ISSN 2786-7870

VK 004.8:659.1:339.37
JEL classification: 31, M37, L81, O33, C55, D83
https://doi.org/10.31891/dsim-2025-11(34)

BUKOPUCTAHHSA HITYYHOI'O IHTEJIEKTY B OMHIKAHAJIBHUX KOMYHIKAIIMHUX
CTPATEIISIX PUTEMAITY

AXTOSAH Apman
noktop Ginocodii,

YepkachKuil Jep)KaBHUI TEXHOJIOTIYHUH YHIBEPCHTET
https://orcid.org/0000—-0003-2928-7765
HETPUYAK Onexcanap
acripasT,

YepkachKuil Jep)KaBHUH TEXHOJIOTIYHUIT YHIBEPCUTET
https://orcid.org/0009—0006—8884—6124

Hocniooiceno ponv wimyuHo2o iHmenekmy y mparHc@opmayii OMHIKAHATbHUX KOMYHIKAYIUHUX cmpamezii pumetny.
Pozensnymo cymuicmv OMHIKAHATILHO2O NIOX00Y SK KIHOUOB020 HANPSAMY PO3GUMKY CYYACHOI MOp2ieni ma O0OIPYHMOBAHO
HeobXiOHicmb 11020 NOEOHAHHS 3 IHMENEKMYANbHUMU MEXHON02IAMU. YCMano8ieHo, Wo GUKOPUCIANHSL al20PUMMIE MAUUHHO20
HABYAHHSA 00380JIA€ 30ILICHIOBAMU NPOSHO3VEAHHS NONUNY, GUAGIAMU UMOGIDHICMb 8I0MOKY KIIEHMIE, 8UHAUAMU [HOUBIOVAIbHI
CXUIbHOCMI 00 KYnieni ma gopmyeamu nepcoHanizoeani nponosuyii 8 pexcumi peanrvro2o uacy. Cucmemamu3o8aHo OCHOBHI
IHCmMpyMeHmu WwmyyHo20 iHmenekmy ma cgepu ixHb020 3aCMOCY8aAHHA 8 OMHIKAHANbHUX KOMYHIKAYIUHUX CINPAME2IAX pumetiny.
Posenanymo mpu epynu ¢yuxyiu, saxi LI konyenmyanvHo 8UKOHYE 8 OMHIKaHA. Y cmammi oxapakmepu3o8aHo npaKmuyHuil
00C8i0 3apyOidcHUX | YKPAIHCOKUX pUumetiiepie y 6Npo8ao#CeHHi IHCMPYMEHMI8 WMyyHO20 IHMeNeKmy, d MAaKo#C GUCEIMIeHO
NPUKIAOU iX 3aCMOCY8aHHA Yy NepCoHani3ayii cepsicy, YNpasgninHi YiHOYMBOPEeHHAM Ma ONMUMI3AYI] MAPKEMUHS08UX KAMNAHILL.
Jlosedeno, wo inmeepayis LI y xomyHikayiini cmpamezii cnpusie niosuwjernio egekmuenocmi 0izHec—mooenel, 3p0CMAaHHIO
PIBHSL IOANLHOCMI CROJICUBAYIE MA YOPMYBAHHIO CIIUKUX KOHKYPEHMHUX nepesas. Y3a2aibHeno 0CHOBHI HANpsAMu noOaibuo20
poszeumxy euxopucmanna LI ¢ pumeiini, ceped AKUX — YOOCKOHANEHHS CUCMEM QHAMIMUKU GeIUKUX OAHUX, IHmezpayis
npeouxkmugnux mooeneit y CRM—cucmemu ma po3wupents MOICIUBOCHEN AGMOMAMU3AYIT MAPKEMUH208UX NPOYeECIB.

Kniouoei cnosa: wmyynuii inmenexm,; pumein, OMHIKAHATbHI KOMYHIKayii; nepconanizayia;, CRM—cucmemu.

THE USE OF ARTIFICIAL INTELLIGENCE IN OMNICHANNEL COMMUNICATION STRATEGIES
OF RETAIL

AKHTOIAN Arman, PETRYCHAK Oleksandr
Cherkasy State Technological University

The article investigates the transformative role of artificial intelligence in shaping ommnichannel communication
strategies within the retail sector. The omnichannel approach is examined as a fundamental direction in the evolution of modern
trade, emphasizing its capacity to integrate multiple customer touchpoints into a seamless and consistent experience. It is
substantiated that the implementation of intelligent technologies is no longer optional but rather a prerequisite for retailers striving
to maintain competitiveness in highly dynamic markets. The research demonstrates that the application of machine learning
algorithms enables retailers to forecast demand with higher precision, identify customers at risk of churn, assess individual
purchase propensities, and design personalized offers in real time, thereby increasing both operational efficiency and customer
engagement.

The article systematizes the main artificial intelligence tools applied in omnichannel strategies, ranging from natural
language processing for chatbots and virtual assistants to recommendation engines, predictive analytics, and computer vision
systems. Based on their functionality, three conceptual groups of Al use in the omnichannel environment are distinguished: tools
that analyze and interpret customer data, technologies that enable personalization and adaptive communication, and systems that
optimize decision-making processes in marketing and pricing management.

Attention is devoted to practical experiences of both foreign and Ukrainian retailers, with illustrative examples of Al
implementation for service personalization, dynamic pricing, and the optimization of omnichannel marketing campaigns. The
findings demonstrate that the integration of Al into communication strategies significantly enhances the efficiency of retail business
models, strengthens consumer trust and loyalty, and creates sustainable competitive advantages in a market characterized by rapid
digitalization.

