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Hocniooiceno ponv wimyuHo2o iHmenekmy y mparHc@opmayii OMHIKAHATbHUX KOMYHIKAYIUHUX cmpamezii pumetny.
Posensnymo cymuicmv OMHIKAHATLHO2O NIOXO0Y SK KIHOUOB020 HANPSAMY PO3GUMKY CYHACHOI MOpieni ma 0OIpYHMOBAHO
HeobXiOHicmb 11020 NOEOHAHHS 3 IHMENEKMYANbHUMU MEXHON02IAMU. YCMAHO08EHO, WO GUKOPUCIANHS AN2OPUMMIE MAUUHHOZ0
HABYAHHSA 00380JIA€ 30ILCHIOBAMU NPOSHO3YEAHHS NONUNY, GUAGIAMU UMOGIDHICIb 8I0MOKY KAIEHMIE, 8UHAUAMU [HOUBLOYAIbHI
CXUTBHOCMI 00 KYNieni ma gopmyeamu nepcoHanizoeati nponosuyii 6 pexcumi peanvrozo yacy. Cucmemamuso8ano OCHOBHI
IHCmMpyMeHmu WwmyyHo20 iHmenekmy ma cgepu ixHb020 3aCMOCY8aAHHA 8 OMHIKAHANbHUX KOMYHIKAYIUHUX CINPAME2IAX pumetiny.
Posenanymo mpu epynu ¢ynxyii, axi LI konyenmyanvHo GUKOHYE 6 OMHIKAHANL. Y cmammi oxapakmepu3o8aHo npakmuyHuil
00C8i0 3apyOidcHUX | YKPAIHCOKUX pUumetiiepie y 6Npo8ao#CeHHi IHCMPYMEHMI8 WMyyHO20 IHMeNeKmy, d MAaKo#C GUCEIMIeHO
NPUKIAOU iX 3aCMOCY8aHHs y NepCoHanizayii cepsicy, YNPasguinHi YiHOYMBEOPEHHAM Ma ONMUMI3AYL] MAPKEMUH208UX KAMN aHIlL.
Jlosedeno, wo inmeepayis LI y xomyHikayiini cmpamezii cnpusie niosuwjernio egekmuenocmi 0izHec—mooenel, 3p0CMAaHHIO
PIBHSL I0ANLHOCIMI CROJICUBAYIE A YOPMYBAHHIO CINIUKUX KOHKYPEHMHUX nepesas. Y3a2anibHeno 0CHOGHI HANpAMU NOOAIbUO20
poszeumxy euxopucmanna LI ¢ pumeilni, ceped sKux — YOOCKOHANEHHS CUCMEM QHAMIMUKU GeIUKUX OQHUX, IHmezpayis
npeouxkmugnux mooeneit y CRM—cucmemu ma po3wupents MOICIUBOCHEN AGMOMAMU3AYIT MAPKEMUH208UX NPOYeECIB.

Kniouosi cnosa: wmyynuii inmenexm, pumeiin, OMHIKAHATbHI KOMYHIKayii; nepconanizayia; CRM—cucmemu.

THE USE OF ARTIFICIAL INTELLIGENCE IN OMNICHANNEL COMMUNICATION STRATEGIES
OF RETAIL

AKHTOIAN Arman, PETRYCHAK Oleksandr
Cherkasy State Technological University

The article investigates the transformative role of artificial intelligence in shaping omnichannel communication
strategies within the retail sector. The omnichannel approach is examined as a fundamental direction in the evolution of modern
trade, emphasizing its capacity to integrate multiple customer touchpoints into a seamless and consistent experience. It is
substantiated that the implementation of intelligent technologies is no longer optional but rather a prerequisite for retailers striving
to maintain competitiveness in highly dynamic markets. The research demonstrates that the application of machine learning
algorithms enables retailers to forecast demand with higher precision, identify customers at risk of churn, assess individual
purchase propensities, and design personalized offers in real time, thereby increasing both operational efficiency and customer
engagement.

The article systematizes the main artificial intelligence tools applied in omnichannel strategies, ranging from natural
language processing for chatbots and virtual assistants to recommendation engines, predictive analytics, and computer vision
systems. Based on their functionality, three conceptual groups of Al use in the omnichannel environment are distinguished: tools
that analyze and interpret customer data, technologies that enable personalization and adaptive communication, and systems that
optimize decision-making processes in marketing and pricing management.

Attention is devoted to practical experiences of both foreign and Ukrainian retailers, with illustrative examples of Al
implementation for service personalization, dynamic pricing, and the optimization of omnichannel marketing campaigns. The
findings demonstrate that the integration of Al into communication strategies significantly enhances the efficiency of retail business
models, strengthens consumer trust and loyalty, and creates sustainable competitive advantages in a market characterized by rapid
digitalization.

The study also outlines the main vectors for the future development of Al in retail. These include advancing big data
analytics and real-time data processing systems, embedding predictive models into CRM and ERP platforms, and expanding the
capabilities of marketing process automation to cover the full customer journey. In addition, the importance of ethical
considerations, transparency in algorithmic decision-making, and data security is highlighted as essential conditions for the
responsible use of Al. The article concludes that the synergy between the omnichannel approach and artificial intelligence
represents a decisive factor in shaping the next stage of retail transformation, enabling businesses to not only respond to current
market demands but also proactively anticipate consumer expectations.
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IIOCTAHOBKA ITPOBJIEMH Y 34T AJIHOMY BUHTJIA/II

