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B cmammi axmyanizogano numanms 6UKOPUCMAHHS HOBIMHIX IHOOPMAYIIHUX MEXHON02IH Y npoyeci npocyeans
npooykmie i nociye y cgpepi mypusmy ma 2omenbHO-pecmopanHoi cnpagu. 3a3naieno, wo 3HaYHa YACMUHA BIMYUSHAHUX KOMNAHIL
38epmaromsbcs 00 YuPposux Kananie komynixayii, onaatin-oponioganns, cucmem CRM ma SMM ona niosuwenns egpexmusnocmi
Mapxemunzo80i 0isbHOCHI, npome pideHsb enposadicenus IT-piuieHb 3a1umaemvcs HepIBHOMIPHUM, 0COOIUBO ceped MAl020 Mma
cepednvboco 6Gisnecy. Asmopamu 3a3HA4eHO, WO 8 YMOBAX BUCOKOI KOHKYPEHYil Ha PUHKY MYPUCMUYHUX MA 20MelbHO-
PECmMOPAnHUX NOCiye OMHIMAPKemuHe O0360J5€ CMEOPUMU €OUHY, 6e3Ul06HY KOMYHIKAYIIO 3 NOMEHYIIHUMU KIIEHMAaMU, Wo
Ccnpusie egheKmueHoOMY NPOCYBAHKIO NPOOYKMIG I NOCIYe V chepi mypusmy ma 20menbHO-pecmopantoi Cnpagu.

Knwuoei cnosa: mypucmuunuii npooykm, OMHIKAHATbHUL MAPKEMUH2, NPOCYBAHHS, MYPUM | 20MeNbHO-PeCmOopaHHUl
biznec.
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The modern tourism market is characterized by high dynamics, digitalization, and growing consumer expectations, which
necessitate the use of cutting-edge information technologies in the promotion of tourism products. In Ukraine, an increasing
number of tourism companies are turning to digital communication channels, online booking systems, CRM platforms, and social
media marketing (SMM) to enhance the effectiveness of their marketing activities. However, the level of IT adoption remains
uneven, especially among small and medium-sized enterprises.

Information technologies enable the personalization of offers, optimization of customer interactions, and increased
competitiveness in both domestic and international markets. The aim of this study is to justify the effectiveness of using omnichannel
marketing as a modern tool for the innovative promotion of tourism and hospitality products and services, as well as to develop
recommendations for its implementation under the conditions of digital market transformation.

In the highly competitive tourism services market, omnichannel marketing allows for the creation of a seamless
communication flow with potential clients, which contributes to the effective promotion of tourism products. Omnichannel
marketing is a strategy that integrates all communication channels and customer touchpoints, creating a unified, integrated
platform for promoting products and services.

A key feature of omnichannel marketing is that it is not limited to a single channel (e.g., websites or social media), but
rather encompasses all possible avenues of interaction with the audience—from online platforms to offline interfaces. This
integrated promotion of tourism products through omnichannel marketing enhances reach and impact.

The use of omnichannel marketing tools in the tourism business enables significant results in the promotion of products
and services. Engaging various communication channels and ensuring uninterrupted interaction with customers through both
online and offline touchpoints increases the effectiveness of marketing campaigns, boosts customer loyalty, and optimizes costs.
For travel agencies, omnichannel marketing is a vital tool in a competitive environment and allows them to achieve strong
performance in the market.

Key words: tourist product, omnichannel marketing, promotion, tourism and the hotel and restaurant business.
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IIOCTAHOBKA IIPOBJIEMH Y 34T AJIBHOMY BHIJTA/I