The study also outlines the main vectors for the future development of Al in retail. These include advancing big data
analytics and real-time data processing systems, embedding predictive models into CRM and ERP platforms, and expanding the
capabilities of marketing process automation to cover the full customer journey. In addition, the importance of ethical
considerations, transparency in algorithmic decision-making, and data security is highlighted as essential conditions for the
responsible use of Al. The article concludes that the synergy between the omnichannel approach and artificial intelligence
represents a decisive factor in shaping the next stage of retail transformation, enabling businesses to not only respond to current
market demands but also proactively anticipate consumer expectations.
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IIOCTAHOBKA ITPOBJIEMH Y 34T AJIHOMY BUHTJIA/II

TA IT 3B’A30K I3 BAJK/IHBUMH HAYKOBHUMH YH ITPAKTHYHHMH 3ABJAHHAMH

CyuacHuil puteitn (yHKIIIOHYe B yMOBaX HaJ3BHYAHO BHCOKOI KOHKYpPEHIIi Ta IIBHAKOI IH(PPOBOL
TpaHcopMallii, 10 BUMarae BiJl KOMITaHil MOCTIHHOTO OHOBIICHHS MApKETHHTOBHUX CTPATETiH 1 KaHAJIB B3aEMOII 31
criokuBayamy. TpamumidHi 1HCTpYMEHTH KOMYHIKalii ITOCTYIIOBO BTpaudaroTh €(EeKTHBHICTb uepe3 3pOCTaHHS
iHpopMamiiHOrO mIyMy, 3MiHY MOJEJeHd CHOXHMBYOI MOBEAIHKM Ta Mi/JBUINEHI OYIKYBaHHS KIIEHTIB IOJO
nepcoHatizauii ceppicy. Y IboMy KOHTEKCTI KJIIOUOBOTO 3HaU€HHs Ha0yBae OMHIKaHAIBHUHN MiIXiM, AKUi mepenbadae
iHTerpanito odaaliH— Ta OHJIAH—KaHAIIIB y €AMHUH TPOCTIip B3aeMOI 3 KiieHTOM. BotHOUaC ckitaHICTh yIpaBIiHHA
TaKolw 0araToOKaHaJbHOIO CHCTEMOIO 3YMOBIIOE MOTpedy B 3acTOCYyBaHHI HOBITHIX TEXHOJIOTIHM, 34aTHHUX
ABTOMATH3YBaTH MPOLECH IIPUUHSTTS PillIeHb 1 3a0e3MeuyBaTH 1H1BIIyani30BaHi KOMYyHIKalliiHI cleHapii.

[ompn akTHBHE TOIMIMPEHHS TAaKWX TEXHOJIOTIH y CBITOBIM MpakTWili, B YKpaiHi piBeHb iX iHTerparmii
3aNUIIAETBECA (parMEeHTapHUM 1 TOTpedye CHUCTEMHOro aHajiily. HemocTaTHbO BHBYSHHMH € THTaHHS MO0
cnenn(iku BUKOPHCTAHHS AJITOPUTMIB INTYYHOTO IHTENEKTY Y BITYM3HSAHOMY pPHTEHNi, iX BIUIMBY Ha SKIiCTh
KOMYHIiKaIliif i3 kiieHTaMu Ta (opMyBaHHS KOHKYPEHTHUX NIEpeBar y JOBIOCTPOKOBIH NEPCIEKTHBI.

TakuMm 9rHOM, TTOCTa€E HayKOBa MpoOIeMa TOCTIHKSHHS MOKIIMBOCTEH 1 Pe3yIbTaTHBHOCTI BUKOPUCTAHHS
IITYyYHOTO IHTENEKTY B OMHIKaHAIFHUX KOMYHIKAIlIHHUX CTpATeriix PpUTEWIy, IO Ma€ sSK TEOPSTHYHY, TaK 1
NpaKTHYHY 3HAYYLIICTh.

AHAJII3 OCTAHHIX JJOCTII’KEHB I ITYBIIKAIITH

AHaJi3 cyyacHMX HayKOBUX JOCIIKEHb CBIJUUTH PO BUCOKY aKTYyalbHICTh NPOOJIEMAaTHKH 3aCTOCYBAHHS
IITYYHOTO THTEJIEKTY B OMHIKaHAJBbHUX CTPATETisiX pUTEilly Ta TpaHchopmMarii MapKeTHHIOBUX KOMYHikawiit. L1ii
TeMi TPUCBSUEHO 3HAYHY KUIBKICTh HAYKOBHX TIpallb AK 3apyOiDKHUX, Tak 1 YKpalHCBKHX aBTOpIB, IO BimoOpaxae
MDKIUCIHIDTIHAPHAN XapakTep MpobieMu Ta ii MpaKTHYHY 3HAYYIIICTh Ui Oi3HeC—CepeIOBHIIIA.

Cepen 3apyOiKHHX IOCHTITHUKIB IMOMITHOIO € mpars Ana Valeria Calvo, Ana Dolores Franco ta Marta
Frasquet [1], y sKiif 3’scoBaHO, IO 3aCTOCYBaHHS INTYYHOTO iHTENEKTY B OMHIKaHaJbHOMY CEpEIOBHINI 3HAYHO
MiJICHITIOE TIEPCOHANI3AMII0 Ta THYYKICTh KOMYHIKamil, 3a0e3meuyroun Kpaluid KITi€HTCHKUH JOCBiA. Y poboTi
I. D. Nagy, D.—C. Dabija Ta cmiBaBTOpiB [2] 3IifiCHEHO KINBKICHHH aHaNi3 CHOPUUHSATTA BIipTyallbHUX KaHAIIB
CIHOXXKMBayaMy, 110 JO3BOJIWIO chopMyBaTH KOHIENTYAIbHY MOZEJb BIUIUBY IIM(POBUX TEXHOJIOTIH Ha MOBEIIHKOBI
yCTaHOBKH Mouojmoro mokonminHs. Jlocmimkenns Yavuz Balcioglu [3] akientye yBary Ha mepcoHami3ailii, o
IPYHTYETbCS Ha IUTYYHOMY IHTENEKTI, 1 JOBOAWTH ii 3HAUEHHS JUIS 3POCTAHHS KJIIE€HTCHKOI JIOSUILHOCTI Ta
3amydeHocti. S. S. Dutta [4] Ha OCHOBI mpakTHYHKX KeiciB mpoBimHux OpeHmiB Nordstrom i Starbucks nokasana, sk
interpauist Il cnpusie y3ropkeHocTi (i3MYHMX 1 HM(PPOBHX KaHAIIB Ta MOCHICHHIO €(pEeKTHBHOCTI Mporpam
JIOSTTBHOCTI. 3HaYHHUN BHECOK 3p00JieHo i A. Haque Ta ciBaBTopamu [5], siki Ha OCHOBI 0101I0METPHYHOTO aHAII3Y
OKPECIMIIM KIFOYOBI HAIIPSIMH BIIPOBA/DKEHHS IITYYHOTO IHTEIEKTY B PUTEHI-MaPKETHHT, ITiAKPECIUBIIN BOJHOUAC
MOTEHINIHHI €THYIHI PU3UKH Ta BUKJIAKH.

