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B cmammi axmyanizosano numanHas SUKOPUCMAHHA HOGIMHIX THGOPMAYIUHUX MEXHONO02IU ¥ npoyeci npocy8aHHs
npooyKmie i nociye y cgpepi mypusmy ma 20menbHo-pecmopanHoi cnpagu. 3a3HaqeHo, Wo 3HaYHa Yacmuna GIMYU3HAHUX KOMNAHIU
36epmMarOmvCs 00 YuPpPosux KaHauie KOMyHikayii, oHnaun-oponroeants, cucmem CRM ma SMM ons niosuwenns epexkmusnocmi
MapKemuH2060i OisIbHOCHI, npome pigenb enposadicerss IT-piwens 3a1uuaemopcs HEPIGHOMIPHUM, 0COOIUBO ceped MAN020 Mma
cepednbo2o Oisnecy. Aemopamu 3a3HA4eHO, WO 8 YMOBAX BGUCOKOI KOHKYPEHYIl HaA PUHKY MYPUCMUYHUX MA 20MENbHO-
PECMOPAHHUX NOCTY2 OMHIMAPKEMUHZ O0380JA€ CIMEBOPUMU EOUHY, OE3UO06HY KOMYHIKAYII0 3 NOMEHYIUHUMU KIIEHMAMU, WO
cnpuse egheKmugHoOMY NPOCYBAHHIO NPOOYKMIG i NOCaye Y chepi mypusmy ma 20meibHO-pecimopantol cnpasii.

Knruogi cnosa: mypucmuunuii npooykm, OMHIKAHANbHUL MAPKEMUHE, NPOCYBAHHI, MYPUSM | 20MeTbHO-PeCMOPAHHULL
obisHec.

INNOVATIVE OMNICHANNEL MARKETING IN THE PROMOTION OF TOURISM AND
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The modern tourism market is characterized by high dynamics, digitalization, and growing consumer expectations, which
necessitate the use of cutting-edge information technologies in the promotion of tourism products. In Ukraine, an increasing
number of tourism companies are turning to digital communication channels, online booking systems, CRM platforms, and social
media marketing (SMM) to enhance the effectiveness of their marketing activities. However, the level of IT adoption remains
uneven, especially among small and medium-sized enterprises.

Information technologies enable the personalization of offers, optimization of customer interactions, and increased
competitiveness in both domestic and international markets. The aim of this study is to justify the effectiveness of using omnichannel
marketing as a modern tool for the innovative promotion of tourism and hospitality products and services, as well as to develop
recommendations for its implementation under the conditions of digital market transformation.

In the highly competitive tourism services market, omnichannel marketing allows for the creation of a seamless
communication flow with potential clients, which contributes to the effective promotion of tourism products. Omnichannel
marketing is a strategy that integrates all communication channels and customer touchpoints, creating a unified, integrated
platform for promoting products and services.

A key feature of omnichannel marketing is that it is not limited to a single channel (e.g., websites or social media), but
rather encompasses all possible avenues of interaction with the audience—from online platforms to offline interfaces. This
integrated promotion of tourism products through omnichannel marketing enhances reach and impact.

The use of omnichannel marketing tools in the tourism business enables significant results in the promotion of products
and services. Engaging various communication channels and ensuring uninterrupted interaction with customers through both
online and offline touchpoints increases the effectiveness of marketing campaigns, boosts customer loyalty, and optimizes costs.
For travel agencies, omnichannel marketing is a vital tool in a competitive environment and allows them to achieve strong
performance in the market.
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IIOCTAHOBKA ITPOBJIEMH Y 34T AJIHOMY BUHTJIA/II