TA IT 3B’A30K I3 BAJKJIHBUMH HAYKOBHUMH YH ITIPAKTHYHHMH 3ABJAHHAMH

CyuacHu#l puteitn (yHKIIOHYe B yMOBaX HAI3BHYAHO BHCOKOI KOHKYPEHII Ta IIBHAKOI IHU(PPOBOL
TpaHcopMallii, 10 BUMarae BiJl KOMITaHil MOCTIHHOTO OHOBIICHHS MApKETHHTOBHUX CTPATETiH 1 KaHAJIB B3aEMOII 31
criokuBayamy. TpaaumidHi iHCTpYMEHTH KOMYHIKalii MMOCTYNOBO BTpayaroTh €(EeKTHBHICTH 4epe3 3pOCTaHHS
iHpopMamiiHOrO mIyMy, 3MiHY MOJEJeHd CHOXHMBYOI MOBEAIHKM Ta Mi/JBUINEHI OYIKYBaHHS KIIEHTIB IOJO
nepcoHatizauii cepBicy. Y 1boMy KOHTEKCTI KJIFOUOBOTO 3HaUeHHs HaOyBae OMHIKaHAJIBHUHN MIJXiM, SKUH nependaydae
iHTerpanito odaaliH— Ta OHJIAH—KaHAIIIB y €AMHUH TPOCTIip B3a€MO/IT 3 KiieHTOM. BotHOUaC CKITaHICTh yIpaBIiHHS
TaKolw 0araToOKaHaJbHOIO CHCTEMOIO 3YMOBIIOE MOTpedy B 3acTOCYyBaHHI HOBITHIX TEXHOJIOTIHM, 34aTHHUX
ABTOMATH3YBaTH MPOLECH IIPUUHSTTS PillIeHb 1 3a0e31euyBaT iHAMBITyalli30BaHl KOMyHiKaliiHi crieHapii.

[ompn akTHBHE TOIIMPEHHS TAaKWX TEXHOJIOTIM y CBITOBIM MpakTWIli, B YKpaiHi piBeHb iX iHTerparii
3aNUIIAETBECA (parMEeHTapHUM 1 TOTpedye CHUCTEMHOro aHajiily. HemocTaTHbO BHBYSHHMH € THTaHHS MO0
cnenn(iku BUKOPHCTAHHS AJITOPUTMIB HITYYHOTO IHTENECKTY y BITYM3HAHOMY pPHTEHNI, IX BIUIUBY Ha SKIiCTh
KOMYHIiKaIliif i3 kiieHTaMu Ta (opMyBaHHS KOHKYPEHTHUX NIEpeBar y JOBIOCTPOKOBIH NEPCIEKTHBI.

TakuMm 9rHOM, TTOCTa€E HayKOBa MpoOIeMa TOCTIHKSHHS MOKIIMBOCTEH 1 Pe3yIbTaTHBHOCTI BUKOPUCTAHHS
IITYYHOTO IHTENEKTY B OMHIKaHAJIFHUX KOMYHIKAIIIfHAX CTPATETisiX pUTCHIY, IO Ma€ SIK TEOPETHYHY, TaK I
NpaKTHYHY 3HAYYLIICTh.

AHAJII3 OCTAHHIX JJOCTII’KEHB I ITYBIIKAIITH

AHaJi3 cyyacHMX HayKOBUX JOCIIKEHb CBIJUUTH PO BUCOKY aKTYyalbHICTh NPOOJIEMAaTHKH 3aCTOCYBAHHS
IITYYHOTO 1HTEJIEKTY B OMHIKaHAJBbHUX CTPATETisIX pUTEHIy Ta TpaHcdopMallii MapKeTHHIOBUX KoMyHikamii. LTiit
TeMi TPUCBSUEHO 3HAYHY KUIBKICTh HAYKOBHX TIpallb AK 3apyOiDKHUX, Tak 1 YKpalHCBKHX aBTOpIB, IO BimoOpaxae
MDKIUCIHIDTIHAPHAN XapakTep MpobieMu Ta ii MpaKTHIHYy 3HAYYIIICTh AJs Oi3HeC—CcepeloBHIIIA.

Cepen 3apyOiKHHX IOCITITHHUKIB MOMITHOIO € mparst Ana Valeria Calvo, Ana Dolores Franco ta Marta
Frasquet [1], y sKiif 3’scoBaHO, IO 3aCTOCYBaHHS INTYYHOTO iHTENEKTY B OMHIKaHaJbHOMY CEpEIOBHINI 3HAYHO
MiJICHITIOE TIEPCOHANI3AMII0 Ta THYYKICTh KOMYHIKaIid, 3a0e3Mmeuyroun Kpaluid KII€HTCHKUH HOCBiA. Y poOoTi
I. D. Nagy, D.—C. Dabija Ta cmiBaBTOpiB [2] 3miiCHEHO KINBKICHHI aHaNi3 CIHPUHHSATTA BipTyalbHUX KaHAIIB
CIOXXKMBayaMu, 110 J03BOJIWIO chOpMyBaTH KOHIENTYaJIbHY MOAENIb BIUTMBY IM(POBUX TEXHOJIOTIH Ha MOBEIIHKOBI
yCTaHOBKH Mouomoro mokonminHs. Jlocmimkenns Yavuz Balcioglu [3] akuenTye yBary Ha mepcoHaimizarii, 1o
IPYHTYETbCS Ha IUTYYHOMY IHTENEKTI, 1 JOBOAWTH ii 3HAUEHHS JUIS 3POCTAHHS KJIIE€HTCHKOI JIOSUILHOCTI Ta
3amyderocti. S. S. Dutta [4] Ha OCHOBI MPaKTUYHUX KeiiciB mpoBigHux OpenaiB Nordstrom i Starbucks mokasaina, sik
interpauist Il cnpusie y3ropkeHocTi (i3MYHMX 1 HM(PPOBHX KaHAIIB Ta MOCHICHHIO €(pEeKTHBHOCTI Mporpam
JIOSTBHOCTI. 3HaYHUN BHECOK 3po0sieHo i A. Haque Ta cmiBaBTopami [S5], siKi Ha OCHOBI 0i0JIOMETPUYHOTO aHATI3Y
OKPECIMIIM KIFOYOBI HAIIPSIMH BIIPOBAUKEHHS [ITYYHOTO IHTEIEKTY B PUTEHI-MapKETHHT, ITiAKPECIUBIIN BOJHOUAC
MOTEHINIHHI €THYIHI PU3UKH Ta BUKJIAKH.