TA i1 3B’130K 13 BAJKTUBHMH HAYKOBHMH YU ITPAKTHYHHUMH 3ABJAHHIMH

CyuacHuil pUHOK TYPUCTHYHUX Ta FOTEbHO-PECTOPAHHUX TIOCITYT XapaKTEePU3YEThCsI BUCOKOIO IMHAMIKOIO,
rdpoBizalli€ero Ta 3pOCTaIOYMMHU OYiKYBaHHSIMH CIIOXKHBaYiB, 1110 00YMOBITIOE HEOOXiIHICTh BUKOPUCTAHHSI HOBITHIX
iHpOpMaLiHHUX TEXHOJIOTIH y IIpoLeci MPOCyBaHHs pi3HUX NPOAYKTiB. B YkpaiHi Bce Oinbllie KOMIaHiii 3BepTaloThes
JI0 U(PPOBUX KaHATIB KOMYHiKaIlii, oHIaiH-OpoHtoBaHHs, cucteM CRM ta SMM ans mifnBuiieHHs e()eKTUBHOCTI
MapKeTHHToBoi AisuibHOCTI. [IpoTre piBeHs BripoBapreHHs [ T-pinieHs 3anuiaeTbest HEPiBHOMIPHUM, 0COOJINBO cepen
MaJIoro Ta cepetHporo OizHecy. [HpopMamiiiHi TEXHOIIOTIT JAI0TH 3MOTY IEPCOHATI3yBATH IPOTO3UILii, ONTHMIi3yBaTH
B33a€EMOJIII0 3 KIIIEHTaMH Ta MiJBUIIUTH PiBEHb KOHKYPEHTOCIIPOMOXKHOCTI Ha BHYTPILIHBOMY H MIKHApOJHOMY
puHKax. BogHodac, icHye moTpeba y rmmOmoMy po3yMiHHI MMPAKTHYHUX acTeKTiB BUKOpUCTaHHs [ T-iHCTpyMEHTIB y
TYPHCTHYHOMY MAapKETHHTY. AKTYAJIBHICTh TEMH MOCHIIOETHCS BUKIMKAMH IiCISIKPU30BOIO  BiJHOBJIICHHS
TYPUCTHYHOI Tay3i, KO e()eKTUBHE MMPOCYBaHH: MPOIYKTY CTa€ 3armopykoro ii cradimizamii. ToMy mocmimKkeHHs
CydJaCHHX acIIeKTiB MPOCYBAaHHS TYPHUCTHYHOTO MPOAYKTY HA OCHOBI iH(OPMALIWHIX TEXHOJOTIH € CBOEYACHHUM i
CYCHIUIBHO 3HauyIuM. Lle m03BONMUTH yKpaiHCHKUM MiJNPHEMCTBAM TYPHCTHYHOTO Ta TI'OTEIHEHO-PECTOPAHHOTO
Gi3Hecy miIBUIIUTH THYYKICTh, aTaTHBHICT 1 CTIHKICTH 0 30BHINITHIX 3MiH.

AHAJII3 OCTAHHIX JJOC/IUKEHD 1 ITYB/IIKALIIH
3ayBa)KMMO, Cy4acHi aclieKTH BUKOPUCTaHHS 3aCO0iB OMHIKaHAJILHOTO MAapKETHHIY B TYpU3Mi, TOTEIBHO-
pecTopanHOMy Oi3Heci Ta iHIKX chepax MiIIPUEMHHUIBKOT ISUTBHOCTI JOCHIPKYBAJIA HU3KA SIK BITYM3HSIHUX, TaK 1
3apyOiKHUX HAyKOBIIiB, a came: [opak, O. Xomnsska, B. [6], KoporyH, O., 36upur, C., & Maprunwok, A. [2],
Jlsumok. A., Cak T. [4], AnbBape3 C. [7] Ta Emmiot [Ix. [8].

BHJIVIEHHA HEBHPIIIEHHX PAHIIIE YACTHH 3ATA/IbHOI ITPOBJIEMH,
KOTPHM ITPUCBAYYETHCA CTATTA
He 3Bakaroun Ha IeBHY aKTHBI3aIlif0 BITYM3HAHOI HAYKOBOI CHUIFHOTH MIOJ0 HEOOXITHOCTI HOCIIIHKEHHS
0COOJIMBOCTEH BUKOPUCTAHHS 3aCO0IB OMHIKAHAILHOTO MAapKETHHTY Y cdepi TypusMy Ta rOTEIbHO-PECTOPAHHOT
CIpaBH, HE BUPIMICHUMH 3aJUINAIOTHCS NMUTAHHA aganTarlii Horo IiHCTPYMEHTIB A0 TMOTped pi3HWX CETrMEHTIB
cnoxuBadiB TypuctuaHux i HoReCa-nocmyr.