TA IT 3B’A30K I3 BAJKJIHBUMH HAYKOBHUMH YH ITIPAKTHYHHMH 3ABJAHHAMH

CydJacHUI pUHOK TYPUCTUYHHX Ta TOTEIILHO-PECTOPAHHUX MOCIYT XapaKTePH3Y€EThCS BUCOKOIO TUHAMIKOIO,
UQPOBI3AIIE0 Ta 3POCTAIOYUMH OUiKYBAHHSIMH CIIOKHBAUiB, [0 00YMOBITIOE€ HEOOXiTHICTh BUKOPUCTAHHS HOBITHIX
iHpopMaLiHHUX TEXHOJIOT1H y IIpolLeci MPOCYBaHHS Pi3HUX MPOAYKTIB. B YkpaiHi Bce Oiybilie KOMIaHii 3BepTalOTHCS
JI0 U(POBHUX KaHATIB KOMYHIKallii, oHnaiiH-OpoHtoBaHHs, cicteM CRM ta SMM 11 miABUINCHHST ¢()EKTHBHOCTI
MapKeTHHToBoI AisibHOCTI. [IpoTe piBeHb BpoBapkeHHs [ T-pilieHs 3aaunaeTbest HEpiBHOMIPHUM, 0COOINBO cepen
MaJioro Ta cepeHboro OizHecy. [HpopmaniiiHi TEXHOJIOTIT 1aI0Th 3MOTY IIEPCOHANI3YBAaTH IPOIIO3HUIIIT, ONTUMI3yBaTH
B32EMOJIII0 3 KJI€HTaMH Ta MiJBUIIUTH PiBEHb KOHKYPEHTOCIPOMOXXHOCTI Ha BHYTDILIHBOMY W MIKHAapOIHOMY
puHKax. BogHouac, icHye nmotpeba y rimOIIoMy po3yMiHHI IPAKTUYHHUX aCHEKTiB BUKOpUcTaHHS I T-iHCTpyMeHTIB y
TYPUCTUYHOMY MApKETHHIY. AKTYyaJbHICTh TEMH IOCHIIOETBCS BHUKIMKAMH MiCISKPU30BOIO  BiIHOBICHHS
TYPUCTUYHOI Taiy3i, KO e(eKTUBHE MPOCYBAaHHS MPOAYKTY CTa€ 3amMopykKolo ii crabimizarii. ToMy mociiKeHHs
CYy4JacHUX AaCIeKTiB MPOCYBAaHHS TYPHUCTHYHOTO MPOAYKTY Ha OCHOBI iHPOPMAIiHUX TEXHOJOTIH € CBOEYACHUM i
CYCIIUIBHO 3HauymuM. Lle D03BONUTH YKpaiHCHKMM MiIIPHEMCTBAM TYPUCTHYHOTO Ta TOTEIBHO-PECTOPAHHOTO
Oi3HeCy ImiIBUIIUTH T'HYYKIiCTb, aTalITHBHICTH i CTIMKICTh A0 30BHINITHIX 3MiH.

AHAJI3 OCTAHHIX JOC/IUIKEHB I ITYBIIKALITH
3ayBa)KMMO, CyYacHi aclieKTH BHKOPUCTAHHS 3aC00iB OMHIKaHAJILHOTO MapKETHHTY B TYpU3Mi, TOTEIBHO-
pecTopaHHOMY 0i3HeCi Ta iHIIUX cdepax MiIIPUEMHHUIBKOT TISUTbHOCTI JOCIIIKYBaIl HA3KA K BITYUU3HIHHX, TaK 1
3apyOKHUX HaykoBIiB, a came: ['opak, O. Xomnseka, B. [6], KoporyH, O., 36upur, C., & MapruHiok, A. [2],
Jlsamok. A., Cak T. [4], AnbBapes C. [7] Ta Emmiot Ix. [8].

BHJIUIEHHA HEBHPIIIEHHX PAHIIIE YACTHH 3AT AJTIbHOI ITPOBJIEMH,
KOTPUM IIPUCBAYYETHCA CTATTA
He 3Baxaroun Ha MEBHY aKTHBI3aIlif0 BITYM3HIHOT HAYKOBOI CIIUTBHOTH 10O HEOOXITHOCTI JOCHIIHKEHHS
0cOONHMBOCTEH BUKOPUCTaHHs 3ac00iB OMHIKaHAJIBHOTO MAapKeTHHTY Yy cdepi TypuU3My Ta TOTEIBHO-PECTOPaHHOI
CIpaBH, HE BHPIMICHUMH 3alUINAIOThCS MHTAHHA aJanTallii Horo iHCTPYMEHTIB A0 MOTped pi3HUX CEerMCHTIB
cnioxxuBauiB TypuctiuHux i HoReCa-nociyr.