B ykpaiHCBKiii HayKOBif IyMIli MATaHHS OMHIKAaHAJIEHOTO MApKETHHTY Ta MAapKETHHTOBHX KOMYHIKAIliil y
IUQPOBIii eKOHOMIII TaKoXK aKTUBHO AociimkyeThes. Tak, O. Kopotyn, C. 30upur ta A. MapTuHtok [6] 30cepeaum
yBary Ha OCOOJHBOCTSIX CTBOPEHHs IUTICHOI B3a€EMOMii MK OpeHIOM 1 CHOXHBaYeM y MeKaX OMHIKaHAJIBHOI
CTpaTerii, MIKPECIUBIIN POJb IEPCOHATI30BAHMX KaHANIB KoMyHikamiid. Y monorpadii O. B. Komomwmiesoi,
JI. C. Bacunbuenko ta C. M. Ilemuyka [7] mpeacraBiieHO CTpareridyHi BEKTOPH PO3BUTKY MapKETHHTOBHX
KOMYHIKaI[iif MANPUEMCTB Y KOHTEKCTI HUPPOBOT EKOHOMIKH, 1110 POPMYE METOAOJIOTIUHE MIATPYHTS AJISl TTOAANBIINX
nociimkens. JJonarkoso JI. B. I'puneBuu Ta /1. B. CmotpoBa [8] BUBYMIM TepeBard Ta BUKIMKU BIPOBAIKCHHS
OMHIKaHaJIBHOCTI JUIsl YKPalHCBKUX TOPTOBEJIbHUX MEPEX, HAroJIONIYIOYM Ha Ba)XKJIMBOCTI CTpAaTeriyHOi iHTerpauii
GizHec—TporieciB 1 pecypcHoOi 6a3u aiist eeKTUBHOTO BUKOPHUCTAHHS iHHOBAIIIH.

®OPMYITIOBAHHA IIIVIEH CTATTI
Mertoto poOOTH € 00TPYHTYBaHHS PO TA JOCIIHKEHHS MOXKIMBOCTEH BUKOPHCTAHHS TEXHOJIOTIH ITYYHOTO
IHTENICKTYy B ONTHMI3allil OMHIKAaHANFHUX KOMYHIKAIIHUX CTpaTeriii puTeiily 3 akICHTOM Ha IIiJIBHUIICHHS
nepcoHaizanii B3aemMoii 31 crokuBayaMy, e(eKTHBHOCTI MapKETHHIOBHX PIlIEHb Ta KOHKYPEHTOCIIPOMOXHOCTI
KOMITaHiH.

BHKIJIAJ] OCHOBHOI' O MATEPIATY

OwMHikaHallbHA TpaHchopMmaliss puTeily 3po0Onia KOMyHikamii 31 CHOXKMBa4aMH HETEePEPBHUMH,
JAHOIICHTPUYHUMH ¥ CUTYyalliifHO Yy TJIIMBUMHE. Y Wil KoH}iryparii came mryunnit intenexT (L) ctap «aBurynom»
CHHXPOHI3aIlii MOBiOMJIEHb 1 MPOMO3MIIA MiXk KaHaJaMH, MiIBUIIYIOYH PEJICBAHTHICTH B3a€MOIl Ta EKOHOMIUHY
Bingauy. Ha BiAMiHY BiJ TpaguIliiHUX MiAXOJiB, € TOBIMIOMJICHHS (OPMYIOTBCS 3a3[alleTiib 1 PO3CHIAIOTHCS
macoBo, LI no3Bosnsie mepeTBOPUTH OMHIKaHaJbHY KOMYHIKALil0 HAa AMHAMIYHUN LUK «BIAUYTTSI—aHAITI3—Iis»:
CIPUHHATTS CHIHANIB IIONUTY, MOJICIIOBAHHS HaMipiB, TeHepalis IEepCOHANI30BaHUX CTHMYJIB, Ta MUTTEBE
KOpPHUT'YBaHHSI CTpaTerii 3 ypaxyBaHHsAM peaklii cnoxuBaya. /lokazoBy 0a3y Wit jorini 3a0e3meuyroTh 1 eMIipHyHi
crioctepexxeHHs: Hanpukiaa, McKinsey mokasye, mo nepcoHamizamlis — KIIOYOBHI MeXaHi3M 3pPOCTAaHHS, SKHH
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T IBUIITYE OYiKyBaHHS Ta TOJIEPAHTHICTD CIIOKMBAYIB JJ0 OOMiHY JaHUMH, a Oi3HeCy Jla€ BiMUyTHI KOMEpITiiHi epekTr
Y BUIIIAII IPUCKOPEHHS JOXO/IIB 1 MiIBUIIEHHS e(peKTUBHOCTI BUTpaT [9].

Konnenryansao 11 B oMHIKaHai BUKOHYE TpU TPYIH QYHKITi:

1. €IHICTH 1IEHTHYHOCTI KIIi€HTa — BUCTYNAa€ (PYHIAMEHTAIBFHOIO (QYHKIIEIO MITYYHOTO 1HTEIEKTY B
OMHIKaHAJbHUX KOMYHIKAI[IHHUX CTpaTerisix pHTeiny. ANroputMmu 3ictaBineHHs mpodiniB ta moxiit (identity
resolution) 3abe3meuyroTh IHTETpallil0 PO3PI3HEHHX MTAHMX i3 PI3HUX TOYOK KOHTAKTYy — BiA odmailH—4ekiB i
TpaH3aKIlii y (pi3UIHUX Mara3uHax JI0 MOOLTBHUX MO/IiH, BEO—TIOBEIIHKH, 3BEPHEHB 10 KOHTAKT—IICHTPY Ta CUTHAJIB
i3 po3apiOHux Mmeniamepex [10]. I BukoHye 3aBmaHHs 3icTaBieHHS Ta BepH(iKalil TakuX NaHHUX, POPMYIOUH
LUTICHY YacoBY JIIHIIO B3a€EMOJIT 31 CIIOKMBayeM. 3aBASKH [[bOMY YCYBalOThCsl AyOIr0BaHHs iH(OpPMAIi Ta pPO3PUBH
MDK KaHajJlaMH, IO CTBOPIOE IEPEJAyMOBH JJIsl HECYNEpEewIMBHX KOMYHIKalii, yHi(ikauii mnponosumiii Ta
MIOCTITOBHOTO YIIPABIiHHS KII€HTCHKUM JOCBIZIOM. Y pe3yibTaTi KOMIIaHii OTPIMYIOTh MOXITUBICTh 3a0€31eTyBaTH
MIEPCOHATI30BaHy B3a€MOJIII0 Ha OCHOBI IMOBHOTO MPO]ITI0 KITi€HTA, IO MiJBUIILYE PEJICBAHTHICTD MapKETHHTOBHX
MIOBITOMJICHB Ta PiBEHB JOBIPH IO OpEHITY.