B ykpaiHCBKiii HayKOBif IyMIli MATaHHS OMHIKAaHAJIEHOTO MApKETHHTY Ta MAapKETHHTOBHX KOMYHIKAIliil y
IUQPOBIii eKOHOMIII TaKOXkK aKTUBHO AociimkyeThes. Tak, O. Koporys, C. 306uput ta A. MapTuHIOK [ 6] 30cepeanm
yBary Ha OCOOJHBOCTSIX CTBOPEHHs IUTICHOI B3a€EMOMii MK OpeHIOM 1 CHOXHBaYeM y MeKaX OMHIKaHAJIBHOI
CTpaTerii, MIKPECTUBIIN POJb IEPCOHATI30BAHMX KaHANIB KOoMyHikamii. ¥ monorpadii O. B. Komomwuiesoi,
JI. C. Bacunbuenko ta C. M. Ilemuyka [7] mpeacraBiieHO CTpareridyHi BEKTOPH PO3BUTKY MapKETHHTOBHX
KOMYHIKaI[iif MANPUEMCTB Y KOHTEKCTI HUPPOBOT EKOHOMIKH, 1110 POPMYE METOAOJIOTIUHE MIATPYHTS AJISl TTOAANBIINX
nociimkens. Jonarkoo JI. B. I'puneBuu ta JI. B. CmotpoBa [8] BHBUMIM IepeBard Ta BUKJIMKU BIPOBAIKEHHS
OMHIKaHaJIBHOCTI JUIsl YKPalHCBKUX TOPTOBEJIbHUX MEPEX, HAroJIONIYIOYM Ha Ba)XKJIMBOCTI CTpAaTeriyHOi iHTerpauii
GizHec—TporieciB 1 pecypcHOi 6a3u At e(eKTUBHOTO BUKOPHUCTAHHS iHHOBAITIH.

®OPMYITIOBAHHA IIIVIEH CTATTI
Mertoto poOOTH € 00TPYHTYBaHHS PO Ta JOCIIHKEHHSI MOXKIIMBOCTE BUKOPUCTaHHS TEXHOJIOTIH ITYYHOTO
IHTENICKTYy B ONTHMI3allil OMHIKAaHANFHUX KOMYHIKAIIHUX CTpaTeriii puTeiily 3 akICHTOM Ha IIiJIBHUIICHHS
nepcoHatizanii B3aemMoii 31 criokuBayaMu, e(eKTUBHOCTI MapKETHHTOBHX PillleHb Ta KOHKYPEHTOCIIPOMOXKHOCTI
KOMITaHiH.

BHKIJIAJ] OCHOBHOI' O MATEPIATY

OwMHikaHallbHA TpaHchopMmaliss puTeily 3po0Onia KOMyHikamii 31 CHOXKMBa4aMH HETEePEPBHUMH,
JAHOIICHTPUYHUMH ¥ CUTYyallifHO YyTJIMBUMH. Y Hii KoH}iryparii came mryunui intenekt (L) craB «1BuryHOoM»
CHHXPOHI3aIlii MOBiOMJIEHb 1 MPOIO3MMiA MK KaHAJaMH, IiIBUIIYIOYH PEJICBAHTHICTH B3a€MOJii Ta €KOHOMIYHY
Bingauy. Ha BiAMiHY BiJ TpaguIliiHUX MiAXOJiB, € TOBIMIOMJICHHS (OPMYIOTBCS 3a3[alleTiib 1 PO3CHIAIOTHCS
macoBo, LI no3Boinsie mepeTBOPUTH OMHIKaHAJIbHY KOMYHIKalil0 Ha AWHAMIYHUN LUK «BIIUYTTSI—aHAII3—Iis»:
CIPUHHSATTS CHIHANIB IIONUTY, MOJEIIOBAHHS HaMipiB, TEHepalis INEePCOHANI30BAHUX CTUMYIIB, Ta MHTTEBE
KOpPUT'YBaHHS CTpaterii 3 ypaxyBaHHsM peakuii croxuBaya. /lokazoBy 0a3y wiil Jioriui 3a0e3neuyroTh i eMIipuyHi
crioctepexxeHHs: Hanpukiaa, McKinsey mokasye, mo nepcoHamizamlis — KIIOYOBHI MeXaHi3M 3pPOCTaHHS, SKHH
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T IBUIITYE OYiKyBaHHS Ta TOJIEPAHTHICTD CIIOKMBAYIB JJ0 OOMiHY JaHUMH, a Oi3HeCy Jla€ BiMUyTHI KOMEpITiiHi epekTr
Y BUIIIAI IPUCKOPEHHS JI0XO/IB 1 MiBUIIEHHS eekTuBHOCTI BUTpart [9].

Konnenryansao 11 B oMHIKaHai BUKOHYE TpU TPYIH QYHKITi:

l. €IHICTH 1IEHTHYHOCTI KIIi€HTa — BUCTYNAa€ PYHIAMEHTAIBFHOIO (QYHKIIEIO MITYYHOTO 1HTEIEKTY B
OMHIKaHaJIbHUX KOMYHIKalliHHUX CTpaTerisfix puTediy. AJroputMH 3icTaBieHHS npodiniB Ta mnoaid (identity
resolution) 3a0e3Me4yrOTh IHTETpALil0 PO3PI3HEHUX JaHUX 13 PI3HUX TOYOK KOHTAKTy — Bij o¢uaiiH—uexiB i
TpaH3aKIlii y (pi3UIHUX Mara3uHax JI0 MOOLTBHUX MO/IiH, BEO—TIOBEIIHKH, 3BEPHEHB 10 KOHTAKT—IICHTPY Ta CUTHAJIB
i3 po3apiOHux Mmexpiamepexx [10]. Il BukOHye 3aBmaHHs 3icTaBieHHS Ta BepH(iKalil TaKUX NaHHUX, (HOPMYIOUYH
LUTICHY YacoBY JIIHIIO B3a€EMOJIIT 31 CIIOKMBa4YeM. 3aB/sSKU [[bOMY YCYBAIOThCsl AyOitoBaHHS iH(pOpMAIlii Ta pO3pUBH
MDK KaHaJlaMH, IO CTBOPIOE IMEPEIyMOBHM I HECYNEpewIMBHX KOMYHIKallii, yHidikauwii npomo3uuiii Ta
MIOCTITOBHOTO YIIPABIIHHS KJII€EHTCHKUM JOCBiZIOM. Y pe3yibTaTi KOMIIaHii OTPAMYIOTh MOXKIIMBICT 3a0e3meayBaTu
MIEPCOHATI30BaHy B3a€MOJIII0 Ha OCHOBI IMOBHOTO MPO]ITI0 KITi€HTA, IO MiJBUIILYE PEJICBAHTHICTD MapKETHHTOBHX
MIOBITOMJICHB Ta PiBEHH JOBIpH 10 OpeHIy.