®OPMYTIOBAHHA I[IVIEH CTATTI (ITOCTAHOBKA 3ABJJAHHA)
MeTor JIOCHI/PKEHHSI € OOIPYHTYBaHHS €(pEeKTUBHOCTI BHKOPHCTAHHS OMHIKaHAJIbHOTO MapKETHHTY SK
CY4acHOTO IHCTPYMEHTY 1HHOBAaI[IfHOTO MPOCYBaHHs TYPUCTUYHHX 1 TOTEIbHO-PECTOPAHHUX MPOJIYKTIB 1 MOCIYT, a
TaKOX PO3pOOJICHHS PeKOMEH Iallil 110/I0 HOro BIPOBA/KEHHS B yMoBax 1H(poBoi Tpanchopmaliii puHKY.

BUKJIA/] OCHOBHOI'O MATEPIATY

CyyacHH{ MapKeTHHI Yy TYpUCTHYHIH 1HAYCTpil € IOCHTh CKIAQAHUM. 3a iH(pOpPMAIi€0 MapKETOJOTIB,
6m3pKk0 90% TYpUCTHYHMX KIIIEHTIB IIYKAlOTh MOTEHIINHHI Micus BIANOYMHKY OHJAWH, ane nuire 82% 3pemToro
3po0sATE OpoHIOBaHHS 4epe3 Ti cami mudpoBi kaHamu. He3Bakarouwm Ha Te, IO Taki caith, sk Booking.com i
TripAdvisor, BiIBiAyIOTh MUTBHOHH CAaWTiB Ha MicsIb, B€O-CAiTH TOTENIB MPOJOBKYIOTh OTPHIMYBATH JBiI TPETHHH
BCix OpoHroBaHb. OCTaHHI JaHi II0Ka3yIOTh, 10 iICHYE PIBHOMIPHUI PO3MOJIT MIX TYPUCTHYHUMH KIIIEHTaMH, sIKi
BUTPAYalOTh MEHIIE THXKHS Ha BUBYEHHS CBOIX I0I0pOXKeH repess OpOHIOBaHHSM, 1 THMH, XTO BUTpaya€ Ha Iie KiJIbKa
THXHIB 200 MicsaiiB. OqHak Mik 000Ma IpyramMu € CHUIbHUAN 3HAMEHHHK: BUBYCHHS B OCHOBHOMY MPOBOIUTHCS B
InrepHeri 3 KilbkOMa IIM(MPOBUMHU TOUKAMH B3a€MOJIT Mi>K OYATKOM JOCIIKEHHS Ta 3aBepPIICHHIM OpOHIOBAHHS.
Po3ymiHHS mOTY)XHOCTI IH(POBOTO MapKETHHTY B TYPHUCTHYHIA Ta TOTENBbHO-PECTOPAaHHIN iHZycTpil MoXe
JIOTIOMOTTH Oi3HECY 3yCTPITHCS 3 MOTCHIIHHMMHU KITI€HTAMHA B KOXHIH i3 IMX HU(POBHX TOYOK B3aEMOJII Ta
KOHBEpTYBaTH ixHe OpoHIOBaHHS. BukopucroByrounm OaraTokaHanbHUH MapkeTwHr (omnichannel marketing),
BRXJIMBO YHHMKaTH YHIBEpCaJIBbHOTO mMiaxoxy. Hampuxiax, Oinplna yacTMHa B3a€MOJIl B COLIAIBHUX Mepexkax
3IIMCHIOETBCS 3aBISIKM 300pa)KEHHSIM, TOAL SK PEe3yJbTaTH IOIIYKOBOI cucTeMu (i, oTxe, 6arato (GopM IIaTHOTO
MapKeTHHTY) KepyIOTbCS TEpMiHaMH, SIKi KOPHCTYBadi BHKOPHCTOBYIOTh JUIA NOWIYKYy. /[l mocsrHeHHS
MaKCHMaJIbHOT KOPUCTI Ta OXOIICHHS JJO KOXHOTO METO/Iy MOTPiOHO 3BepTaTHCs OKpeMo [5].