2. [IpwiAHATTS pilleHs y peaTbHOMY 4Yaci B OMHIKAHANBHUX KOMYHIKAaIlisIX — OXHAa 3 HaWOLIbII
cTparteriynux (QYHKIii IITY4HOTO iHTENeKTy y puTeiini. Ii cyTHicTh monsrae y hopmyBaHHI IepcoHaTi30BaHKX it
JUIl KOXKHOTO KJI€HTa B KOHKPETHHH MOMEHT B3a€MOJii, IO 3HAYHO MiABHUINYE €(EKTUBHICTh MapKETHHTOBHX
KOMYHIKaIliil.

LI BUKOHYE aHaNi3 TOTOKOBUX JIAHUX Y PEXKHMI peajibHOro yacy — iHgopmalii mpo KIi€HTChKY aKTUBHICTh
Ha caiiTi Yd B MOOUIBHOMY 3aCTOCYHKY, ICTOPIIO IOKYIOK, BIAI'YKH, pEaKilil0 Ha KOMYHIKAaI[liHI CTHUMYIIH.
BukopucroByroun MareMaTHuHI MOJENi, BiH IPOTHO3ye IOBEIIHKY CIIOXKMBaya Ta aBTOMAaTHYHO BH3HAuae
ONTUMAJILHUI CIICHAPiil B3aeMOIii.

OnmHuM 13 KITIOYOBUX IHCTPYMEHTIB € MOJENI PEKYPEHTHOrO TONUTY. BOHM MO3BOJAIOTH BUSBUTH
MePiOANYHICT, TpUAOAHHS TIEBHUX KAaTEropiii TOBapiB i MPOTHO3YBAaTH, KOMM CaMe KIIEHT i3 HaWOUIBIIO0
HMOBIPHICTIO IOBTOPUTH IMOKYINKY. Lle cTBOpIOE MOXKIIHMBICTD 3alIPONOHYBATH HPOAYKT YU AKIIIO caMe TO[l, KOJIK
CHOXXKMBaY Bi4yBae MOTpeOy, aje Iie He T0YaB aKTHBHO i IIyKaTH.

He menm BaxxiamBuMH € MOmemi MMOBipHOCTI BinToky (churn prediction). Ha ocHOBiI MOBemiHKOBHX Ta
TpaH3aKIIHHUX JaHWX BOHU OIIHIOIOTh PU3MK BTPATH KJIi€HTA. SIKIIO adrOpUTM BHSBIAE IMIJBHIICHY HMOBIPHICTH
BIZITOKY, CCTEMa aBTOMAaTHYHO MPOINOHYE 1HAMBIAYaIbHI CTUMYJIM — 3HHXKKY, CHIELiaJIbHY MPOIO3UILIiI0 ab0 10CTyI
JI0 eKCKITIO3UBHOT'O CEPBICY, a0U yTPUMaTH KIII€HTA B €KOCUCTEMI PUTEHITY.

Ille oguH IHCTPYMEHT — MPOICHCUTI—CKOpHU (propensity scores) Ha KymiBi0. BOHH BiZoOpaxarTh
IMOBIPHICTD 3JifiCHEHHsI TOKYNKH Yy BIJNOBiIb Ha TEBHUH CTUMYJ, HANpUKIaJ peKIaMHUil OaHep 4u
nepconanizoBanuii email. Ile mo3Bosisie cuctemi oOpaTH, KOMY 1 SIKy camMe KOMYHIKAI[if0 IOKa3aTH, 100
MakCHMi3yBaTH KoHBepcito [11].

JonatkoBuM (paKTOPOM BHCTYIIA€E OIiHKA IIIHOBOI enacTuaHOCTI monuty. L1 aHamizye, sk KIIEHTH pearyoTh
Ha 3MiHM MiHW, i Ha [i OCHOBI (QOpPMye ONTHMAaJbHY IEPCOHATI30BAHY MPOIO3UILIO: OJHUM CETMEHTaM
MPOTIOHYETHCSI HEBEITMKA 3HIKKA, IHIIUM — TOJAaTKOBHH cepBic Ui OOHYC, 10 eKOHOMIYHO BUTITHIIIE TSI KOMITAHII.

VY migcymKy, Bei i MOJICNI TIOETHYIOTHCS B €JHHOMY AITOPUTMI MPUAHATTSA PIIIeHb, IO peati3ye KOHIEIIII0
best—next—action. Ile o3nauae, 10 AJIsI KOXKHOI cecii, y KOKHOMY KaHami KoMyHikamii (oHmaiH yn odiaiiH) cucrema
NIPOTIOHY€E «HAWKpaIIMii HACTYMHUI KPOK»: TOBap JUIl PEKOMEHAAIlil, KaHal Ul B3a€MOJii, ONTHMAaIbHUHA Hac
KOHTaKTy YH MEePCOHAJbHY I[IHOBY MPOMO3HUIIIO.

Takum ynHOM, QyHKIIiSI MIPUHHATTS PillIeHb y PEAIbHOMY 4aci TpaHC(OPMYE OMHIKAHAJIBHICTD 13 MPOCTOT
OaraTokaHaJbHOI MPUCYTHOCTI y AMHAMIYHY, aJlaliTUBHY 1 NMEPCOHANI30BaHy CHCTEMY KOMYHIKallii, 110 MiJABHIILYE
JIOSUTBHICTB KIIIEHTIB 1 MPUOYTKOBICTH Oi3HeCy.

3. MacuirtaOyBaHHsl KpeaTHBY — Iiepejdadae BHKOPUCTaHHS TEHEPATHBHUX MOJENeil MITy4HOrO
IHTEJIEKTY JUI CTBOPEHHS Ta MOAN(iKalii MapKEeTHHIOBOTO KOHTEHTY TaKMM YHHOM, 1100 BiH Bi/IOBiZaB KOHTEKCTY,
MOBI, XapaKTEepUCTUKaM I[IJIbOBOTO CErMEHTa i 0COOJIMBOCTSIM KOHKPETHOTO KaHaly KoMmyHikauii. Lle o3Hauae, mo
peKJIaMHe TTOB1JIOMJICHHS Y1 Bi3yaJlbHUH MaTtepiall, CTBOPEHHUH JJIs1 MOOUIBHOTO 3aCTOCYHKY, MOJKE BIZIPi3HATHUCS BiJ
KOHTEHTY JUIsl COL{aJbHHX Mepex abo e—Mail-poscuiku, ame mpu LBOMY 3aJHMIIATUMETHCS BII3HABAHUM 1
TIOCIJIIIOBHUM Y MEXKaxX OpeHI—iJeHTHYHOCTI.