DOPMYITIOBAHHA IITEH CTATTI (ITOCTAHOBKA 3AB/JAHHA)
Mertoro Jocii/pKeHHsT € OOIPYHTYBaHHS e()EKTHBHOCTI BHKOPHCTAHHS OMHIKaHAIBHOTO MapKETHHTY SIK
CY4YacHOT0 1HCTPYMEHTY 1HHOBAaI[IHHOT'O NPOCYBaHHs TYPUCTUYHHX 1 TOTEILHO-PECTOPAHHUX MPOJYKTIB 1 MOCIYT, a
TaKOX PO3pPOOJICHHS PEeKOMEH IALIH 110/I0 HOro BIPOBaKEHHS B yMOBax LU(PoBoi TpaHchopMallii puHKY.

BHKIIA/] OCHOBHOI'O MATEPIA1Y

CyyacHUIl MapKeTHHI y TYPHCTHYHIH IHAYCTpil € DOCHTh CKJIAQAHUM. 3a iH(pOpMali€el0 MapKEeTOJOTIB,
6m3pk0 90% TYPHCTHYHMX KIIIEHTIB INYKAIOTh ITOTEHIIHHI MICISI BiIIOYMHKY OHJIAH, ane smme 82% 3penroro
3po0isATE OpoHIOBAaHHSA uepe3 Ti cami nuQposi kaHanu. HesBaxarounm Ha Te, 10 Taki caiity, sik Booking.com i
TripAdvisor, BiABIAYIOTh MiJIbHOHN CaiTiB HA MiCsIb, BeO-CaliTH TOTEIIB MPOJOBXKYIOTh OTPUMYBATH J[BI TPETHHHU
Bcix OpoHroBaHb. OCTaHHI JaHI MOKa3yIOTh, IO ICHYE PIBHOMIpHHN PO3IMOILT MiX TYPUCTHYHHMHU KITIEHTaAMH, SKi
BUTPAYalOTh MEHIIIE TYKHS Ha BUBYCHHS CBOIX ITOJIOPOXKEH nepel OpOHIOBaHHSM, 1 THMH, XTO BUTpayae Ha I1e KiJibKa
TIXHIB 260 MicamiB. OgHak Mk 000Ma rpynamMu € CIUTbHHH 3HAMEHHHWK: BUBYCHHS B OCHOBHOMY IIPOBOIUTHCS B
IHTepHeTi 3 KibKOMa II(PPOBUMHU TOYKAMH B3a€MOI{ MK IIOYATKOM TOCTIIKEHHS Ta 3aBEPIICHHAM OpOHIOBAHHS.
Po3yMiHHS TOTYXHOCTI HH(POBOTO MapKETHHTY B TYPHCTHYHIA Ta TOTENBHO-PECTOpaHHIM iHIycTpil Moxe
JIOTIOMOTTH Oi3HECy 3yCTpITHCS 3 MOTCHLIIHHMMHU KII€HTaMH B KOXHIM 13 X IMAPOBHX TOUOK B3aEMOZIi Ta
KOHBEPTYBAaTH IXHE OpoHIOBaHHS. BukopucroByrounm OaraTokaHajdbHUiI MapkeTuHr (omnichannel marketing),
Ba)XXJIMBO YHHMKaTH YyHIBEpCaJbHOro miaxoxy. Hanpukman, Oinbplna 4acTHHA B3a€MOii B COIIabHUX Mepeax
3IIMCHIOETBCS 3aBSIKM 300pa)KEHHSIM, TOAI K Pe3yJIbTaTH HOIIYKOBOi cuctemH (i, oTke, 6arato (GopM IUIATHOTO
MapKeTHHTY) KepYIOThCSI TEepMiHAMH, SKi KOPHCTYBadi BUKOPHUCTOBYIOTh JUIl HOIIYKy. /[l JocsrHeHHS
MaKCUMAaJbHOT KOPHUCTI Ta OXOIUICHHS 0 KOXKHOTO METO/IYy IMOTPIOHO 3BepTaTHCS OKpeMo [5].