2. [IpwiAHATTS pilleHs y peaTbHOMY 4Yaci B OMHIKAHANBHUX KOMYHIKAaIlisIX — OXHAa 3 HaWOLIbII
cTparteriynux QYHKIiil ITY4HOTO iHTETeKTY y puTeiini. Ii cyTnicTh momsrae y hopMyBaHHI TIepcoHaTi30BaHMX it
JUIl KOXKHOTO KII€HTa B KOHKPETHHH MOMEHT B3a€MOJii, IIO 3HAYHO MiABHINYE €()EKTHBHICTH MapKETHHTOBHX
KOMYHIKaIliil.

LI BUKOHYE aHaIi3 TOTOKOBUX JIAHUX Y PEXKHMI peajibHOro yacy — iHgopmalii mpo KIi€HTChKY aKTUBHICTh
Ha caiiTi Yd B MOOUIBHOMY 3aCTOCYHKY, ICTOPIIO IOKYIOK, BIAI'YKH, pEaKilil0 Ha KOMYHIKAaI[liHI CTHUMYIIH.
BukopucroByroun MareMaTHuHI MOJeNi, BiH IPOTHO3ye TOBEIIHKY CIOXKMBaya Ta aBTOMAaTHYHO BH3HAUae
ONTUMAJILHUI CIICHAPiil B3aeMOIil.

OnmHuM 13 KITIOYOBUX IHCTPYMEHTIB € MOJENI PEKYPEHTHOrO TONUTY. BOHM MO3BOJAIOTH BUSBUTH
MePiOINYHICT, TpUAOAHHS TIEBHUX KaTeropiii TOBapiB 1 MPOTHO3YBaTH, KOJNM caMe KII€HT i3 HaWOULIBIION
HMOBIPHICTIO TIOBTOPUTH IMOKYINKY. Lle cTBOprOE MOXKIIHMBICTD 3alIPOIOHYBATH NMPOAYKT M aKII0 came TOAI, KOIH
CHOXXKMBaY Bi4yBae MOTpeOy, aje Iie He T0YaB aKTHBHO i IIyKaTH.

He menm BaxxiamBuMH € MOZeni WMoBipHOCTI BinToky (churn prediction). Ha ocHOBI moBemiHKOBHX Ta
TPaH3aKIIHHUX JaHWX BOHU OIIHIOIOTH PU3MK BTPATH KI€HTA. SIKIIO alrOpUTM BHUSBIILE IiABUINEHY WMOBIPHICTD
BIZITOKY, CCTEMa aBTOMAaTHYHO MPOINOHYE 1HAMBIAYaIbHI CTUMYJIM — 3HHXKKY, CHIELiaJIbHY MPOIO3UILIiI0 ab0 10CTyI
JI0 €KCKITIO3UBHOT'O CEPBICY, a0U YTPUMaTH KJIi€HTa B €KOCUCTEMI PUTEHITY.

Ille oauH IHCTPYMEHT — MPOICHCUTI—CKOpHU (propensity scores) Ha KymiBi0. BOHH BimoOpakarTh
IMOBIPHICTD 3JifiCHEHHsI TOKYNKH Yy BIJNOBiIb Ha TEBHUH CTUMYJ, HANpUKIaJ peKIaMHUil OaHep 4u
nepconanizoBanuii email. Ile mo3Bosisie cucTeMi 0OpaTH, KOMY 1 SIKy camMe KOMYHIKAI[if0 IOKa3aTH, 100
MakcuMi3yBatu KoHBepciro [11].

JonatkoBuM (paKTOPOM BHCTYIIA€E OIiHKA IIIHOBOI enacTuaHOCTI monuty. L1 aHamizye, sk KIIEHTH pearyoTh
Ha 3MiHM MiHW, 1 Ha [iH OCHOBI (QOpMye ONTHUMAaJIbHY IIEPCOHANI30BAHY IMPOMO3HIII0: OIHHM CErMEHTaM
MIPOTIOHYETHCS HEBEITMKA 3HIDKKA, IHIIUM — OJATKOBHH cepBic Ur OOHYC, [0 €KOHOMIYHO BUTITHIIIE U KOMITaHii.

VY migcymKy, Bei i MOJICNI TIOETHYIOTHCS B €JHHOMY AITOPUTMI MPUAHATTSA PIIIeHb, IO peati3ye KOHIEIIII0
best—next—action. Lle 03Ha9ae, 1m0 IS KOXKHOI cecii, y KOXKHOMY KaHai KOMYHiKalii (OHJaiH 9u o()raiiH) cucTemMa
NIPOTIOHY€E «HANKpAIIMi HACTYIHUI KPOK»: TOBap JUIl PEKOMEHAAIil, KaHaJI Ul B3a€MOJii, ONTHUMAJIBHUNA Yac
KOHTaKTy YH MEePCOHAJbHY I[IHOBY MPOMO3HUIIIO.

Takum yrHOM, (PyHKIIiSI IPUHHATTS PillieHb Y PeaIbHOMY 4aci TpaHC(HOPMY€e OMHIKaHAJIBHICTD 13 MPOCTOT
OaraTokaHaJbHOI MPUCYTHOCTI Y AWHAMIYHY, aJJaliTUBHY 1 NEPCOHAJI30BaHy CUCTEMY KOMYHIKalliif, 1110 Mi/BUILyE
JIOSUTBHICTB KIIIEHTIB 1 MPUOYTKOBICTH Oi3HeCy.