LI no3BOJIsI€ aBTOMATH3yBATH NPOLIEC a/IaNTallii KpeaTHBY JI0 Pi3HUX CETMEHTIB ayJUTOPii: TEKCTOBI OJIO0KH
MiJIAITOBYIOTECS i KYJIBTYPHI Ta MOBHI OCOOJIMBOCTI, Bi3yadbHi €IE€MEHTH — MiJ] CTHJIICTHYHI BIIOJOOAHHS
OKPEMUX TPYII CIIOKUBAYIB, a MPOTO3HUIII] — ITi] MOTOYHI MOTPeOH Ta MoBeAiHKOBI matepHu. OcoOIMBO BaXKIMBO, IO
mpu MacmTaOyBaHHI KpeaTHBY aJTOPUTMH BPaxOBYIOTh OpeHI-TaliilaifHN Ta IOpUINYHI OOMEXEHHs (HapHUKIAI,
peTyIoBaHHs PeKJIaMH IEBHUX KaTEropil TOBapiB), 10 MiHIMi3y€e pU3UKH HEBIAMOBITHOCTI CTAaHAApTaM KOMITaHi1 Y1
3aKOHOJIABCTBY.

I'eHepaTuBHI MOAENi BUKOHYIOTh POJIb TBOPYOTO KaTaji3aTopa, BOHH BiATBOPIOIOTH 0a30Bi MapKETHHTOBI
TIOBIZIOMJICHHS! Ta 3/1aTHI ()OPMYBATH X YHMCIIEHHI Bapialii B peXXnMi peabHOro yacy. 3aBIsKH [[bOMY pHUTEilsiepu
MOXYThb TECTyBaTH pi3HI Bepcii pekilaMHUX KammaHii (A/B—recTyBaHHS), MIBHIKO 3HAXOIUTH HaleeKTHUBHIMI
pilICHHS i ONlepaTHBHO aIaNTyBAaTH X ITiJl HOBI YMOBH pUHKY. MaciuTaOyBaHHS KpEaTUBY CTa€ KJIIOUYOBUM YHHHUKOM
3a0e3NeueH s IepPCOHAII30BAHOI0 JIOCBIly CIIOKMBaya, 3 OJHOYACHUM 30E€pEeKEHHSIM LUIICHOCTI OpeHIy Ha BCiX
iaTdopmax.
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IToxazoBo, mo 3a maHuMU riaodanbHOTO 3BiTy Salesforce, OinmbmricTe MapkeToJioriB yxke interpye 1T y
KIIFOYOBI eTany NUIAXY KIIi€HTa — Bi/I CETMEHTAII{ 10 AMHAMIYHOTO KOHTEHTY — i IIPH IIbOMY OCOOJIMBY YBary HpHALIIsIe
3aXHUCTy JaHUX Ta Bepupikaii JKepert, mo 0e3mocepeIHO BIUTUBAE Ha TOBIPY 10 OMHIKaHAJIFHUX MOBiToMIIeHb [12].

Hampuxman, Coca—Cola y mapraepctsi 3 Adobe pearnizysanma cuctemy Project Fizzion, ska tparchopmye
TpaaMUiiiHI OpeHA—IHCTPYKUii y «iHTEJIEeKTyalbHi akTUBW». Lle 103BOJIsIE KpeaTMBHUM KOMaHAaM CTBOPIOBATH
KOHTEHT BIIECATEPO MIBUIIIE, OJHOYACHO 30epiraroyn sSKicTh, HITICHICTh OpeHAy Ta YHiKaNIbHICTh NOBimomMIeHs [13].

Kpim Toro, min wac cBsit Coca—Cola Bumyctuna nimi Al-renepoBani TB—ponuku — OHOBIIEHY Bepcito
nerennapuoro «Holidays Are Coming», CTBOpEHY BHKJIIOYHO 32 JONIOMOTOI0 T€HEPaTUBHHUX MOJENEH, BKIIOYAI0UH
Runway Ta Luma Dream Machine [14].

Vkpaincekuit edtech—crapran Headway 3aiiHsBCsi BUKOPHCTAHHAM reHepaTHBHUX Al—-iHCTpYMEHTIB, TaKux
sk Midjourney ta HeyGen, i no6uscs 3pocransst ROI pexnamanx Bineo Ha 40 %. Lli iHCTpyMEHTH JOIOMAraioTh He
JUIIE CTBOPIOBATH IUHAMIYHWKA KOHTEHT, a W aHIMyBaTH ICTOPHYHHX II€PCOHAXIB, TEPEBOAUTH TEKCTH i
ONTUMI3yBaTH MPOAYKIIHHI pecypcH, 3HIDKYIOUM BUTPATH 1 CHOPUSIOYN OMEPaTUBHOCTI MapKETHHTOBHX KaMIIaHii
[15]

Crapranm Omneky npornonye resepatusHy miatpopmy Creative Generation Pro, sika m03Bosisie aBTOMATHIHO
CTBOPIOBATH THCSYi Bapiamiil IepCOHANI30BaHOTO PEKIIAMHOTO KOHTEHTY. Y CBOEMY MOPTQOIIO KOMITaHIs TaKOK Ma€e
Advertising LLM, o aBToMaTH3y€e CTBOPEHHS i ONTHMI3allif0 peKIaMHUX KaMIaHii, a Terep i Creative Generation
Pro Self Serve, miatdopmy 1j1s1 caMOCTIHHOTO 3aIlyCKy IIEPCOHATI30BaHUX OrOJIONIEH Y Mepexi Meta [16].