Cy4JacHU TYPUCTUIHHIA TOTEIILHO-PECTOPAHHUH O13HEC CTUKAETHCS 3 HEOOXITHICTIO MTOCTIHHOTO OHOBJICHHS
CTpaTerii MpoCyBaHHS CBOiX MOCIHYyT 1 mpoxaykTiB. OmHUM i3 HaWOUTBII €(PEeKTHBHUX MiIXOMAIB A IOTO €
OMHIKaHAJIbHUI MapKETUHT — iHTErpOBaHa MapKETHHTOBa CTpAaTeris, sika 3a0e3rnedye Oe3nmepepBHY B3aEMOIIIO 3
KJIieHTaMu depe3 pi3Hi kKaHanu Ta miatdopmu [3]. B ymoBax BHCOKOT KOHKYpEHIIii Ha pUHKY TYPUCTHYHUX ITOCITYT
OMHIMapKEeTHHT J03BOJIIE CTBOPHUTH €IHHY, OC3IMIOBHY KOMYHIKAIl0 3 TOTCHUIHHNMH KII€HTaMH, IO CIIPHIE
e(eKTHBHOMY TPOCYBAHHIO TYPHCTHYHHUX NPOAYKTiB. OMHIMapKeTHHT — Ie CTpaTeris, fka 00’€lHye BCi KaHANH
KOMYHIKaIlil Ta TOYKM B3a€MOJii 3 KI€HTaMH, CTBOPIOIOYM €JHMHY, IHTErpoBaHy Iar(opMy Julsl NPOCYBaHHS
NPOJYKTIB 1 MOCIYr. Ba)xJIMBOIO pHCOI0 OMHIMAapKETHHIY € T€, 10 BiH HE OOMEXKYETBCS JIMIIE OJHHM KaHAJIOM
(nanpuxian, Bebcaiitamu abo COLAJIBHUMH MEpEXaMH), a OXOIUIIOE BCI MOXJIMBI LIUISIXH B3aEMOJIIT 3 ayIUTOPIEIO:
Bi oOHJaWH-IaTGOpM g0 oduaiiH-iHTepdeiiciB. IHTerpoBaHe MPOCYBaHHS BJIACHUX MPOXYKTIB  4Yepes
OMHIMapKETHHT.
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3ayBaXUMO, OMHIMapKETHHT B c(epi TOCTUHHOCTI 3a0e31euye eNMHUHN JOCTYT IS KITIEHTA Yepe3 BCi KaHaIH
KOMYHIiKaIlii, a came, Oe3nepeOiifHni 1 3pydHUA AOCTYH A0 iHpopMamii s KIIE€HTIB HE3aIeXKHO BiJl TOTO, YU BOHU
3BEpPTAIOTHCS [0 areHmii dyepe3 MOOUThHHN MOJaTOK, BeOcalT abo B comiadbHHX Mepekax. BakimBoio 4acTHHOIO
cTpaTerii € 3a0e3reveHHs] OTHAKOBUX CTaHIAPTIiB OOCITyrOBYBaHHS Ta B3a€MOJIi Ha BCix maTdopmax. Hampukman,
KOpHUCTYBaY, SIKUI IIyKae Typ 4epe3 MOOLIBHUI JOAATOK, Ma€ OTPUMATH TaKy * TOYHY Ta aKTyalbHY iH(pOpMaIlifo,
110 1 TOM, XTO 3BEPTAETHCS Yepe3 oQiuiiHui BeOCaUT areHuii.