3. MacuiraOyBaHHsl KpeaTHBY — Iepejadadae BHKOPUCTaHHS TEHEPATHBHUX MOJENEl MITy4HOTO
IHTEJIEKTY JUIS CTBOPEHHS Ta MOAN(iKalii MapKEeTHHIOBOTO KOHTEHTY TAKMM YHHOM, 11100 BiH BiJIIIOBi/1aB KOHTEKCTY,
MOBI, XapaKTEpUCTUKaM I[IIbOBOTO CErMEHTa i 0COOJIMBOCTSIM KOHKPETHOTO KaHally KomyHikauii. l{e o3Havae, mo
peKJIaMHe TTOB1JIOMJICHHS Y1 Bi3yaJlbHUH MaTtepiall, CTBOPEHHUH JJIs1 MOOUIBHOTO 3aCTOCYHKY, MOJKE BIZIPi3HATHUCS BiJ
KOHTEHTY JUISl COLIaJIbHUX Mepex abo e—mail-po3cuiky, ane NpH LbOMY 3aJIMIIATHUMETHCS BIII3HABAHUM 1
TIOCIJIIIOBHUM Y MEXKaxX OpeHI—iJeHTHYHOCTI.

LI no3BOJIsI€ aBTOMATHU3YBATH MPOLIEC AIaNTalll KpeaTHBY JI0 Pi3HUX CETMEHTIB ayJUTOPii: TEKCTOBI OJIOKH
MiJIAITOBYIOTECS i KYJIBTYPHI Ta MOBHI OCOOJIMBOCTI, Bi3yambHi €JI€MEHTH — IIiJ] CTHJIICTHYHI BIIOJOOAHHS
OKPEMUX TPYII CIIOKUBAYIB, a MPOTO3HUII] — ITij] TOTOYHI HOTPeOH Ta MoBeAiHKOBI matepHu. OCOOIMBO BaXKIIMBO, IO
mpu MacmTaOyBaHHI KpeaTHBY aJTOPUTMH BPaxOBYIOTh OpeHI-TaliilaifHN Ta IOpUINYHI OOMEXeHHS (HAIPHUKIAMI,
peTyIoBaHHs PeKJIaMH IEBHUX KaTEropil TOBapiB), 10 MiHIMi3y€e pU3UKH HEBIAMOBITHOCTI CTAaHAApTaM KOMITaHi1 Y1
3aKOHOJIABCTBY.

I'eHepaTuBHI MOAENi BUKOHYIOTh POJIb TBOPYOTO KaTaji3aTopa, BOHH BiATBOPIOIOTH 0a30Bi MapKETHHTOBI
TIOBIZIOMJICHHS Ta 3/1aTHI ()OpPMYBATH iX YHMCIIEHHI Bapiauii B peXXKUMi peanbHOro yacy. 3aBAsSK{ LIbOMY pHTEHIepH
MOXYThb TECTyBaTH pi3HI Bepcii pekiiaMHUX KammaHii (A/B—recTyBaHHS), MIBHIKO 3HAXOMUTH Hale(eKTHBHIMI
pillICHHS i OnlepaTHBHO IaNTYBAaTH X ITiJ HOBI YMOBHM PUHKY. MaciuTaOyBaHHS KpEaTHBY CTA€ KIIOYOBUM YHNHHUKOM
3a0e3NeueH s IepPCOHAII30BAHOI0 JIOCBIly CIIOKMBaya, 3 OJHOYACHUM 30E€pEeKEHHSIM LUIICHOCTI OpeHIy Ha BCiX
iaTdopmax.
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IToxazoBo, mo 3a maHuMU riaodanbHOTO 3BiTy Salesforce, OinmbmricTe MapkeToJioriB yxke interpye 1T y
KIIFOYOBI eTany NUIAXY KIIi€HTa — BiJI CETMEHTAII{ 10 AMHAMIYHOTO KOHTEHTY — i IIPH IIbOMY OCOOJIMBY YBary IpHALIIsIe
3axXHUCTy JaHUX Ta Bepupikaii JKeper, mo 6e3mocepeTHRO BIUTUBAE HA TOBIPY 10 OMHIKaHAIBHUX MOBiTOMIICHS [12].

Hanpukian, Coca—Cola y maptaepcti 3 Adobe peamizyBana cucremy Project Fizzion, sixka tpanchopmye
TpaaMUiiiHI OpeHA—IHCTPYKUii y «iHTEJIEeKTyalbHi akTUBW». Lle 103BOJIsIE KpeaTMBHUM KOMaHAaM CTBOPIOBATH
KOHTEHT BJIECATEPO MIBU/ALIE, OJHOYACHO 30epiralou sIKiCTh, HUTICHICTh OpeHly Ta YHIKaJIbHICTh TOBitoMIiIeHb [ 13].

Kpim Toro, min wac cBsit Coca—Cola Bumyctmna nimi Al-renepoBani TB—ponnku — OHOBIIEHY Bepcito
nerennapuoro «Holidays Are Coming», CTBOpEHY BHKJIIOYHO 32 JONIOMOTOI0 T€HEPaTUBHHUX MOJENEH, BKIIOYAI0UH
Runway Ta Luma Dream Machine [14].

VYkpaincekuii edtech—crapran Headway 3aiiHsiBcsi BUKOPHCTaHHSIM TeHEpaTHBHUX Al—IHCTpYMEHTIB, TaKuX
gk Midjourney ta HeyGen, i no6uscs 3pocranns ROI pexknamunx Bineo Ha 40 %. Lli iHcTpyMeHTH KOOMararoTh HE
JUIIE CTBOPIOBATH IUHAMIYHWKA KOHTEHT, a W aHIMyBaTH ICTOPHYHHX II€PCOHAXIB, TEPEBOAUTH TEKCTH i
ONTUMI3yBaTH MPOAYKIIHHI pecypcH, 3HIDKYIOUN BUTPATH 1 CHOPUSIOYH ONEPATHBHOCTI MapKETHHIOBHX KaMIaHii
[15]

Crapran Omneky npomonye reaepatuBHy miatgopmy Creative Generation Pro, sika 103BoJIsi€ aBTOMaTHIHO
CTBOPIOBATH THCSYi Bapiamii IepCOHAN30BaHOTO PEKIIAMHOTO KOHTEHTY. Y CBOEMY MOPT(HOIIi0 KOMITaHis TaKOX Ma€e
Advertising LLM, 110 aBTOMaTn3ye CTBOPEHHS 1 ONTHMI3allilo peKJIaMHUX KaMmaHii, a renep 1 Creative Generation
Pro Self Serve, mnardhopmy a1 caMOCTIHHOTO 3aIyCKy MIEPCOHATI30BaHMX OTOJIOIICHb y Mepexi Meta [16].