Lli mpukiIagu AEMOHCTPYIOTh, L0 MacIUTa0yBaHHS KpeaTHBY 3a AOMOMOroro reHeparusroro LI — e He
MPOCTO TEXHOJIOTIYHA HOBWHKA, a CTpaTEeriuyHMW MiIXiJ 10 MepcoHadi3auii i HIBHIKOrO BHPOOHHUIITBA SIKICHOTO
koHTeHTy. Coca—Cola BukopucroBye Al mis Tpanchopmariii OpeHI—aKTUBIB y alaliTUBHI Ia0JIOHH, IO 30€piraloTh
CTHIB 1 3MicT. YKpaiHChKi kommaHuii, sk Headway, moka3yrots, sk Al Moke CyTT€BO MiOBUINUTH e(EKTHUBHICTH
peKIaMH, 3MEHIIMBIIY Yac i BUTpaTH. A cTaptamd Ha Kmtant OmnekKy I103BOJIAIOTH MacliTabyaTu IMepcoHatizallio
Y PEKIIaMHOMY IIOJIi, CTBOPIOIOYH THCSIUi KOHTEHTHUX BepCiif 3a MiHIMaIbHHHN dac.

Tox, y cydacHOMY pUTEIiITi INTyYHHIA IHTETICKT IHTETPYETHCA B Pi3HI HAIPSAMHI KOMYHIKaliiHOT B3a€MOJIIT 31
CHOXWBaYaMH, 10 3abe3redye MiABHIICHHS S(pEKTHBHOCTI OMHIKaHAJIbHUX cTpaTterii. OCHOBHI IHCTPYMEHTH Ta
cdepu IXHBOTO 3aCTOCYBaHHS CHCTEMATH30BaHO B TAOMHII 1.

Tabmuns 1

BukopucTaHHs IITYYHOIO iHTeJIeKTY B OMHiKAHAJIBLHUX KOMYHiKaliiiHUX cTpaTerisix puteiay
IHcTpymeHnTH Ta TexHooriT
111}

Cdepa 3acTocyBaHHsA Oco0,1MBOCTI BUKOPHCTAHHS IlepeBaru ans puteiiny

ABTOMAaTH30BaHa B3aEMOJIIs 3
KIlieHTaMu y pesxxumi 24/7,
aJIATITAIlist IO MOBH Ta CTHITIO
KOpHCTyBaya
BukopucTaHHS anropuTMiB
MAaNIHHHOTO HABYAHHST JUIS

ITinBUIIEHHS JOCTYIHOCTI
CepBICY, 3MEHIIIEHHSI BUTPAT
Ha [IepCOHA, OKPaNIeHHS
KIIIEHTCHKOTO TOCBITy

OnnaifH—KoMyHiKartii,
MOO1IBHI JOJATKH, KOJI—
LEHTPH

Chatbots Ta romocoBi
ACHUCTEHTH

3pocTaHHs KOHBEpCii Ta

Cucremu pexomeHzaanii (Al-
driven personalization)

BeOcaiitn, MOOIIBHI T0JATKH,
email-mMapkeTuHr

(hopMyBaHHS 1HJIMBITyalIbHUX
MPOTMO3HILi Ha OCHOBI
MTOBEIIHKOBUX JaHHUX

CEepeNHbOr0 YEKy,
HiABUILEHHS JIOSJIBHOCTIL
CITO)KHBAYIB

IIporHo3Ha aHamiTHKa
(predictive analytics)

YnpapniHHS 3amacami, HiHOBa
MOTITHKA, KaMIaHil
JIOSUTBHOCTI

Mogeni NporHo3yBaHHsI IOMHUTY,
PH3HKY BiITOKY KIII€HTIB,
BU3HAUCHHS IHOBOI eIaCTHIHOCTI

Onrtumizanist aCOPTUMEHTY Ta
3arnacis, 3HWKEHHS BUTpAT,
TIepCOHAJIi30BaHi IPOMOAKIIii

Komm’rotepruit 3ip

Po3npi6ni Marasunu (diznuni
TOYKH), CHCTEMH
€aMo00CITyrOByBaHHS

Posni3naBanHs TOBapiB, 00Ny,
TIOBE/IIHKH KITIEHTIB Y TOPrOBOMY
3ani

3MEeHILIeHHS Yepr,
BJIOCKOHAJICHHS
0E3KOHTAKTHOTO
00cIIyroByBaHHsI, 0e3neka

Sentiment analysis (anai3
TOHAJIBHOCTI BIATYKIB)

CouianbHi Mepesxi, BiATyKn
kmentiB, CRM—cucremu

ABTOMATHYHHIA aHaJIi3 EMOIIHOTO
3a0apBIICHHS MTOBIJOMJICHB 1
KOMEHTapiB

BuacHe BusIBIICHHS Ipo0ieM,
M1 IBUIIEHHS IKOCTI
KOMYHIKaIliif, yIpaBIiHHS
penyTamni€ero

Best-next-action moxeni

OMHiKaHaJbHI cTpaTerii,
MPOTPaMH JIOSITBHOCTI

AJsropuT™u, 110 BU3HAYAIOTH
HalKpallly HACTYITHY IO JUIst
KOHKPETHOTO KJIIEHTA B PEalbHOMY
yaci

[ligBuIIEHHS pENEeBaHTHOCTL
MPOTO3HUILIH, MAKCHUMIi3allist
uinHocri kiienta (CLV)

Jl>xeperno: ckiazeHo apTopamu Ha ocHoBi [1; 3; 4; 17].

