMKA OONagHAaHHA Ha IpoBaiaepa
KOMIUICKCHUX arpapHuX pimeHs. [Hmmi Baamuit npukinan nemoHctpye Philips Hue, o 3poOuB cTaBKy Ha CErMEHT
smart home. Komnanisi neperBopuiia 3BH4aiiHi JJaMIIi Ha «PO3YMHI» MPUCTPOI, IO MiJAKIIOYAIOTECS 10 MOOLIEHOTO
3aCTOCYHKY Ta IHTErpYIOTHCS 3 IHIIUMHU CepBicaMH pO3yMHOT0 foMy. KoprcTyBadi OTpUMaiu MOKIMBICTD KEPyBaTH
OCBITJICHHSIM JUCTAHIIIHO, CTBOPIOBATH CIICHAPIi Ta TMOEIHYBAaTH MPHUCTPOi B €auHy ekocuctemy. Jloxim Philips
(hopMyeThCs He JTUIIE Bil MPOAaXy OOJaHaHH, ajle i Bij MAMUCOK Ha JOAATKOBI (DYHKIIT Ta iHTEerpaIiii 3 iHIMMH
wiatrpopmamu. lle mpuxnan Toro, sik IoT nae MOXIMBICTH NMOEAHATH TPOAYKTOBHH 1 CEPBICHHN MapKEeTHHT,
AKIEHTYIOYM Ha CTHJII XHTTS, 3PYYHOCTI Ta eMOIiifHIi IIHHOCTI i crioxuBayiB. [IpoBanbuuii keiic y chepi loT
poJeMOHCTpyBana i komnadis Google 31 cBoimM mpoektoM Nest Secure. CucteMa «po3yMHOI» Oe3NeKu it oMy
Majla 3HaYHMH TOTEHIiall 3aBASKH CHIIbHOMY OpEeHIy Ta TEXHOJIOTIYHMM MOXIHMBOCTAM Komradii. IIpore minoBa
MOJNITHKA 3p0o0MIa MPOAYKT HaJATO AOPOTHM, MPUCTPOI HE MalIM JOCTATHHOI CYMICHOCTI 3 IHIIMMH CHUCTEMaMH, a
PO3POOHUKH €KOCHCTEMH HE HaJalli HaJIeXHOI MITPUMKHA. MapKeTHHroBa KOMYHIKAIlisl TAKOX HE 3MOTIJa YiTKO
MOSICHUTH CIOXKMBadaM, y YOMY YHIKaJbHI HepeBaru Ii€i CHCTeMH MOPIBHSIHO 3 JICMIEBIINMHU allbTepHATUBAMU. Y
nincymky Google Oyna 3mymeHa npunuHATH npojax Nest Secure, Bu3HaBIIHM npoBai. Lleil Bumagox moxasye, mo
HaBITh TEXHOJIOTIYHHMI TIraHT MOJXKE 3a3HATH HEBIAdi, SKIO OOpaHa MapKETHHIOBA CTpPATeris HE BiIOBigae
PHHKOBHM O4iKyBaHHSM.