Li mpukiIagn AEMOHCTPYIOTh, 0 MacIITa0yBaHHS KpeaTHBY 3a JomnoMororo rexeparuaoro I — ne He
MPOCTO TEXHOJIOTIYHA HOBWHKA, a CTpaTEeriuyHMW MiIXiJ 10 MepcoHadi3auii i HIBHIKOrO BHPOOHHUIITBA SIKICHOTO
koHTeHTy. Coca—Cola BukopucroBye Al mis Tpanchopmarliii OpeHI—aKTUBIB y alalTUBHI Ma0JIOHH, 110 30epiraloTh
CTHITB 1 3MicT. YKpaiHChKi KommaHii, sk Headway, moka3yrots, sk Al Moke CYTTE€BO MiIBUIIUTH €(PEKTHUBHICTH
peKIaMH, 3MEHIIMBIIY Yac i BUTpaTH. A cTaptamd Ha Kmtant OmnekKy I103BOJIAIOTH MacliTabyaTu IMepcoHatizallio
Y PEKIIaMHOMY IIOJIi, CTBOPIOIOYH THUCSAYi KOHTEHTHHUX BEPCii 32 MiHIMaIbHHUN Yac.

Tox, y cydacHOMY pUTEIiITi INTyYHHIA IHTETICKT IHTETPYETHCA B Pi3HI HAIPSAMHI KOMYHIKaliiHOT B3a€MOJIIT 31
CHOXWBaYaMH, 10 3abe3redye MiABHIICHHS S(pEKTHBHOCTI OMHIKaHAJIbHUX cTpaTterii. OCHOBHI IHCTPYMEHTH Ta
cdepu IXHBOTO 3aCTOCYBaHHS CHCTEMATH30BaHO B TAOIHII 1.

Tabmuns 1

BukopucTaHHs IITYYHOIO iHTeJIeKTY B OMHiKAHAJIBLHUX KOMYHiKaliiiHUX cTpaTerisix puteiay

IHcTpymeHnTH Ta TexHooriT
111}

Cdepa 3acTocyBaHHsA Oco0,1MBOCTI BUKOPHCTAHHS IlepeBaru ans puteiiny

ABTOMAaTH30BaHa B3aEMOJIIs 3
KIlieHTaMu y pesxxumi 24/7,
aJIATITAIlist IO MOBH Ta CTHITIO
KOpHCTyBaya
BukopucTaHHS anropuTMiB
MAaNIHHHOTO HABYAHHST JUIS

ITinBUIIEHHS JOCTYIHOCTI
CepBICY, 3MEHIIIEHHSI BUTPAT
Ha [IepCOHA, OKPaNIeHHS
KIIIEHTCHKOTO TOCBITy

OnnaifH—KoMyHiKartii,
MOOLIBHI JOJATKH, KOJI—
LEHTPH

Chatbots Ta romocoBi
ACHUCTEHTH

3pocTaHHs KOHBEpCii Ta

Cucremu pekomeHzaanii (Al-
driven personalization)

Bebcaiiti, MOOITBHI JOMATKH,
email-MapKeTuHr

(hopMyBaHHS 1HJIMBITyalIbHUX
MPOTMO3HILi Ha OCHOBI
MTOBEIIHKOBUX JaHHUX

CEepeNHbOr0 YEKy,
iABUILEHHS JIOSJIBHOCTIL
CITO)KHBAYIB

IIporHo3Ha aHamiTHKa
(predictive analytics)

YnpapniHHS 3amacami, HiHOBa
MOTITHKA, KaMIaHil
JIOSUTBHOCTI

Mogeni NporHo3yBaHHsI IOMHUTY,
PH3HKY BiITOKY KIII€HTIB,
BU3HAUCHHS IHOBOI eIaCTHIHOCTI

Onrtumizanist aCOPTUMEHTY Ta
3arnacis, 3HWKEHHS BUTpAT,
TIepCOHAJIi30BaHi IPOMOAKIIii

Komm’rotepruit 3ip

Po3npi6ni Marasunu (iznuni
TOYKH), CHCTEMH
€aMo00CITyrOByBaHHS

Posni3naBanHs TOBapiB, 00Ny,
TIOBE/IIHKH KITIEHTIB Y TOPrOBOMY
3ani

3MEeHILIeHHS Yepr,
BJIOCKOHAJICHHS
0E3KOHTAKTHOTO
00cIIyroByBaHHsI, 0e3neka

Sentiment analysis (anaii3
TOHAJIBHOCTI BIATYKIB)

CouianbHi Mepeski, BiATyKH
kmentiB, CRM—cucremu

ABTOMATHYHHIA aHaJIi3 EMOIIHOTO
3a0apBIICHHS MTOBIJOMJICHB 1
KOMEHTapiB

BuacHe BusIBIICHHS Ipo0ieM,
M1 IBUIIEHHS IKOCTI
KOMYHIKaIliif, yIpaBIiHHS
penyTamni€ero

Best—next—action mozgeni

OMHiKaHaJbHI cTpaTerii,
MPOTPaMH JIOSITBHOCTI

AJsropuT™u, 110 BU3HAYAIOTH
HalKpallly HACTYITHY IO JUIst
KOHKPETHOTO KJIIEHTA B PEalbHOMY
yaci

[ligBuIIEHHS pENEeBaHTHOCTL
MPOTO3HUILIH, MAKCHUMIi3allist
uinHocri kiienta (CLV)

Jlxepeno: ckinaneHo aBTopaMu Ha ocHOBI [1; 3; 4; 17].