CydJacHuii TypUCTHYHHI TOTEIBHO-PECTOPAHHUI 013HEC CTUKAETHCS 3 HEOOXIIHICTIO MOCTIHHOTO OHOBJICHHS
cTparerii NpoCyBaHHA CBOIX HOCHYr 1 HpoAykTiB. OgHMM i3 HaiOIIbI e(EeKTHBHHX MiIXONIB VI IHOTO €
OMHIKaHAJIBHIUH MapKeTHHI — iHTErpoBaHAa MapKETHHIOBa CTpaTeris, sika 3a0e3medye Oe3lepepBHY B3aEMOJIIO 3
KITiEHTaMH Yepe3 pi3Hi kaHanu ta mwiardopmu [3]. B yMoBax BHCOKOI KOHKYPEHLIi HA PUHKY TYPHCTHYHHX IOCIYT
OMHIMapKETHHT JO3BOJIIE CTBOPUTH €AWHY, OC3IIOBHY KOMYHIKAIIO 3 TOTCHIIHHHUMH KII€HTAMH, IO CIIPHSIE
e(heKTHBHOMY TPOCYBAaHHIO TYPUCTHYHUX TPOMyKTiB. OMHIMapKeTHHT — IIe CTpaTerid, sika 00’€IHye BCi KaHAIH
KOMYHIKalii Ta TOYKH B3a€MOJii 3 KII€HTaMH, CTBOPIOIOYM €IMHY, IHTETPOBaHY IUIaTGOpMy A MPOCYBaHHS
MPOAYKTIB 1 MOCIyT. BaknMBOIO pHCOI0 OMHIMApKETHHTY € T€, IO BiH HE OOMEXYEThCS JIHMIIE OJHUM KaHAJIOM
(manpukian, Bebcaiitamu ab0 COMiaTbHUMHU MEPEXaMH), a OXOIUIIOE BCI MOXKITMBI IUISIXH B3a€EMOJIL 3 ayAUTOPIErO:
BiJl oOHJaWH-uIaThopM g0 odunaiH-iHTepdeiiciB. IHTerpoBaHe TPOCYBaHHsS BIACHHX MPOAYKTIB dYepe3
OMHIMapKETHHT.
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3ayBakuMO, OMHIMapKETHHT B Cepi TOCTUHHOCTI 3a0e31edye € TMHUN JOCTYII IUIS KIIIEHTa Yepe3 BCi KaHaJIl
KOMYyHiKarIiii, a came, 6e3nepeOiiHuii 1 3pydHuii TocTyI 10 iHdopMarii s KITEHTIB HE3aIeKHO Bl TOTO, Y¥ BOHU
3BEpPTAIOThCA JIO areHiii yepe3 MOOUIbHHI OAATOK, BeOcalT abo B cOLialIbHUX Mepexkax. BakiIMBOH 4acTHHOIO
cTparerii € 3a0e31eYeHHs OJJHAKOBUX CTaHJApPTIB 0OCIYroBYBaHHS Ta B3aeMOJil Ha Beix miaTdopmax. Hampukian,
KOPHCTYBaY, SIKUI LIyKae Typ 4epe3 MOOUIbHHI JOAATOK, Mae OTPHUMATH TaKy K TOYHY Ta aKTyalibHy iH(opMalito,
110 ¥ TOM, XTO 3BepPTAEThCs Yepe3 odiliiiHuil BeOCaiT areHirii.