TakuM YMHOM, IITYYHHH iHTENIEKT y cdepi pUTEiily BUKOHYE (DYHKIIIO IHCTPYMEHTY aBTOMAaTH3allii Ta
CTPATETiYHOr0 MeXaHi3My (OpMyBaHHS TEPCOHAII30BAHOIO KIIEHTCHKOTO JgocBimy. HaliOinpmumit moteHIian
CIIOCTEpIraeThcs y 3acTocyBaHHI Al s MPOrHO3HOT aHANITHKY Ta BH3HAYCHHS HaWKpamux HacTymHuX il (best—
next—action), o J03BOJISE iHTErPyBAaTH MAapKETHHIOBI KOMYHIKamii y peanbHOMY 4aci. BomHoyac BUKOpHCTaHHS YaT—
0OTiB, CHCTeM pPEKOMEHIAIi Ta aHalli3y BIiATYKIB MiACWIIOE E€MOIIHHUN 3B’SI30K MK OpEHIOM 1 KIIEHTOM,
M IBUIIYIOYH PiBEHb JOBIPH Ta JOSIBHOCTI. Y pe3ynbTaTi IITYIHUH 1HTEIEKT HE JUIIE ONTHUMI3ye Oi3HeC—TIPOIIeCH,
a ¥ 3a0e3neuye CTiiKi KOHKYPEHTHI ITepeBaru pUTEHIepiB Ha BUCOKOKOHKYPEHTHOMY PUHKY.
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IIpuknaam 3pinoi inTerpamii LI neMoHCTpYIOTH CBiTOBI puTeliepru. Walmart mpecTaBUB reéHEPaTHBHOTO
MOMIYHHUKA JUIA MIOMIHTY, SKWH IHTEepHIpeTye OaraTOKpOKOBI 3alliTH, MPOIOHYE pelieBaHTHI HaOOpW TOBapiB i
MATPUMYE cIieHapii MOMTOBHEHHS, HAOIMKal0UH TOIIYK A0 PO3MOBHOI B3a€MOJII1 Ta 3HIMAIOUH TEPTS MK KaHAIaMU
— MOOITBPHAM 3aCTOCYHKOM, BeOOM i MaraswHOM. lle Byke He «IOIIyK 3a KIFOYOBHMH CIOBaMI», a KOHTEKCTHHN
Jianor, SKUH IO€JAHYE KOMYHIKalilo i TpaH3akuilo B omHoMy inTepdeiici [18]. Starbucks, y cBoro wyepry,
BUKopHcTOBYE tuiatrgopmy DeepBrew aist mepconaizanii pekoMeHalii, yrpaBiiHHs IPONO3UIISIMU Ta ONTHMI3alii
B3a€EMOJli B MOOUIBHOMY MJOAaTKy M Mepexi kade; L cHUCTeMa CTajla €TaJloOHOM TOro, sIK ajrOpHTMiuHa
TIepCOHaII3allisl IIEPETBOPIOETHCS Ha «MOBY» OpEHJy B YCiX TOUKaX JOTUKY — BiJ| MyLIiB 10 nU(ppoBuX MeHto [19]. ¥V
Cy4acHHX Tally3eBHX JOCITIDKCHHSX aKLEHTYeThCS yBara Ha EKOHOMIYHOMY e(eKTi BiJi BIPOBa/PKEHHS
TeHepaTUBHOIO LITyYyHOro iHTenekry. Tak, aHamiTuuHui 3BiT Accenture (2024) nemMoHCTpye, IIO CTpaTeriyHe
BUKOpUCTaHHA generative Al y KII€HTCHKHX IHIIIaTHBaxX — 30KpeMa B MapKETHHTY, OOCIyrOBYBaHHI Ta
MIEPCOHATI30BaHUX KOMYHIKAIIAX — 3a0e3Meuye 3HaYHO BHIII (HiHAHCOBI pe3ynbTaTh. 30KpeMa, MPOTHO3YETHCS, 110
KOMIIaHii, AKi IHTeTpYIOTh IIi TEXHOJIOT11 y B3a€MOZIIO 31 CTI0’)KWBAaYaMU, 3[aTHI TOCATTH Ha 25 % OLIBIIOT0 3pOCTaHHS
BHPYYKH Y CEpeAHBOCTPOKOBiHl MepCIeKTHBi (I’ATHUPIYHUNA TOPH30HT), HUK Ti Opradizamii, mo OOMEXYyIOTHCS
3acrocyBaHHsM LI BUKIIFOUHO [UTs BHYTPINIHEOI ONITUMI3AINT Ta IiABUINECHHS omepartiiinoi edpexrusrocTi. [20].

TexHiuHO OMHIKaHaNbHA KOMYyHiKamis Ha 0a3i LI TpuMaeTbcs Ha KITBKOX apXiTEKTypHHX oropax. [lo-
nepiue, 1e KoHBepreHuis mxepen qannx y CDP/MDM-—piBHi 3 moJainbIIiM HTOTOKOBUM OHOBJICHHSAM Npodiis (came
TYyT BHPIIIYEThCS 3aJada «OJHOTO KIIEHTay» JUisi BCix KaHamiB). [lo-mpyre, 1ie — piBeHb YXBaJlCHHS pilllCHb
(decisioning), Ha skoMy OHJTaliH-HaBYaHHSA MOJEJIe€Hd MOEAHYETHCA 3 Oi3Hec-TpaBuaaMu (OOMEXEHHS YaCTOTH
KOHTaKTiB, KaTeropiajbHi NpiOpUTETH, MapXXKUHaJIbHICTB). [lo-Tpere, 11e opkecTpauis kananiB — APl — interpauii 3
CRM, peknaMHuMH KaOiHeTamH, 3acTocyHkamu Ta POS — 110 103BOJIsIE MOCTABJIATH KOHTCHT 1 MPOIO3MIIT
CHHXPOHHO, YHHKAaTH KaHiOamizamii i koH(IiKTiB gactoTH. OKpeMO CTOITh MOAYNb TeHepalii KOHTEHTY, Ie
TCHEPAaTUBHI MOJENli MOXYTh CTBOPIOBAaTH BapiaHTH o¢epiB, 3aroyoBKIiB i Bi3yauiB, ane ixHs pobora Mae Oytu
oOMe)keHa «KOHTEHT — Tap/iaHaMm» — IIpaBUIIaMH Oe3MeKH, OpeH T — raifjaMu Ta rnepeBipkoro ¢akris [21].

YrpaBniHHA pU3UKaMHU i €THKOIO (OPMYETHCS K OKpeMui KOHTyp. [IuTaHHS MPHBAaTHOCTI, MPO30POCTI
NTOPUTMIB 1 HEIUCKPUMIHAIIIT CETMEHTIB MEPEXOAATh i3 TUIOMWHI KOMIUIA€HCY B IUIOMKHY OpeHI0BOI HOBipH. 3a
MiZICYMKaMH OCTaHHIX XBWJIb OINUTYBaHb MAapKEeTOJIOTIB, OCHOBHMMH Oap’epamu g MacmTaOyBanas 11
Ha3MBaIOThCS SIKICTh JaHHMX, Oe3neKka Ta IHTepPIPEeTOBaHICTh PIllleHb — caMe Il acleKTH BHU3HAuYaloTh CTIHKICTh
OMHIKaHaJbHUX CTpAaTeriil y cepeJoBUILi 31 3pocTatounmMu peryistopauMu Bumoramu (GDPR/CCPA) 1 uytnuBicTio
CIHOXKMBAUIB JI0 YIPABJIiHHS IXHIMH JaHUMU.