TakuM YMHOM, IITYYHHH iHTEJIEKT y cdepl pUTEHIy BHKOHYE (YHKIIO IHCTpPYMEHTY aBTOMAaTh3alii Ta
CTPATETiYHOr0 MeXaHi3My (OpMyBaHHS TEPCOHAII30BAHOIO KIIEHTCHKOTO JgocBimy. HaliOinpmumit moteHIian
CIIOCTEpIraeThcs y 3acTocyBaHHI Al s MPOrHO3HOT aHANITHKY Ta BU3HAUCHHS HAHKpamux HACTYIMHHUX il (best—
next—action), o 103BOJISIE IHTETPYBAaTH MAPKETHHT OBl KOMYHIKaIlil y peallbHOMY 4aci. BogHowac BUKOpHCTaHHS 9aT—
0OTiB, CHCTeM pPEKOMEHIAIi Ta aHalli3y BIiATYKIB MiACWIIOE E€MOIIHHUN 3B’SI30K MK OpEHIOM 1 KIIEHTOM,
M IBUIIYIOYH PiBEHB JOBIPH Ta JOSIBHOCTI. Y pe3yabTaTi IITYYHUH IHTEJICKT He JIWIIE ONTHMIi3y€e Oi3HeC—TIPOIIECH,
a ¥ 3a0e3neuye CTiiKi KOHKYPEHTHI ITepeBaru pUTEHIepiB Ha BUCOKOKOHKYPEHTHOMY PUHKY.
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TIpuknaam 3pinoi iHTerpamii LI geMoHCTPYIOTEH cBiTOBI puteinepn. Walmart mpencTaBuB reHepaTUBHOTO
MOMIYHHUKA JUIA IIOMIHTY, SKWAH IHTEpIpeTrye 0araTOKpOKOBI 3allMTH, NPOIOHYE pelieBaHTHI HaOOpW TOBapiB i
MATPUMYE cIieHapii MOMTOBHEHHS, HAOIMKal0UH TOIIYK A0 PO3MOBHOI B3a€MOJII1 Ta 3HIMAIOUH TEPTS MK KaHAIaMU
— MOOLTBPHAM 3aCTOCYHKOM, BeOOM i MaraswHOM. lle Bike He «IIOIIyK 3a KIIOYOBHMH CIOBaMM», a KOHTEKCTHUI
Jiajor, SKUH IO€JAHYE KOMYHIKalilo 1 TpaH3akuilo B omHoMy inTepdeiici [18]. Starbucks, y cBoro wyepry,
BUKOpHCcTOBYE tuatdopmy DeepBrew aiist mepconanizarii pekoMeHAalii, yrpaBIiHHs IPOMO3UIISIMU Ta ONITUMI3aliil
B3aEMO/li B MOOUIBHOMY JOAaTKy W Mepexi Kade; [ cUcTeMa CTaja €TaJloHOM TOro, sIK ajJrOpUTMiuHa
TIepCOHaNII3allisl TIEPETBOPIOETHCS Ha «MOBY» OpEHJy B YCiX TOUKax JOTUKY — BiJ| MyLIiB 10 HU(ppoBUX MeHIo [19]. ¥V
Cy4acHMX Tally3eBHX JOCITI/DKCHHSX aKLIEHTYeTbCS yBara Ha EKOHOMIYHOMY edeKTi BiJl BIPOBaKEHHS
TeHepaTUBHOIO LITyYyHOro iHTenekry. Tak, aHamiTuuHuil 3BiT Accenture (2024) neMOHCTpye, IIO CTpaTeriyHe
BUKOpUCTaHHA generative Al y KII€HTCHKHX IHIIIaTHBaxX — 30KpeMa B MapKETHHTY, OOCIyrOBYBaHHI Ta
MIEPCOHATI30BaHUX KOMYHIKAIISIX — 3a0e3Meuye 3HaYHO BHIII (hiHAHCOBI pe3yiabTaTH. 30KpeMa, MPOTHO3YETHCSA, M0
KOMIIaHii, AKi IHTeTpYIOTh IIi TEXHOJIOT11 y B3a€MOZIIO 31 CTI0’)KWBAaYaMU, 3[aTHI TOCATTH Ha 25 % OLIBIIOT0 3pOCTaHHS
BHPYYKH Y CEpeAHBOCTPOKOBIH MepCIeKTHBi (II’ATUPIYHUNA TOPH3OHT), HDK Ti OpraHizamii, mo OOMEXYIOThCA
3acrocyBanHsM L1I] BUKITIOUHO [T BHYTPIIIHBOT ONTHMI3aMii Ta MigBUIIEHHS onepamiiHoi edexTuBHOCTI. [20].

TexHiuHO OMHIKaHaNBbHA KOMYyHiKamis Ha 0a3i LI TpuMaeTbcs Ha KITBKOX apXiTEKTypHHX oropax. [lo-
nepiue, e KoHBepreHuist mkepen nannx y CDP/MDM-—piBHi 3 moJaJibIIuM HOTOKOBHM OHOBJICHHSIM ITPOdiiB (came
TYT BHPIIIYEThCS 3aJada «OJHOTO KII€HTay» JUIsi BCix KaHamiB). [lo-mpyre, 1ie — piBeHb YXBalleHHS pilllCHb
(decisioning), Ha SKOMY OHJaliH-HaBYaHHS MOJEJCH TMOEAHYEThCS 3 Oi3Hec-mpaBHiIaMH (OOMEKCHHS YacTOTH
KOHTaKTiB, KaTeropiajbHi NpiOPUTETH, MapKUHANBHICTB). [1o-Tpere, 11e opkecTpauis kananiB — API — interpauii 3
CRM, peknaMHuMH KaOiHeTamH, 3acTocyHkamu Ta POS — 110 103BOJIsIE MOCTABJIATH KOHTCHT 1 MPOIO3MIIT
CHHXPOHHO, YHHKAaTH KaHiOamizamii i koH(}mikTiB wacToTH. OKpeMo CTOiTh MOAYNH TEHepalil KOHTEHTY, He
TCHEPAaTUBHI MOJENli MOXYTh CTBOPIOBAaTH BapiaHTH o¢epiB, 3aroyoBKIiB i Bi3yauiB, ane ixHs pobora Mae Oytu
oOMe)keHa «KOHTEHT — Tap/iaHaMm» — IIpaBUIIaMH Oe3MeKH, OpeH T — raifjaMu Ta rnepeBipkoro ¢akris [21].

VYrpaBniHHA pU3UKaMHU i €THKOIO (OPMYETHCS K OKpeMHUH KOHTYp. IluTaHHS mMpHBaTHOCTI, PO30POCTI
NTOPUTMIB 1 HEIUCKPUMIHAIIIT CETMEHTIB MEPEXOAATh i3 TUIOMWHI KOMIUIA€HCY B IUIOMKHY OpeHI0BOI HOBipH. 3a
MiZICyMKaMH OCTaHHIX XBWJIb OINUTYBaHb MAapKEeTOJIOTiB, OCHOBHMMH Oap’epamm mias MacmrtaOysaHHs I
Ha3MBaIOThCS SIKICTh JaHHUX, Oe3leKka Ta IHTEepIpeTOBaHICTh pillleHb — caMe Il acleKTH BHU3HAuYaloTh CTIHKICTh
OMHIKaHaJbHUX CTpAaTeriil y cepeJoBUILi 31 3pocTatounmMu peryistopauMu Bumoramu (GDPR/CCPA) 1 uytnuBicTio
CIHOXKMBAUIB JI0 YIIPaBJIiHHS iIXHIMHU JJAHUMH.