TakoX, MOMIJIMBOCTI OMHIMAapKETHHIY MIO3BOJISIIOTH CTBOPIOBATH IHJAMBINYyai3oBaHi INPOMO3UINI IS
KITI€HTIB Ha OCHOBI 1XHiX ynogo0aHb, iCTOpIi MOKYIIOK 1 MOUIYKOBHX 3amuTiB. B TypucTH4HIN iHIyCTpii He Moxe
O3HaYaTH, 1110 KITI€HTY MPOMOHYIOTHCS IEPCOHATI30BaHI TYPH, 3HWKKHM a0o0 akii, 0 BiANOBIAAaI0Th HOTO iHTEpecaM.
3a IONOMOIOI0 BEJIMKHX JIAHUX Ta aHAJITUKH MOXKHA CTBOPIOBATH TOYHI MPOTHO3H 1 PO3pOOJIATH MEpCOHATI30BaHI
MapKeTHHTOBI KaMmaHii, ki OyIyTb MaTh OLTBIINKA epeKT Ha MOTEHIIMHNX KiIi€HTiB. KpiM TOro, oMHIMapKeTHT
JIO3BOJISIE 3MIMCHUTH iHTerparifo muppoBuxX Ta (QI3MYHUX KaHATIB KOMYHIKallii, ampKe IUIS TYPUCTUYHUX arcHIin
BaXXJINBO 00’€THATH OHJIAWH-IHCTPYMEHTH 3 o(IaiH-KOMYHIKaIi€o. Hampuknaa, KIIieHT MOXe 3HAWTH iHpOopMaIito
Mpo TypW Ha calTi areHmii abo depe3 cOIialbHI MepexXi, a MOTIM 3BEpHYTHUCS O TYPHCTUYHOTO areHTCTBa abo
MpeJicTaBHUKA areHIii B oIaifH-peXIMi I KOHCYIbTalii abo OpoHroBaHHS (puc. 1).

MynbTUKaHanbHIiCTb OMHiKaHanbHiCcTb
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Puc. 1. BinminHOCTI My IbTHKAHAJIBLHOCTI T2 OMHIKAHAJILHOCTI
Ixepeno: [3]

Taxka iHTeTpamis KormoMarae 3MIITHATH J0BIpY 1O OpeHIy Ta MOKPAIIUTH B3a€EMOIIIO 3 KIieHTaMHu. Takox,
OMHIMapKETHHT J03BOJISI€ TYPHCTUYHIM arcHIIiSIM OpPTaHi30BYBaTH KOMYHIKAIlIO Ha KUTPKOX KaHajlaX OHOYACHO.
Hampukian, pekiamHi KammaHii B COIIABHUX MepeXax MOXYTh OyTH iHTerpoBaHi 3 email-mMapkeTHHroMm, a
BiJIBiAyBadyaM CailTy MOXKYTh HAJICHJIATHCS TEPCOHATI30BaHI MPOMO3HUIIi yepe3 MoOinbHI moxaTtku. Lle 3abe3meuye
KOHCHCTEHTHICTh IOBIJJOMJICHb 1 JIO3BOJIE areHilii OyTH NMPHCYTHBOIO B PI3HUX TOYKaX KOHTAKTy 3 KII€HTOM,
MIABUIIYIOYH IIIAHCH Ha KOHBEpCito (Tadi. 1).

Tabmums 1.
IlopiBHSIUIbLHA XapAKTEPHCTHKA MAPKeTHHIOBUX KaHAJIIB
Kpurepiii MoHoKkaHATbHUI MAPKETHHT MyabTUKAHAJbHHI MApPKETHHT OMHiKaHAJbHUIL MAPKETHHT
Kinpkicte kanamiB 30yTy B

oo L 1 2-5 Hemae o6mexens Bix 5 1 Ginboie
OJIHIH oprasi3zarii
S . CepenHiii cTymiHb, 10 Bucokuii cTymiHb, TOMY 110 BCi
CTymiHb iHTEPaKTUBHOCTI MiX L . . .
camaTam 36 Hu3bka abo 30BCiM BigcyTHs HOSICHIOETBCSL CTUMYJISILIIEIO0 Yepe3 KaHaJIM [IPEJCTABIICH] OJHIEIO
yTy CepBiC Micis NPOaaXy IHTEIPOBAHOIO CUCTEMOIO