Tako, MOMIJIMBOCTI OMHIMapKETHHIY JO3BOJISIOTH CTBOPIOBATH IHIWBIIyani3oBaHi HPOMO3UIIT s
KJII€HTIB Ha OCHOBI IXHIX yNoJ00aHb, iCTOpIi MOKYNOK 1 IMONIIYKOBHUX 3amuTiB. B TypuctnuHii iHIyCcTpii He Moxe
03HaYaTH, 1110 KITIE€HTY MPOMOHYIOTHCS EPCOHATI30BaHi TYPH, 3HWKKHU a00 aKiii, 0 BiIIOBIJal0Th HOTO iHTEpecaM.
3a JI01OMOr0I0 BEMKHX JaHUX Ta aHAIITHMKA MOXKHa CTBOPIOBATH TOYHI MPOTHO3H 1 PO3POOIISATH MEpPCOHANI30BaHI
MapKETHHTOBI KaMIlaHii, ski OyxyTh MaTtu OLTBIINI epeKT Ha MOTEHIIHHWX KiieHTiB. KpiM Toro, oMHiMapkeTHT
ITO3BOJISIE 3IIMCHUTH iHTerpamito mudpoBux Ta (Qi3MYHMX KaHAJIB KOMYHIKaIii, aJpke IS TyPUCTUYHHX areHIlii
BaXJIMBO 00’ €THATH OHJIAWH-IHCTPYMEHTH 3 O(IaiH-KOMYyHiKamieo. Hampukiaa, KIieHT MoXKe 3HAWTH iHpOpMaIito
PO TypW Ha CalTi areHmii abo yepe3 COIialbHI MEpeXki, a TOTIM 3BEpHYTHCS IO TYPUCTHYHOTO areHTCTBa abo
MIpeCTaBHUKA areHIii B oIaiiH-pe:KuMi 11 KOHCYIbTallii abo OpoHtoBaHHS (puc. 1).
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Puc. 1. BinminHOCTi MyJbTHKAHAJILHOCTI T2 OMHIKAHAJIBHOCTI
xepeno: [3]

Taka iHTerparisi ornomarae 3MilHUTH JIOBIpY A0 OpeHIy Ta MOKPAIIUTH B3aEMOJII0 3 KIIEHTaMH. TaKox,
OMHIMapKEeTHHT JI03BOJISIE TYPUCTHYHHUM arcHIisIM OpraHi30ByBaTH KOMYHIKAI[il0 Ha KIIbKOX KaHaJlaX OJHOYACHO.
Hanpukian, pekiamHi KamImaHii B COIIIaIbHUX Mepexax MOXKYTh OYTH IHTETpoBaHi 3 email-MapkeTHHTOM, a
BiJIBiyBa4aM CaiTy MOXXYThb HAJCHIATHCS IEPCOHANI30BaHI Mpomo3uiii yepe3 MoOuTbHI goxatku. Lle 3abe3neuye
KOHCHCTCHTHICTh TOBiIOMJICHb 1 JJO3BOJIS€ arcHIii OyTH NMPUCYTHBOIO B Pi3HHX TOYKAX KOHTAKTYy 3 KIIEHTOM,
I ABHIYIOYH ITAHCH Ha KOHBEpCito (Tadi. 1).

Tab6muus 1.
IopiBHsIJIbHA XapaKTEPUCTHKA MAPKETHHIOBUX KAHAJIIB

Kpurepiii

MoHOKaHaJIbHUIT MapKeTHHI

My 1bTHKAHAJbHHI MAPKETHHT

OMHiKaHAILHUH MAPKETHHT

KinpkicTs KaHanmiB 30yTy B
OJHii opraHizaii

1

2-5

Hemae o6MexeHb Bij 5 i Gisbiie

CTyniHb IHTEPaKTHBHOCTI MiXk
KaHalamu 30yTy

Hmu3bka abo 30BCiM BiJICyTHS

CepenHiil CTyMiHB, 1110
TIOSICHIOETHCST CTUMYJISLIIEI0 Yepe3
CepBIC MmicIsi NpOJaKy