D2C a6o Direct-to-Consumer — e Mozeb, KOJIM BUPOOHHUK HAIPSIMY MPALOE 3 KIHIIEBUM CIIOKUBAYEM,
YHUKAIO4U MocepeAHuKiB. [IpOyKT TyT yacTo Mae eKCKIIO3MBHUII XapakTep, [[iHa 3aJIUIIAETCSI KOHTPOJILOBAHOIO
BUPOOHHMKOM 1 MOXe OyTH mnpemiaibHolo. Kanamamu 30yTy BHCTYNalTh BJacHI caifTh, MOOUIbHI J0OJATKH Ta
coliaNbHI MEpexi, a MpocyBaHHsA 0a3yeThCs HA community-MapKeTHHTY Ta TepcoHamizamii. OCHOBHI JKepena
JIOXOIYy — TpsMi OHJAWH-TIPOJaxi, eKCKIIO3MBHI PENi3d 3 BHCOKOI MapKHHAIBHICTIO, KPOC-TIPOJAX CYIyTHIX
TOBApIB i HABITh MOHETH3AIlis CIIUTPHOTH Yepe3 Mepd UM IMo/ii. Y CHIITHUM IpUKIaIoM iMIuieMeHTalii moseni Direct-
to-Consumer € crparerist Nike Direct. Kommanist 3po0mia ctaBky Ha MpsIMHN KOHTAKT i3 KIiHIIEBHM CIIOKHBa4eM,
MIHIMI3YIOYH 3aJIeXKHICTD BiJl TIOCEPEHUKIB Ta TpaAuLidHMX po3apiOHMX Mepex. Nike iHBecTyBana y pO3BHTOK
BJIACHUX ITU(PPOBHUX KaHAIIB — MOOLIBHUX 3aCTOCYHKIB, O(IIIHHOTO CalTy Ta COIiaIbHUX MEpeX. 3aBISIKU IIbOMY
BOHA OTpHMaJla MOBHUK KOHTPOJIb HAJ JaHUMH KJI€HTIB, IO TO3BOJIIIO OyIyBaTH MEepPCOHATI30BaHI MapKETHHIOBI
kamnanii. Hampuxumazn, y 3actocynky Nike Training Club xopucTyBadi OTpUMYIOTH iHAMBiAyalbHI peKOMEHMAI]
[IOI0 TPEHYBaHb, IO CTBOPIOE JOAATKOBY I[IHHICTH 1 MiJBHUIYE JOSUIBHICTh 1O OpeHxy. MapKkeTHHroBa CTpaTeris
Nike Direct rpyHTY€eThCS HA cOmmuUnNity-MapKeTHHTY Ta €KCKJIIO3UBHOCTI. 3ayCck 0OMEKEHUX KOJIEKIIiH, iHTeTparis
3 (iTHec-cepBicaMy Ta aKTUBHA B3aEMOJISA Y COLIANBHUX Mepekax (POpMyIOTh YHIKaJIbHE BiUyTTS MPHYETHOCTI 10
crnieHOTH OpeHIy. MoHeTH3alis peaizyeTbcs uYepe3 MpsMi OHJIAWH-TIPOJaXi 3 BHCOKOI Map KHHAIBHICTIO,
HiMICKY Ha MpeMiajibHi cepBicH, KpOC-TIPOJIaK aKcecyapiB Ta CIOPTUBHOTO 00JIaAHAHHS, a TAKOX Yepe3 CIelialbHi
MPOTIO3MIIT 715l aKTUBHUX YYaCHUKIB CIIIIBHOTH. [laHnii kelic neMoHcTpye, 1o D2C-Moaens Moxxe OyTH epeKTHBHOIO
JIMIIE 32 YMOBH INIMOOKOTO PO3YMIHHS CIIOXKMBa4a, aKTUBHOTO BUKOPUCTAHHS JAHHUX Ta MOOYIOBU JOBrOTPUBAIHNX
BIZIHOCHH i3 KJTIEHTaMH, a He JIMIIIE 32 PaXyHOK IPSIMOTO MPOJIaxKy.