Jl1st KOXKHOTO

Iina BU3HaUaeThCS AT Ilina BU3HAYa€THCS AJIs1 KOHKPETHO
. BHKOPHCTOBYBAHOTO KaHAIY
LlinoyTBOpenus KOHKPETHO B3ATOTO KaHATy B3ATOTO KaHaTy MapKEeTHHIOBUX . L
L R MapKeTHHIOBOi KOMYyHiKallii Jiie
MapKETUHIOBUX KOMYHIKallii KOMYHIKaIlii

€InHa CUCTEMa HiHOyTBOpeHH}I

xepeno: [1]

Mo>xHa BUAUIMTH TaKi IHCTPyMEHTH OMHIMAPKETHHTY B TYPUCTUYHOMY Ta FOTEJIbHO-PECTOPaHHOMY Oi3Hecl,
a came:

— MOOITBHI JOJATKM Ta AaJanTHBHI BeOCAWTH, SIKi JO3BOJSIOTH TYPHUCTUYHHM AareHINsIM
Oe3nocepeIHbO B3aEMO/IISTH 3 KOPUCTYBA4YaMH Ta MPOIIOHYBATH IM IEPCOHAII30BaHI MOCIYTH. ATaNTUBHI BeOCAUTH,
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SIKI aBTOMATHYHO MiAJAIITOBYIOTECS i Pi3HI IpUCTpoi, 3a0e3MeUyoTh 3pyUHICTh UISI KOPHCTYBAUiB i TO3BOJSIOTH
JIETKO 3HAWTH HEOOX1aHy iH(pOpMAaLIito Ta 3a0POHIOBATH TYP.

- CoIliaJIbHI MepeXi Ta KOHTEHT-MAapKETHHT, B SIKUX MOXHA CTBOPIOBATH KOHTEHT, IO BiJIOBimae
iHTepecaM ixHbOi aymuropil. Lle MoxyTh OyTH Bineo, ¢oro, Oior-noctu abo ictopii, siki JO3BOISIOTH KIi€HTaM
BIpTyaJIbHO 03HAHOMHTHUCS 3 TYPHUCTUUHUMH NPoayKkraMu. OMHIMApKETHHT J103BOJISIE 3’ €JHATH LI KAHAJIM 3 IHIIUMHU
TOYKaMH B3a€MOJIiT, HANIPUKIIAJ, 3 caliToM abo J0AaTKOM.

- Bukopuctanusi CRM-cuctemMu 103B0JIsi€ 30MpaTH Ta aHATI3yBaTH JAaHl PO KIIE€HTIB, 110 Ja€ 3MOTY
TYpUCTUYHHMM arcHIisIM MEepCOHAi3yBaTH KOMYHIKallilo, HaJaBaTH IHIUBIIyaJbHI INPOMO3UIi 1 BiANPaBIATH
HaraJtyBaHHs ITpO aKuii Ta HOBMHH uepe3 email, SMS abo MoOUIbHI 1oAaTKK. MapKeTHHrOBa aBTOMATH3aLlisl I03BOJISIE
3HAYHO 3HM3UTH BUTPATH Yacy Ha yNPABJIiHHS KAMIIaHIIMH Ta MOKPALIUTH TOYHICTh MAPKETUHTOBUX 3yCHIIb.

- JIOCUTH TOTYXKHUM IHCTPYMEHTOM OMHIMApKETHUHI'Y € TaK 3BaHMI IHTEpaKTHBHHH KOHTEHT 1
BipTyaJIbHi TypH, BOHH JJO3BOJISIFOTH KOPUCTYBauaM OTPUMATH PeasliCTUYHE YSBICHHS PO TYPUCTHYHI HAIPSIMKH a00
roTell I[ie OO TOro, sSIK BOHM 3poOJATh OpOHIOBAHHS, CTBOPIOIOYM €(EeKT «IPUCYTHOCTD» Ta IiJBHILYIOYN
3aIliKaBIJICHICTb.