ExonomiuHa nouineHicTs iHTerpanii Il B oMHikaHaibHI KOMYHIKAaIil IiJKPIIUTIOETHCS Tally3eBUMH
OLIIHKaMH 110,10 (piHaHCOBOTrO BILIMBY. 3rifiHO 3 aHaNiTHYHUM TporHo3oM IHL Group, yactka reneparusHoro 11 y
BILIMBI Ha (iHAHCOBI pe3ynbTaTh puTeiity 3pocte 39 % y 2023 pori 10 78 % 10 2029 poky, 110 03HAYAE KapIuHAIbHE
nepeopMaTyBaHHS CHEKTPY IHBECTHIIH — BiJl TAKTUYHOI aBTOMATH3allii O CTPATETiYHOTO PO3BHTKY HA OCHOBI
KIIIEHTCHKOI peNieBaHTHOCTI [22].

Jis pUHKIB, 110 PO3BHUBAIOTHCS, Y TOMY YHCII YKpaiHu, crernudika BrpoBamkeHas 111 B omHikaHAITBHI
KOMYHIKaIlii BH3HAYA€ThCSA  aCHMETpi€r0  JaHWX, HeomgHopimHicTio IT—iHQpacTpykTyp Ta  IIOKaMHU
MPOMO3MLIT/MONHUTy. Y TaKkMX yMOBaxX IEpPIIOYEPrOBHM CTa€ CTBOPEHHS MIHIMAJIBHO >KUTTE3NATHOI «HAaHOI»
apXITeKTypH: JUCHHIUTIHA 300pYy MOiH, CTaHaapTH ineHTH(]iKaii, 6a30Ba aTpuOYIIis eeKTiB, IHTErpaIlis 3 KACOBUMH
i e—commerce CHCTEMaMH, a BXXe MOTIM — JIOJIaBaHHs CKJIAIHIMMX Mozenel. [1ijoTH 3 reHepaTHBHOTO KOHTEHTY
MOKa3yrTh HaWOubmMi «mBHAKHA epekr» y CRM—kananax (push, email, in—app), Toai sk rosocoBi Ta yar—
ACHCTEHTH — y MIATPUMII], JIe CKOPOUYETHCS Yac BiJIIOBIJII Ta 3pOCTa€ KOHBEPCIs Y MPOJIaK.

BHCHOBKH 3 JAHOI' O JOC/II/I’KEHHA
I IIEPCIIEKTHBH I10JA/IBIIIHX PO3BI/IOK Y IAHOMY HAIIPAMI

HITyuyHuil iHTENEKT pPO3IISAAETBCS K OJWH 13 HaleeKTHBHIMMX IHCTPYMEHTIB onTHMi3amii
OMHIKaHABHUX CTpaTeriii pureiiny. Moro 3actocyBamHs 103BoNse (hOPMyBAaTH MEPCOHATi30BAaHi NMPONO3MILi B
PEKHMI peanbHOro 4acy, IPOTHO3YBaTH MOBEAIHKY CIIOXKMBAYiB, 3HW)KYBATH PU3MKH X BIATOKY Ta ITiJABHILYBATH
e(eKTUBHICTh MaPKETHHIOBUX KaMIIaHii.

[izcymoByroun, 1111 mepeBouTh OMHIKaHAIBHI KOMYHIKalLiil pUTEHITy Bi ClIeHapiiB MIMPOKOTO OXOIUIEHHS
JI0 CIeHapiiB «MacmrTaboBaHOi YHIKaIbHOCTI», A€ KOXKHA B3aeMOJis € (YHKIIEI0 KOHTEKCTy, HaMmipy ¥ BapTocCTi
KkoHTakTy. CTpaTeriyHa HiHHICTH MOJISATAE HE JHIIe y 3pocTaHHI kKoHBepcii uum 3HIkeHHI CAC, a it y dpopmyBaHHI
CTIHKOI «omepamiifHoi mam’saTi» OpeHIy — 3JaTHOCTI BUYMTHCS HA KOXKHIH B3a€MOJIl 1 IEPEHOCUTH IIe 3HAHHS MiX
KaHaJaMHU Ta KaTeropisMu. /s MpakTHKIB IIe O3HAYa€ TPU MPIOPUTETH: 30MpaTH i SAKICHO YHPABIATH JAHUMH SIK
aKTUBOM, BHOYJIOBYBaTH KEPOBAaHY apXiTEKTypy HMPUHHATTA PIIIEHb i3 YiTKUMHU MpaBHIaMH OpeHIy Ta PH3HKY, i
MIOCTITOBHO TECTYBATH TilIOTE3H B PeaTbHOMY Yaci 3 MPO30poI0 aTprOYIIi€to BIUIMBY. Puteiinepu, ski CHHXpOHI3yIOTh
i KOHTYpH, nepeTBopiotoTh LI 3 TakTHYHOT HOBAILi] HA IOBrOCTPOKOBY KOHKYPEHTHY IIepeBary B OMHIKaHAJIbHOMY
CEPE/IOBHIIII.

3HauHMi TOTeHIian po3BUTKY Mae cuuepris LI 3 iHTepHeTOM peuei, BIpTyaJlbHOIO Ta JIONOBHEHOIO
peajbHICTIO, IO MJO3BOJMTH CTBOPIOBaTH Ounbll 3aHyproioui (opmaru B3aemoxii 3 kiieHTamu. BopHouac
MEpPCIEKTHBHUM HANpsMOM 3aJIMIIAIOThCS JIOCTI/DKEHHS ETHYHMX 1 NPaBOBHMX aclekTiB Bukopucranus LI y
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KOMYHIKaIlilfHUX CTpaTerisx, ajpke caMe BOHM BH3HAYAaTHUMYTh PiBEHb JOBIpH CHOXXHBAUiB i CTANliCTh PO3BUTKY
puTeilny.
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