Bucoxkwuii cTyninb, ToMy 1110 BCi
KaHaJIM MPEICTaBIICHI OJIHI€r0
IHTErPOBAHOK) CHCTEMOIO

HinoytBopeHHs

Ilina Bu3HAYa€THCS IS
KOHKPETHO B3SITOTO KaHAITY
MapKETHHTOBUX KOMYHiKamii

Llina BU3HAYa€THCS 1 KOHKPETHO
B3STOTO KaHATy MapKETHHTOBUX
KOMYHIKaIii

Jlns xoxHOTO
BUKOPHCTOBYBAHOT'O KaHAITY
MapKETHHTOBOT KOMYHiKaIlii Jie
€JIMHA CHCTEMa L[IHOYTBOPEHHS

xepeno: [1]

MosxHa BUAIIUTH TaKi iHCTPYMEHTH OMHIMAapKETHHTY B TYPUCTHYHOMY Ta TOTEIHHO-PECTOPaHHOMY Oi3Hecl,

a caMe:

- MOOUIBHI

IOJATKA Ta aJaIlTUBHI

BeOcaiTH, sKi

OO3BOJIAKOTE TYPHUCTUYHUM aI‘eHI_[iﬂM

Oe3rnocepeIHbO B3aEMOIATH 3 KOPUCTYBayaMH Ta IPOIIOHYBATH iM IIEPCOHAII30BaHI OCIyrd. AJalTUBHI BeOCalTH,
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SIKi aBTOMATHYHO T IAIITOBYIOTECS TTiJ] Pi3HI MPUCTPOI, 3a0€3MeUyI0Th 3pYUHICTh AJIsI KOPUCTYBAYiB 1 JO3BOJISIOTH
JIETKO 3HAWTH HEOoOXiHY iHpOpMaito Ta 3a0pOHIOBATH TYP.

- comiaibHI MEpeXi Ta KOHTEHT-MapKEeTHHT, B SIKUX MO)KHa CTBOPIOBaTH KOHTEHT, IO BiAIOBigae
iHTepecaM ixHBOI aymutopii. Lle MoxyTp Oyt Bimeo, ¢oTo, Oxor-moctu abo icTopii, AKi AO3BOJAIOTH KII€HTAM
BipTyalbHO O3HAHOMHTHCS 3 TYPUCTHYHUMH NpoayKTaMyu. OMHIMapKETHHT JJO3BOJISIE 3 €THATH 11i KaHAJIH 3 iHIIUMHU
TOYKaMH B3a€MOJI1, HAPUKIIAM, 3 caliToM abo J0AaTKOM.

- BukopuctanHs CRM-cucremu 7103B0J1si€ 30MpaTH Ta aHaIi3yBaTu JIaHi PO KITI€HTIB, 10 AA€ 3MOTY
TYPUCTUYHUM arcHIsIM TMEPCOHANI3YBaTH KOMYHIKAIlif0, HaJaBaTH IHIMBIMyajdbHI MPOIMO3MIi 1 BiJIpPaBISITU
HaraJlyBaHHS IIPO aKuii Ta HOBUHU uepe3 email, SMS abo MoOinbHiI JogaTku. MapkeTHHTOBa aBTOMATH3allis JO3BOJISIE
3HAYHO 3HU3UTH BUTPATH Yacy Ha YIPaBJIiHHA KaMIaHIsIMU Ta MIOKPAIIUTH TOYHICTh MAPKETHHIOBHUX 3YCHIIb.

- JOCUTh TIOTYXKHHM IHCTPYMEHTOM OMHIMApKETHHTY € TaK 3BaHMAH IHTCPaKTHBHHN KOHTEHT 1
BipTyaJIbHi TypH, BOHHU JTO3BOJISIOTH KOPHUCTYBaduaM OTPUMATH pEaNliCTHYHE YABICHHS PO TYPUCTHYHI HAIPSMKH 200
TOTeNi Ime JO0 TOTO, SIK BOHH 3pOOJSATE OpOHIOBAHHS, CTBOPIOIOYM €(EKT «IIPHCYTHOCT» Ta IIiIBUIIYIOUN
3aIiKaBJIEHICTD.