B minomy, Mo>kHa BUIUIMTH TaKi IepeBaru OMHIMAPKETHHTY JUIs MIATIPUEMCTB chepH TypU3My Ta rOTEIbHO-
pecTopaHHOTO Oi3HECY:

- MiABHIICHHS €()EeKTUBHOCTI MApKETHHTOBHX KaMITaHIH IIISXOM IHTErpamii pi3HHX KaHANiB, IO
JIO3BOJISIE areHIIsIM AOCATATH OLTBIIOrO OXOIUICHHS Ta MOKpAIyBaTH B3a€MOJIIO 3 KIIIEHTAMH Ha BCiX eTanax IXHboi
MOJIOPOXKi: BiX BUOOPY Typy IO HOCTIPOJAKHOT i ATPUMKI,

- 30UTBIICHHS JIOSUTBHOCTI KITIE€HTIB 3aBISIKHM TIEPCOHANI3aIlil KOPHCTYBadiB, aJke OMHIMapKETHHT
crpusie OPMYBAHHIO OUBIIOL JIOSITBHOCTI OO OpeHmy. KIlieHTH HiHYIOTh areHTCTBA, SKi MOXYThH 3allPONOHYBATH
3pyYHHH, TOCTYIHUH 1 3p03yMiNnii Tiporiec OpOHIOBaHHA Yepe3 Pi3Hi KaHaIH;

- ONTHMI3aIlisl MApPKETUHTOBHX BUTPAT, OCKUTBKU €(EKTUBHICTH KOXKHOTO KaHAy MOHITOPHTHCS B
PeXHMi peaTbHOTO Yacy, IO J03BOJISIE KOPUTYBATH CTPATETIIO i 30CEPEeIUTH pECypcH Ha HAHOLIBII e(heKTHBHUX
IHCTpyMeHTax.

Puc. 2. BiaMiHHOCTi My/IbTHKAHAJBHOCTI TAa OMHIKaHAJILHOCTI

Jxepeno: [7]

HaBe,I[CMO MPUKIaA, SK MOXC MIPANOBATH HUIAX KJIi€HTa, 34 YMOBHU BUKOPUCTAHHSA OMHIKaHaJIBHOCTI1 [8]

1. Kiient mrykae B Google «TypuctudaHi MapmpyT B Kapmartaxy.

2. 3’sBIA€THCS BIAMOBiTHA peKiIaMa TYpHCTHYHOI areHtii B Google.

3. Kiient 3Beprae yBary Ha BeO-caiiT, BUTpadae Kilbka XBIJIMH Ha O3HAHOMIICHHS 3 MapIIpyTaMH, a
MIOTIM ¥i1le, He 3alIOBHUBIIN (OPMY 3aIHTY.

4. UYepe3 pillleHHsI areHLii Juis peTapreTuHry KiIieHT 6aunTh orosomenHs y Facebook (Instagram, Tik-
Tok) npo typuctuuni mapuipyt B Kapnarax, sike HaraayoTh HOMY PO He3aBepLICHE JOCIIIKESHHSL.

5. KiieHTH HaTHCKaIOTh OTOJIOIIEHHS, TOBEPTAIOTHCS HA CANT areHuil i HaJICHJIAl0Th 3aIluT.

6. AreHlIlis BIINOBIJA€E Ha 3alUT Pa3oM i3 MOBIJOMICHHSM B MECEHIDKEpi, 1100 MONEpeIuTH Ipo
BIiJIOBI/Ib.

7. BinOyBaerbcst oOropopeHHs npormno3uiii, ssiky Hazgiciana TA uepes Facebook Messenger.
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8. KitienTn BHpIMIYyIOTh TPOJOBKUTH O3HAHOMIJICHHS, TOMy TA Hajacuimae iM IUIaTiXXKHE MOCHIAHHS
yepe3 Messenger.