ExoHomiuHa nouineHicTs iHTerpauii Il B oMHikaHalnbHI KOMYHIKAaIil IiIKPIIUTIOETBCS Taly3eBUMHU
OLIIHKaMH 110,10 (piHaHCOBOTrO BILIMBY. 3TifIHO 3 aHANITHYHKUM TporHo3oM IHL Group, yactka reneparusHoro 11 y
BILIMBI Ha (PiHAHCOBI pe3ybTaTh puTeiiny 3pocte 39 % y 2023 poi 10 78 % 10 2029 poky, 110 03HAYAE KapAUHAIBHE
nepeopMaTyBaHHS CHEKTPY IHBECTHIIH — BiJl TAKTUYHOI aBTOMATH3allii O CTPATETiYHOTO PO3BHTKY HA OCHOBI
KITIEHTCHKOI pesieBaHTHOCTI [22].

Jis pUHKIB, IO PO3BUBAIOTHCS, Y TOMY YHCHI YKpaiHu, crernudika BupoBamkenHs LI B oMHiKaHaIBHI
KOMYHIKaIlii BH3HAYAE€THCA  AaCHMETpi€r0  MaHWX, HeomgHopimHicTio IT—iHQpacTpykTyp Ta  IIOKaMHU
MPOMO3MLIT/MONHUTy. Y TaKkMX yMOBaxX IEpPIIOYEPrOBHM CTa€ CTBOPEHHS MIHIMAJIBHO >KUTTE3NATHOI «HAaHOI»
apXITeKTypH: QUCHHIUTIHA 300py MMOIiH, CTaHAApTH ineHTH(DiKAaLii, 0a30Ba aTpUOYIIisA eEeKTIB, IHTErPaIlis 3 KACOBUMH
i e—commerce CHCTEMaMH, a BXXe MOTIM — JIOJIaBaHHs CKJIAIHIMMX Mozenel. [1ijoTH 3 reHepaTHBHOTO KOHTEHTY
MOKa3yrTh HaWOUbmMid «mBHAKHA epekr» y CRM—kananax (push, email, in—app), Toai sk rosocoBi Ta yaT—
ACHCTEHTH — y MIITPUMII], JIe CKOPOUYETHCS Yac BIAMOBII Ta 3pOCTa€ KOHBEPCIs Y IPOAAK.

BHCHOBKH 3 JAHOI' O JOC/II/I’KEHHA
I IIEPCIIEKTHBH I10JA/IBIIIHX PO3BI/IOK Y IAHOMY HAIIPAMI

HITyuyHui iHTENEKT pO3IISAAAETBCS K OJMH 13 HalleeKTHBHIIMX IHCTPYMEHTIB ONTHMIi3alii
OMHIKaHANBHUX CTpaTeriii pureiiny. Moro 3actocyBamms n03Bonse (pOpMyBaTH MEPCOHANTI30BAaHi NMPONO3MILi B
PEKHMI peanbHOro 4acy, IPOTHO3YBaTH MOBEAIHKY CIIOXKMBAYiB, 3HW)KYBATH PU3MKH X BIATOKY Ta ITiJABHILYBATH
e(eKTUBHICTh MaPKETHHIOBUX KaMIIaHii.

[MizcymoByroun, 1111 mepeBo T OMHIKaHAIBHI KOMYHIKaLil pUTEIITy BiJ] CIEHAPiiB IIMPOKOTO OXOILUICHHS
JI0 CIeHapiiB «MacmrTaboBaHOi YHIKaIbHOCTI», A€ KOXKHA B3aeMOJis € (YHKIIEI0 KOHTEKCTy, HaMmipy ¥ BapTocCTi
KoHTakTy. CTpaTeriyHa HiHHICTH MOJISATAE HE JHIIE y 3pocTaHHI KoHBepcii un 3HmxeHHi CAC, a i y dopmyBaHHI
CTIHKOI «omepamiiHoi mam’saTi» OpeHIy — 3JaTHOCTI BUYMTHCS HA KOXKHIH B3a€MOJIl 1 IEPEHOCUTH IIe 3HAHHS MiX
KaHaJaMHU Ta KaTeropisMu. /s MpakTHKIB IIe O3HAYa€ TPU MPIOPUTETH: 30MpaTH i SAKICHO YHPABIATH JAHUMH SIK
aKTUBOM, BHOYIOBYBAaTH KEPOBAaHY apXiTEKTypy HPUUHSATTA pillleHb i3 WITKUMHU MpaBHIaMH OpeHIy Ta PH3HKY, i
MIOCTITOBHO TECTYBATH TilIOTE3H B PeaTbHOMY Yaci 3 MPO30poI0 aTprOYIIi€to BIUIMBY. Puteiinepu, ski CHHXpOHI3yIOTh
i KOHTYpH, nepeTBopiotoTh LI 3 TakTHYHOT HOBAIIT HA TOBrOCTPOKOBY KOHKYPEHTHY IIepeBary B OMHIKaHaJIbHOMY
CEPEIOBHIIIL.

3HauHMi TOTeHIian po3BUTKY Mae cuuepris LI 3 iHTepHeTOM peuei, BIpTyaJlbHOIO Ta JIONOBHEHOIO
peajbHICTIO, IO MJO3BOJMTH CTBOPIOBaTH Ounbll 3aHyproioui (opmaru B3aemoxii 3 kiieHTamu. BopHouac
MEpPCIEKTUBHUM HAINPSIMOM 3aJIMIIAIOTHCS JOCHIPKEHHS €THMYHUX 1 IpPaBOBUX acmekTiB Bukopucranus LI y
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KOMYHIKAI[iIHHUX CTpaTerisfx, a/uke caMe BOHM BHU3HAYATHMYTh PiBEHb JOBIpH CIOKMBAUIB 1 CTANiCTh PO3BUTKY
puTeilny.
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