B mimomy, MOXHa BUIITATH TaKi IepeBari OMHIMapKETHHTY IS MiIIPUEMCTB c(hepr TYpU3MY Ta TOTEIHHO-
pecTopaHHOro Oi3HeCy:

- Mi/IBUIIEHHS. €()EKTUBHOCTI MApKETHHTOBHX KaMIIaHid IUIIXOM IHTerpalii pi3HUX KaHaliB, IO
JIO3BOJISIE areHIIIsSIM JI0CSATaTH OUIBILIOr0 OXOIUICHHS Ta MOKPAIlyBaTH B3a€MOJIIO 3 KIIIEHTaMHU Ha BCIX eTanax iXHboi
MOJIOPOXKi: Bil BUOOPY TYpY A0 HOCTIPOJAKHOT TIATPUMKH;

- 30UIBIIEHHS JIOSJIBHOCTI KIIIEHTIB 3aBSIKM INepcoHaji3amii KOpUCTyBaiB, aJpke OMHIMapKETHHT
crpuse GOPMYBaHHIO OLTBIIOT JIOSIBHOCTI 10 OpeHay. KilieHTH LiHYIOTh areHTCTBA, SIKI MOXXYTh 3alpONOHYBATH
3pYYHHA, JOCTYITHHH 1 3p03yMiJHiA Iporiec OPOHIOBAaHHS Yepe3 Pi3Hi KaHAIH;

- ONTUMI3aIlisl MApPKETHHTOBUX BHUTPAT, OCKUTBKH €(EKTUBHICTh KOKHOTO KaHAITY MOHITOPUTHCS B
PEXKHMI peaNbHOro 4acy, IO JO3BOJISIE KOPUTYBATH CTPATETIIO 1 30CEPEAUTH PEeCypcH Ha HailOLIbII edeKTHBHHX
IHCTpyMEHTaX.

Puc. 2. BiamiHHOCTi My/IbTHKAHAJBHOCTI TA OMHIKAHAJILHOCTI

Jxepeno: [7]

Hagenemo mpukiazn, sk MOXKe MPAIIOBATH IUIX KIEHTA, 32 YMOBU BUKOPHCTAHHS OMHIKaHAIBHOCTI [8]:

1. Kiient mykae B Google «rypuctnuni Mmapmpyt B KapmaTtax».

2. 3’sBISETHCS BIIOBiIHA peKilaMa TyprcTHYHOI areHiii B Google.

3. Kiient 3BepTae yBary Ha BeO-caiiT, BUTpadyae KiIbKa XBHJIMH Ha O3HAHOMIICHHS 3 MapIIpyTaMu, a
MOTIM #i/ie, He 3aIOBHUBIIH (OPMY 3aITUTY.

4. Uepes pilieHHs areHuii Juis peTapreTHHry KIieHT 6aunTsb orosomenHs y Facebook (Instagram, Tik-
Tok) npo typuctrysi Mapipyt B KapnaTax, sike HaraayroTs oMy Npo He3aBepIleHe JT0CITIDKEHHS.

5. KilieHTH HaTHCKAIOTh OTOJIOIICHHS, TOBEPTAIOTHCS HA CANT areHuii i Ha/ICKIIaloTh 3aIluT.

6. ATeHITis BiAMOBIZa€ HA 3aIUT Pa3oM i3 MOBIAOMIICHHIM B MECEHIDKEpi, MO0 MOMepeuTH PO
BIIITOBIb.

7. BinOyBaetbcst o0roBopeHHs nmpomo3utii, sky Haxiciana TA gepes Facebook Messenger.
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8. KitieHTH BHpINIYIOTh TIPOJOBKUTH O3HAWOMIICHHS, ToMy TA Haacwiae iM TUIaTiHE MOCHIAHHS
yepe3 Messenger.

9. [Ticnst oruaTy BOHM aBTOMaTHYHO OTPUMYIOTH HOMEP KBUTAHIII] Ta OCHIAHHS JUIS 3aBaHTA)KCHHS
MIPOTPaMH MapIpyTy.