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BHCHOBKH 3 JIAHOI'O JJOCIIJI?KEHHA
I IIEPCIIEKTHBH IIOJA/JIBIIIHX PO3BIJOK Y IAHOMY HAIIPAMI

Omxe, aHai3 MHPPOBUX Oi3HEC-MOJENEH MOKa3ye, 10 iXHSI e()EeKTUBHICTh OE3MOCepeTHBO 3aJICKUTh BiJl
MPaBUJIBHOT IHTETpallii 3 MApPKETUHTOBHMHU CTpPATETissMU. Bi3HEeC-MOIENb 3aja€e JIOTiKy CTBOPEHHS Ta MOHETH3aIlii
LIHHOCTI, TO/I K MapKETUHIOBa CTPATEris BH3HAYAE, K caMme ISl I[IHHICTh KOMYHIKY€EThCS, MEPCOHATI3YEThCS Ta
JIOBOJUTHCS JIO KIHIIEBOIO CIOXKMBa4ya. Y TwiaTrGopMeHiii Mojeni MapKeTHHI OYAyeTbCsS HaBKOJIO JOBIpH,
PEHTHHIOBUX CHCTEM 1 MepexxeBuX e(ekTiB. TyT crpaTeris IpoCcyBaHHS Ma€ akLEHTYBaTH Ha 3pYYHOCTI Ta Oe3meri
KOPHCTYBaiB, aJKe came Ii pakTopu POpPMYIOTh KIFOYOBY KOHKYPECHTHY TepeBary. [IiImuckoBa MoJelib BUMarae
MapKETHHTOBUX CTPATETil, OPIEHTOBAHMX HA YTPUMAHHS KJII€HTA i OCTiiiHE OHOBIICHHS I[IHHOCTI. ['HydYKa I[iHOBa
TIOJTITHKA, TTePCOHANI3allisl KOHTEHTY W CTBOPESHHS JOBIOTPHBAIOTO KJIIEHTCHKOTO JOCBIMY CTAlOTh IEHTPATbLHUMHU
eJeMeHTaMH ycrixy. Data-driven Moenb nepeTBOproe AaHi Ha TOJOBHHUH aKTHB. Y IbOMY BUMAJKY MapKETHHTOBA
cTpareriss Mae OyTH TOOyIOBaHA Ha aHANITHIIN, CETMEHTAIlll Ta TOYHOMY PEKJIaMHOMY TapreTyBaHHI. Bynmb-ske
HEIOOIIHIOBAHHS POJIi TaHWUX MPU3BOJIUTH 10 BTPATH KOHKYPEHTHHX IepeBar, o no0pe AeMOHCTPYIOTh HEBIA
keiicn. IoT-Momenb CTBOpPIOE HOBY SKICTh B3a€MOJII depe3 iHTerpaiito (i3sMYIHUX MPOIYKTIB 13 IUPPOBHUMHU
cepBicamu. g Hel edexTuBHi crparterii lifestyle-mapkeTnnry, migkpeciaeHHS e(QEeKTHBHOCTI Ta 3pYYHOCTI Y
MOBCSKICHHOMY JKHTTI, @ TAKOK (POPMYBaHHS €KOCUCTEMHUX KoM 10HITI. D2C-Moenb BuMarae oKycy Ha IpsMoMy
mianosi 31 crnoxkuBaueM. TyT HaWOUIbII pe3yNbTATUBHUMHU BHSBISIIOTBCS cOmMmMuUNity-MapKeTHHI, aKTHBHA
MPUCYTHICTH Yy COLIAIbHUX Mepexax 1 moOymoBa JOBipH Yepe3 IepcoHanizoBany B3aeMoiro. OTxe, B3a€EMO3B 130K
0i3HeCc-MOIeli Ta MApPKETHHIOBOI CTPATErii MOXKHA BU3HAYHMTH K B3a€MO3AJICKHICTE: BHOIp Oi3Hec-Moeni Gopmye
PaMKH JUIT MAapKETHHTOBHX JIili, a MAPKETUHIOBA CTPATETis 3a0e3MeUye KUTTE3MATHICTh 1 CTIHKICTh caMOi MOJEII.
[MpakTriKa Mokasye, o KOMIaHil, ki He y3roJLKYIOTh I1i [Ba eIEMEHTH, YaCTO 3a3HAIOTh HEB/Ia4i HABITh 38 HAIBHOCTI
SIKICHOTO TIPOAYKTY abo iHHOBamiiHO1 ifei. HaBmakwu, Ti opranizariii, o iHTErpyOTh 0i3HEC-MOJIENb 1 MAPKETHHT Y
€IMHY CHCTEMY, OTPUMYIOTh JOBrOTPHBaJi KOHKYPEHTHI MepeBard i 3[4aTHICTh INMBUAKO aJanTyBaTUCS 10 3MiH
CepeoBHUINa.
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