9. [Ticnst onaT BOHM aBTOMAaTHYHO OTPHMYIOTh HOMEP KBHTAHIIIT Ta MOCUIIAHHS sl 3aBaHTaKEHHS
NporpamMy MapupyTy.

10. Takox nependavyaeTbcsi BUKOPUCTAHHS MIPOTPaMu Julsl CIijIKyBaHHs 3 TA, a Takox OpOHIOBaHHS
JIOJIATKOBUX TOCIIYT.

11. [Ticnis moBepHEHHS 0A0MY, KOMaHIa OOCIYroBYBaHHS KIIEHTIB TenedoHye iM, mo0 oTpuMaTH
BIATYK, @ TAKOXX HAJICHIIAE iM ITOCHIIAaHHS Ha ONTUTYBAaHHS Yepe3 MECEHIKEp.

12. BinOyBaeTbcst 3a1IOBHEHHS ONUTYBAHHSI, OTPUMYIOTh 3HI)KKY Ha MaiOyTHI MOI3KH €IEKTPOHHOIO
MOMITOIO, a 310paHa iH(opMaIlisi BAKOPUCTOBYETHCS IS HAIaHHS IM MalOyTHIX MPOIIO3UIIIH 1 YTOJI.

B cBoto uepry, 3aco0u OMHIKaHaJIBHOTO MAPKETHHTY B FOTEIBHO-PECTOPAHHIH CIIpaBi — Iie iHCTPYMEHTH Ta
METOJH, SIKi TO3BOJISIFOTH 3a0€3MEeUNTH OC3IIOBHY B3a€MOJII0 3 KIIIEHTOM dYepe3 yci KaHaJli KOMYHIKaIlii: OHJIaH i
odmaity, mudposi mwaThopmu, MOOLITEHI JOAATKH, COIIaIbHI MEPEXKi, CIEKTPOHHY TOIITY, TenedoH, Gi3muHi Toukn
o0ciryroByBaHHs Tomo. IIporec mpamroe, TOMy IO HE3aJeXKHO BiJl TOTO, SKMH KaHAI KII€HT BHKOPHCTOBYE UL
B3a€MOJIi1 3 BaMu, JOCBi Oy/1e TAKUM CaMHM, SIK 1 KITI€HT, a #ioro 3amuc CRM nexuTts B OCHOBI BCHOTO, IO BH POOHTE.
I xoua 11e MOXKe 31aTHCS CKIAIHUM, BIPOBAPKEHHs OaraTOKaHaIbHOI cTpaTerii € JOCHTh POCTUM 1 BUMAarae JIMIIe
HaJiitHOTO Ta rHy4Koro pimenHs CRM (Hanpukian, Hubspot) i iHTerpoBaHOro pitieHHs it OpOHIOBAHHS .

BUCHOBKH 3 IAHOI'O JOCII/I’KEHHA
1 IIEPCIIEKTHBH I10JJA/IBIIIHX PO3BI/IOK Y IAHOMY HAIIPAMI

BukopucTaHHSI IHCTPYMEHTIB OMHIMAapKETHHTY B TYPUCTHYHOMY Oi3HECi JO3BOJISE€ MOCSITTH 3HAYHUX
pe3yabTaTiB y MPOCYBaHHI MPOAYKTIB 1 mociyr. OXOIJICHHS pi3HUX KaHAJIiB KOMYHIKalii Ta 3a0e3MeuYcHHS
Oe3nepebiiiHOT B3aeMOJil 3 KIIiEHTaMM 4Yepe3 OHJaWH Ta O(uIallH TOYKM MO3BOJISE MiJBUINUTH €(QEKTHBHICTH
MapKeTHHIOBUX KaMITaHii, 30UIBIINTH JIOSIIBHICTD KITI€HTIB Ta ONTHMI3yBaTH BUTpaTH. I TYpUCTHYHUX areHIii
OMHIMApKETHHT € BQXXIUBHM IHCTPYMEHTOM y KOHKYPEHTHOMY CEpElIOBHIII Ta JIO3BOJISE JOCATTH BHCOKUX
pe3ynbTaTiB Ha PHHKY.
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