10. Takox nependavaeTbcsi BUKOPUCTAHHS IPOrpaMy JUI CHiIKyBaHHA 3 TA, a Takox OpOHIOBaHHS
JIOJIATKOBUX TOCITYT.

11. [Ticns moBepHEHHST 10JIOMY, KOMaH/ia OOCIyrOByBaHHs KII€HTIB TenedoHye iMm, 100 oTpuMaTH
BIZITYK, @ TAKOXX HaJICHJIa€ M TIOCHIIaHHs Ha ONMTYBaHHS Yepe3 MECEHKeP.

12. Bin0OyBaeTbcsi 3aNIOBHEHHS ONTUTYBAHHS, OTPUMYIOTh 3HIDKKY Ha MaiOyTHI MOT3/IKM €JIEKTPOHHOIO
TIOMITOIO, a 3i0paHa iH(opMallisi BAKOPUCTOBYEThCS JJIsl HAJIAaHHS IM MaOyTHIX MPOIMO3MLIiH 1 yroz.

B cBoto gepry, 3acobn OMHIKaHAFHOTO MAapKETHHTY B TOTEIBHO-PECTOPAHHIH CIIpaBi — e iIHCTPYMEHTH Ta
METOJH, SIKi TO3BOJISIOTH 3a0€3MeUNTH OC3IIOBHY B3a€MO/III0 3 KIIEHTOM depe3 yCi KaHallil KOMYHIKallii: OHIaiH i
oduaita, mndposi waThopmu, MOOLTEHI JOAATKH, COLIANBHI MEPEXi, eIEKTPOHHY IMOWITY, TeNe(oH, (i3udHI TOUKH
oOcmyroByBaHHs Tomo. IIpomec mparroe, TOMy IO HE3aJIEKHO BiJ TOTO, KM KaHAJ KII€HT BHKOPHUCTOBYE IS
B3a€MO/Iii 3 BaMH, JOCBiJ Oy/e TaKUM CaMHM, sIK 1 KIIi€HT, a fioro 3amic CRM n1eXuTh B OCHOBI BCHOTO, III0 BH pOOUTE.
I xoua 11e MO>Ke 37aTHCS CKIIaHNM, BIIPOBAKEHHS OaraTOKaHAJIBHOI CTpaTerii € JOCUTh IPOCTHM 1 BUMarae JIHIIe
HazniiiHoro Ta rHy4Koro pimenns CRM (nanpuknaza, Hubspot) i iHTerpoBaHoro pilieHHs 1 OpOHIOBaHHS .

BHCHOBKH 3 JAHOI' O JOCII/I’KEHHA
I ITIEPCIIEKTHBH ITIOJJAJ/IBIIINX PO3BI/IOK Y IAHOMY HAIIPAMI

BukopucTaHHs IHCTpYMEHTIB OMHIMApKETHHTY B TYPUCTHYHOMY Oi3HECI HO3BOJSIE JOCATTH 3HAYHHX
pe3ynbTaTiB y TMPOCYBaHHI MPOMYKTiB i mocimyr. OXOIUIEHHS pI3HWX KaHANIB KOMYHIKamii Ta 3a0e3meueHHsS
Oe3mepebiifHOT B3aeMomii 3 KIIiEHTaMH 4Yepe3 OHJAaiH Ta Oo(IaiH TOYKH JO3BOJSIE INIBUIIUTH €PEKTHBHICTH
MapKETHHTOBUX KaMIIaHiH, 301IpIIUTH JIOSUTFHICTD KIIIEHTIB Ta ONTHUMIi3yBaTH BUTPATH. I TYpUCTHYHHUX areHITiH
OMHIMapKeTUHT € Ba)XIUBHM IHCTPYMEHTOM Y KOHKYPCHTHOMY CEPEIOBHUINI Ta IO3BOJISE HOCAITH BHCOKHX
pe3ynbTaTiB HAa PHHKY.
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